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n view of Russia’s efforts to 
ead its enlightened way of do- 
things to other countries, it is 
feresting to note that the Soviet 
D industry, operated by the gov- 
ment, lost 140,000,000 rubles 
than the “planned losses.” 
f our own “backward” country, 
auto industry builds better cars 
more people and pays about 
Percent of the total tax bill for 
state and federal govern- 
t to boot. 


pwis Conviction Upheld 


y Supreme Court 
, GTON.—The Supreme 
Dourt upheld Thursday the con- 
mpt - of - court conviction 
aii the United Mine Work- 
AFL and assessed the union 
$700,000 fine for striking last 
November in defiance of a gov- 
pment injunction. The court 
also ruled that UMW President 


fin 
Originally the union had been 
liable for a $3,500,000 fine 
Federal District Judge T. 


to $700,000 by the high 

with the stipulation 
full amount would have 
paid unless the UMW 
w its strike notice by to- 
(March 10). 
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Here’s the Final Lineup 
1946-1941 Registrations 


Cars 
1941 
Pos. 
$80,346— 1 
602,0138— 2 
452,187— 8 
215,568— 7 
$08,615— 4 
286,123— 5 
230,367— 6 
77,824—12 
78,261—18 
148,025— 8 
81,874—11 
114,331— 9 
91,004—10 
69,653—14 
60,242—15 
18,769—17 


1,152—18 
22,102—16 


Make 
Chev. 
Ford 
Plym. 
Dodge 
Buick 
Pontiac 
Olds. 
Nash 
Hudson 
Chrysler 
Mercury 
Stude. 
De Soto 
Packard 
Cadillac 
Lincoln 
Kaiser 


11— 61,187 
12— 58,051 
18— 54,420 
14— 36,435 
15— 23,666 
16— 10,798 
17— 3,501 
18— 2,868 Crosley 
19— 2,329 Willys 
20— 1,878 Frazer 
Total All Makes 
1,815,196 8,731,166 


Trucks 


Make 

Chev. 

Ford 

Dodge 

Internat’! 92,482— 3 
2,081—14 

GMC 45,708— 5 

Stude. 5,078—10 

Reo 1,548—16 

White 9,271— 7 

Diamond T 6,077— 9 

Autocar 2,510—11 

Mack 9,468— 6 

Federal 1,611—15 

Divco 2,306—12 

Brockway 2,294—13 

Hudson 7136—17 

FWD 280—19 

oo Sterling 400—18 

19— 28 Plym. 7,132— 8 

8,359 Misc. 1,429 
Total All Makes 
625,249 640,697 


1946 
Pos. 
1—171,618 
2—131,469 
38— 96,490 
4— 78,392 
5— 42,185 
6— 25,645 
I— 25,360 
8— 10,489 
9— 10,117 
10— 5,093 
ll— 4,755 
12— 4,687 
18— 4,557 
14— $3,784 
15— 38,683 
16— 2,548 
585 


17— 
510 


(For further details, see pages 16 and 24, today’s issue) 


Last-Minute Sales Push Puts 
Chevrolet on Top in 1946 


By Pete Wemhoff 
Editor, Automotive News 
ETROIT.—A sharp fourth-quar- 
ter drive, highlighted by 73,366 
new car registrations in December, 
squeezed out victory for Chevrolet 
in its 1946 battle with Ford for 
top sales spot in the industry. 
Final returns on 1946 new-car 
registrations, as reported last week 
by R. L. Polk & Co., showed: 


Grand total registration for all 
makes was 1,815,196 in 1946 com- 
pared with 3,731,166 in 1941. Other 
makes followed Chevrolet and Ford 
in this order: 

Plymouth, 211,800; Dodge, 135,- 
488; Buick, 126,322; Pontiac, 113,- 
109; Oldsmobile, 93,094; Nash, 85,- 
169; Hudson, 72,484; Chrysler, 65,- 
532; Mercury, 61,187; Studebaker, 
58,051; DeSoto, 54,420; Packard, 
36,435; Cadillac, 23,666; Lincoln, 
10,798; Kaiser, 3,501; Crosley, 2,868; 
Willys, 2,329; Frazer, 1,873. 

* 7 * 


S EXPECTED, Chevrolet also 

topped Ford in new truck reg- 
istrations for 1946, the margin be- 
ing 40,149. The totals: Chevrolet, 
171,618, and Ford, 131,469. Chevro- 
let had led Ford for several months 
in this category. 

A total of 625,249 new trucks 
were registered last year, only 15,- 
448 -below 1941’s 640,697. Other 
makes ranked in this order: 

Dodge, 96,490; International, 
78,392; Willys, 42,185; GMO, 25,- 
645; Studebaker, 25,360; Reo, 
10,489; White, 10,117; Diamond 
T, 5,098; Autocar, 4,755; Mack, 


4,687; Federal, 4,557; Divco, 3,- 
734; Brockway, 3,683; Hudson, 
2,548; FWD, 585; Sterling, 510; 
Plymouth, 28. . 

In the new-car race, Ford had 
led through 11 months ‘and 47 
states for December, New York’s 
returns finally pushing Chevrolet 
to the fore. Michigan, final state 
to be tabulated for December, 
boosted Chevrolet’s lead to 2,779. 

The victory gave Chevrolet a 
record of 11 wins out of the last 
12 production years, and set the 
stage for a “battle of the century” 
between Ford and Chevrolet dur- 
ing the coming buyers’ market. 

* a + 


GINCE production was the decid- 
ing factor in _ registrations 
(Chevrolet finally passed Ford in 
output on Dec. 7), Chevrolet’s re- 
covery from a productionless first 
quarter was remarkable, as illus- 
trated by the following month-by- 
month registration totals for 1946: 
Chevrolet Ford 
107,923 
24,893 
37,058 
37,546 
41,871 
38,323 
39,208 
While Chevrolet and Ford were 
battling over production—and reg- 
istrations, several other makes also 
did a remarkable job in the 1946 
sales race. For instance: 
Dodge rose from seventh place 
(See SALES, Page 6, Col. 5) 


November 


By Bob Finlay 
Managing Editor 

DETROIT.—Used-car prices have 
moved up a little in the last few 
weeks, and now are stiff all along 
the line. 

The market was characterized 
by Lynn Wertz, of Bert Baker’s 
here, as a high spot going against 
the general downward trend. He 
predicted that it would be rubbed 
off soon. 

Some dealers saw it as a prema- 
ture spring awakening. 

Nevertheless, buyers from Tex- 
as, Alabama and California have 
been pouring into Detroit in 
larger numbers than have been 
seen in months. 

Dealers, however, are still buy- 
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ut Steady 


As Feb. Truck Total 
Sets All-Time Mark 


71,738 Cars, 29,725 Trucks Top 100,000 Figure Again; 
422,132 Vehicles Predicted for March; 
Metal Prices Continue to Soar 


By 


Bernie 
Staff Writer 


DETROIT.—U. S. car and truck makers topped the 100,- 
000-mark again last week by building an estimated 101,463 
vehicles, although output declined slightly from the revised 
postwar record total of 103,813 the week before. 

Production in the U. S. last week included 71,738 cars and 


29,725 trucks. The previo 
week’s accounting was 73,799 
cars and 30,014 trucks, ac- 


cording to Automotive News fig- 
ures. 

Final tabulations reveal that U 
S. plants in February assembled 
approximately 265,784 cars and 
113,418 trucks, for a total of 379,202 
units during the 20 working days. 

February’s 113,418 truck mark 
represents an all-time monthly 
output record. 

Although present assembly sched- 
ules are controlled and limited by 
material shortages, especially sheet 
steel, the industry in general is 
confident that March output will 
substantially exceed that of Feb- 


ruary. 

On the basis of present perform- 
ance, it appears that U. S. plants 
in March should be able to turn 
out about 422,132 units, which to- 
tal would comprise 301,287 cars and 
120,845 trucks. 

Meanwhile, it was apparent 
last week that the bitter com- 
petition between various indus- 
tries in obtaining materials has 
resulted in further price hikes 
on non-ferrous metals, iron and 
steel scrap, and pig iron. 

Scrap prices were reported en- 

tirely out of control with the mar- 
(Continued on Page 48, Col. 1) 


15,915 


Last Prev. 1946 
Week Week Week 


For complete production totals 
by makes, see table, page 48. 


ing close to the belly for today’s 
market rather than.buying ahead. 

Reports of stiffening prices gen- 
erally throughout the country, re- 
flected by out-of-town buyers, were 
confirmed elsewhere. 

From New York, Larry Seidman, 
of the New York Used Car Deal- 
ers Assn., reported prices stiff with 
a fair volume on hand but no ex- 
cess to supply the demand, which 
is expected to increase as the 
weather improves. 


However, Seidman predicted 


In This Issue 
Factory 


GM, UAW Open 
Talks March 19 
On Wage Issues 


By Mac Gordon 
Staff Writer ; 
DETROIT.—General Motors = 
the UAW-CIO will open A 
tions next Wednesday on union de 
mands for a general wage 
of 23% cents an hour and 
economic concessions, it was 
nounced last week. ef 


Officials of the UAW’s Ge 


Thursday 

Friday to map strategy for the 
* negotiations. 

Under the two - year contract 
which ended the GM atria 
March, only economic issues 
discussed at this time. Other mat+ 
ters, such as the demand for @ 
union shop, can be negotiated when 
the contract expires next year. 

The contract provides that 
wage talks may be comme 
March 19, the union must 
the presentation of any forn 
mands until May 31. This ap 
ly obliges the union to delay any 
strike action until that date. 

Wage and contract 

tions at Ford are expected to 

start early in April. The Chrysler 

bargaining sessions have been 

underway since Nov. 20. 

Meanwhile, eighteen leaders in 
Detroit industrial and civic life 
will assemble today (March 10) 
for the first meeting of the com- 
mittee that will investigate pro- 
cedures for assuring labor peace 
in the Motor City. 

Henry Ford II, president of Ford 
Motor Co., and C. E. Wilson, presi- 
dent of General Motors, are slated 

(Continued on Page 43, Col. 1) 


Bulge Is Reported in Used-Car Prices 


further decreases by the middle 
of June when new-car production 
is expected to be at a high rate. 

At Durham, N. C., J. B. Leath- 
ers, of Hometown Sales & Services, 
said that his auction has shown 
that prices are on the way up and 
that dealers have been paying more 
for clean cars than they have for 
the last 60 days. 

At Atlanta, J. B. Caldwell, man- 
ager of the National Used Car 
Dealers Assn., said that Atlanta 
has joined Birmingham, Ala., and 
Philadelphia as top cities in the 
used-car boom. 

“Atlanta and Birmingham are 
having a boom because of good 
weather and because people up 

(Continued on Page 44, Col. 3) 
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Buick Expects Large Boost ... 


3,500,000 Cars in °47 
Seen by Curtice 


LOS ANGELES.— The automo- 
tive industry should produce 3,500,- 
000 cars during 1947 against an 
output of 2,200,000 last year, Har- 
low H. Curtice, Buick. general man- 
ager, said in a 
talk prepared for 
delivery today 
(March 10) be- 
fore 200 Southern 
California Buick 
dealers. 

“Car producers 
should turn out 
3,500,000 cars this 
year if the ma- 
terials are avail- 
able and workers 
in the automobile 
industry and supplying plants stick 
to their jobs,” Curtice said. 

Curtice expressed confidence 


Auto Credit Rise 
Seen As Pointer 
To Buyer’s Mart 


WASHINGTON.—The Federal 
Reserve Board furnished another 
sign of the impending end of the 
automobile seller’s market last 
week when it reported that in- 
stallment sale credit on cars, rose 
$37,000,000 during January. 

The auto credit increase was in 
direct contrast to the overall con- 
sumer credit amount, which show- 
ed a $174,000,000 decrease from the 
postwar peak reached at the end 
of December. FRB attributed the 
overall cut to seasonal factors. 

Installment credit on automobiles 
totaled $581,000,000 at the end of 
February, compared to $544,000,000 
in December and $235,000,000 at 
the same time a year ago. 

The steady increase in auto 
eredit was interpreted as conclu- 
sive evidence that consumer cash 
was swiftly approaching the buy- 
er’s market stage. Automobile 
credit is expected to increase great- 
ly from now on. 

The Federal Reserve Board also 
reported that in January charge 
accounts fell off $296,000,000; in- 
stallment sale credit for things 
other than cars dropped $31,000,- 
000; installment loans rose §$61,- 
000,000, and single payment loans 
gained $52,000,000. 

* 


* * 





H. H. Curtice 


Jan. Financing Rises 
Pees i Covad — Marked 


expansion in the January financing 
of motor vehicle sales in Canada, 
especially in the case of new cars, 
was reported here last week. 

New passenger car sales financed 
during January of this year totaled 
1,301 vehicles, amounting to $1,414,- 
744, as compared with 84 units, 
amounting to $78,676, during Jan- 
uary, 1946. 

New commercial vehicles  fi- 
nanced in January this year num- 
bered 1,061 units, amounting to 
$1,639,276, compared to 371 vehicles, 
totaling $532,788, for January, 1946. 


In used car sales, an increase of 
11 percent in passenger cars and 32 
percent in commercial vehicles was 
noted in finance totals. 1,655 pas- 
senger cars totaled $707,480 during 
January this year as compared to 
1,489 vehicles amounting to $430,049 
for January, 1946. 


that Buick, fourth largest pro- 
ducer in the industry since 1938, 
would achieve a “substantial in- 
crease” in output this year over 
the 158,728 units built during the 
1946 model year, but would not 
reach its postwar production goal 
until “sometime in 1948.” 
Production of 37,000 of the 1947 
model Buicks during the first seven 
weeks of opera- 


tions this year 
was disclosed by 
Curtice. 


“This is an av- 
erage of approxi- 
mately 1,100 cars 
a day,” he said. 
“Naturally we are 
geared to  pro- 
duce at a much 
higher rate, but 
the shortage of 
materials, especi- 
ally sheet steel, still is the major 
limiting factor to an accelerated 
rate of output.” 

The Buick general manager also 
revealed that the division’s exten- 
sive postwar expansion and mod- 
ernization program, designed to 
increase car building capacity 40 
percent over the 1941 model year 
peak of 378,000 units, is nearing 
completion. The program consists 
of 17 new buildings and provides 
approximately 2,325,000 square feet 
of additional floor space for man- 
ufacturing, assembly, foundry, 
forge, shipping and storage opera- 
tions, Curtice said. 


Curtice said Buick’s new man- 
ufacturing facilities, including 
2,500 new machine tools, will en- 
able the company to exceed its 
prewar capacity of 1,300 auto- 
mobiles daily. 

Although the bulk of Buick au- 
tomobiles are built and assembled 
at Flint, Mich., Curtice disclosed 
that the Southgate (Calif.) Gen- 
eral Motors plant assembled 11,494 
Buick cars last year and would 
assemble approximately 11 percent 
of Buick’s 1947 domestic output 
for purchasers in California, Wash- 
ington, Oregon, Idaho, Utah, Ne- 
vada and Arizona. 

Buick also has assembly plants 
in operation at Linden, N. J., and 
Kansas City and new ones under 
construction at Boston, Wilming- 
ton, Del., and Atlanta. 


Curtice reported that public ac- 
ceptance of Buick styling, engi- 
neering and performance “never 
has been more enthusiastic.” 


W. F. Hufstader, Buick general 
sales manager, accompanying Cur- 
tice on a tour of western states, 
congratulated the Buick dealers 
on “a very successful and profit- 
able year” during 1946. 


Hufstader reminded dealers of 
the “continuing need of a sound, 
aggressive service operation” and 
pointed out that Buick is plan- 
ning an expansion of its parts 
business so that dealers “can 
continue to render the same fine 
service given Buick owners dur- 
ing the war period.” 

Hufstader said Buick shipped 
more than 40,000,000 pounds of ser- 
vice parts during 1946 and hoped 
to exceed that quantity this year. 

Curtice and Hufstader will ad- 
dress Buick dealers at San Fran- 
cisco, March 12; Portland, March 
14, and Seattle, March 15. 





W. F. Hufstader 


A NEW USE for the De Soto Suburban has been found by the Brockton (Mass.) 
chapter of the American Red Cross. The chapter’s Gray Lady corps had need for trans- 
portation between Brockton and the Army’s Cushing General Hospital at Framingham, 
Mass., where they assist in the care and rehabilitation of disabled veterans, and 


number making the trip normally exceeds 


the capacity of one car, The Suburban’s 


eapacity for seating nine persons solved that problem. The deal was made by Hall 
Motors, Inc., of Brockton, De Soto-Plymouth dealers, with Arthur H, Parsons jr., chair- 
man of the Red Cross 1947 fund raising drive in that city. 





WHERE LESS than a year ago workmen were still removing bomber machinery, a 
pair of 2,000 feet long Kaiser-Frazer body trim lines now complete 45 bodies an hour 
each. The Katser-Frazer automobile plant at Willow Run, Mich., is now equipped with 
two complete assembly lines from raw stampings to final inspection. K-F’s bottleneck 


now is engines, and 
tempt to speed up output. 


the company is taking over Continental’s Detroit plant in an at- 


Tucker °48s Reported Slated 
For Public Late in °47 


CHICAGO.— Tucker Corp. re- 
vealed here last week that it hoped 


| to be delivering the rear-engine 





Tucker ’48s to the public late this 
year. 

In newspapers in 22 cities, Tuck- 
er opened an advertising campaign 
emphasizing that the car has been 
tested 15 years in Tucker-Miller 
racing cars. 

The ads, by the way, called 
the car the Tucker 48, dropping 
the name Torpedo. 
Tucker said that his dealer or- 


Lead Price Hits 
Alltime Record: 
Other Metals Up 


NEW YORK.—Lead rose to a 
record price of 15 cents a pound 
he last week as the prices of 
copper and silver also reflected a 
continuing upward trend. 

American Smelting & Refining 
Co. advanced its lead quotation 
from 14 cents a pound, the second 
one-cent boost in a week. The com- 
pany explained the action was de- 
signed to bring its price in line 
with those of other sellers of im- 
ported lead. 

Phelps Dodge Corp. boosted its 
copper price to 21% cents a pound, 
the highest level since 1929 when 
the metal sold for nearly 28 cents 
a pound. The new price is the 
same as RFC’s newly established 
selling price on copper from the 
government’s stockpile. 

The price of silver was increased 
1 cent an ounce by Handy & Har- 
man, local silver dealer. The new 
level was set at 81% cents an 
ounce. 


Kelsey Purchases 
Big Alcoa Plant 


DETROIT.—Robert F. Haggerty, 
WAA regional director, has an- 
nounced that sale of the huge 
Aluminum Co. of America plant 
in Monroe, Mich., to Kelsey-Hayes 
Wheel Co. had been completed. 
Kelsey-Hayes paid WAA $2,450,000 
cash for the plant and expects to 
buy about $500,000 worth of sur- 
plus industrial equipment and ma- 
chinery. 

WAA has also opened bids on 
a Grand Rapids plywood plant 
which was operated during the 
war by Haskelite Mfg. Co. Has- 
kelite, which has occupied the 
plant since the end of the war, 
has offered to buy it for $1,025,000. 


Early to Press 
Now a ‘Must’ 


Due to mechanical difficulties 
beyond our control, Automotive 
News will be forced—for the 
foreseeable future—to go to 
press each week on Thursday 
night, instead of Friday night as 
customary for many years. 

We regret that we'll be unable 
to cover‘ Friday’s news events in 
each week’s edition, but we 
know you'll bear with us during 
this trying period. 





ganization has been growing at a 
“gratifying pace.” 

Tucker is reported to have com- 
pleted three models except for 
bodies. Price the company is shoot- 
ing at is now reported to be $1,900. 
When the car was first announced, 
a price of about $1,000 was men- 
tioned. 


Preston Tucker, president, indi- 
cated that a registration statement 
for 4,000,000 shares of common 
stock, which probably will be of- 
fered to the public at $5 a share, 
may be ready to file this week 
with the Securities and Exchange 
Commission. Financing was de- 
layed during the plant controversy 
with former Housing Expediter 
Wilson Wyatt, and during the more 
recent negotiations with WAA con- 
cerning the extension of the leas- 
ing agreement from March 1 to 
July 1 

The extension provides that 
WAA will have the right to use 
portions of the plant until Aug. 
81, to conduct spot sales of sur- 
plus machinery and equipment 
not required by Tucker Corp., 
which some time ago completed 
an inventory of machines, tools 
and equipment it desires. 

Portions of the plant have been 
occupied by Tucker since last July 
15. Under the interim agreement 
with WAA, the company is con- 
stantly taking over additional 
Space as it expands its automo- 
tive operations. 


Packard Slates 
Marine Engine 
Output in April 


DETROIT.—Two new types of 
marine engines will start rolling 
off the assembly lines at Packard 
Motor Car Co. next month, G. T. 
Christopher, president and general 
manager, announced last week. 

One of the new engines develops 
150 horsepower with eight cylin- 
ders, Packard said, while the other 
produces 100 horsepower with six 
cylinders. 

Distribution, Christopher said, 
will be largely through 2,100 Pack- 
ard dealers, nearly 700 of whom 
are 25 miles or less from navigable 
waters. He announced that Stan- 
ley A. Milock, who joined Packard 
in 1925, has been placed in charge 
of all marine engine sales. 








U. S. Tin Sto 
Expected to | 
Zero Mark b 


WASHINGTON.—Even wit.. 
continuation of use controls, it 
estimated that the government's} 
reserve stock of tin, exclusive of 


that held for emergency stock- | 


piling, will be exhausted by the 
end of 1947, the CPA forecast last 
week in a report on the tin situa- 
tion. 

Without conservation controls 
such as those provided by orders 
M-43 and M-81, the government’s 
tin stocks 
much more rapidly and consumers 


soon would be in extreme difficulty — 


because of the lack of adequate 
imports to replenish stocks, the 
CPA said. 

Since the 1947 allocations have 
not yet been made by the Com- 
bined Tin Committee, the CPA re- 


port does not discuss the outlpe>k 
for new supplies during the y ; 
from current inforh, — 





However, 

tion, it is evident that world prt 
duction in 1947 will fall far sho 

of consumption even at controlled 


levels, making necessary large 
withdrawals from _ stocks, CPA 
said. 


Total tin stocks in the United 
States declined by. nearly 14,000 
tons in 1946. Because industry 
stocks already were at minimum 
working levels, the entire drop was 
in government stocks, which were 
reduced to 53,337 tons. 

_ Since a large part of government 
stocks are immobilized in working 
and in process stocks at the gov- 
ernment-owned smelter, 
amount available for 

needs is much smaller than ap- 
parent from the stock figure shown, 
CPA said. Stocks of tin in produ-~ 
cing countries also declined du 

the year, the report points out, so 


would be exhausted - 









the net \ 
industrial 


that needs will have to be met in | 


part out of current production. 
Controls on the use of tin were 
relaxed during 1946 so that the 
consumption rate was higher in the 
fourth quarter than the average 
for the year. This relaxation was 


not warranted on the basis of 1944 


supplies, which were no greater 
than in 1945, but was made in the 
hope that large-scale production 
in the Far East would be resumed 
in late 1947 or 1948, the report says. 


Empire Boosts 


Bishop, Rider 


NEWARK, N. J.—Empire Elec- © 


tric Co, maker of Magdraulic 
brakes, announces two new ap- 
pointments in their sales division. 


W. R. Bishop, who joined the ~ 


company in 1942 as eastern dis- 





Ken Rider W. R. Bishop 


trict manager, becomes general 
sales manager, and Ken Rider, 
with Empire for the past two years 
and formerly sales engineer with 
Liggett Spring & Axle Co., be- 
comes sales manager of Empire. 


Buys Interest 


G. H. Knutson has purchased an 
interest in a Chevrolet garage and 
service station from Arnold Weid- 
ler, Fredricksberg, Ia. 


PARTICIPATION BY NASH ‘dealers in dealer association w i 
the Nash assembly plant here in Los Angeles. Left to right (all ar 
: Frank M. Farrow, president, Ventura Automobile Dealers Assn.; Nels 


G. Severin, vice-president, Long Beach Automobile 


Assn.j;- John F. Davidson; 


president, Glendale Motor Car Dealers Assn.; H. Floyd Brown, president, San 


dino Au 
and chairman, supervising committee, 


tomobile Dealers Assn.; Verne Langford, secretary-' 
bile Dealers Assn.; Spencer T. Honig, treasurer, Los Angeles Motor 
Western edition, NADA Used Car Guide. 
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WOULD like to tell column read- 


ers what Florida dealers have 
been telling me. I have been visit- 
_ ing them the past two months. Per- 
— haps you would like my observa- 
' tions at NADA’s Atlantic City con- 


vention. Conversations behind the 
scenes are often more significant 
than declarations on the formal 
program. I'll devote space to both 
of these subjects later. 

T am certain of one fact—that 
irrespective of how importantly 
outside influences may affect 
one’s business, how we run our 
business internally, how we in- 
terpret our ideals, our policies 
to the public so we gain maxi- 
mum public acceptance, is still 
more important. In fact, the 
amount of goodwill we enjoy will 
determine our profit possibilities 
and security more than any other 
factor when competition gets 
tough again. 


That is why I want to give you 
the text of a recent advertisement 
run by Powell & Gardner, Buick 
dealers of Upper Darby, Pa. If you 
know these men you would expect 
them to do a fine public relations 
job. Both of the gentlemen are past 
Pennsylvania 
Automotive Assn. B. J. Powell was 
the originator of the Gold Seal used 
car plan that Buick dealers have 
John Gardner 


presidents of the 


used nationally. 

aided in recruiting the NADA Ord- 
nance nts for World War II, 
enlisted 


duration, having a colonel’s com- 
mission when he returned to civil- 


ian life. 


The ad, which occupied a full 
page in the Upper Darby news- 
paper, follows: 

i 


“Goodwi 

“Goodwill and a good reputa- 
tion are never finished products. 
They are goals for which we 
must continually strive. 

“Cash, credit, equipment, land 
and buildings and even such an 
outstanding product as our 

1947 Buick 
are in themselves of little ulti- 
mate consequence. 

“As authorized Buick dealers; 
we must combine and so handle 
such assets as to continually 
build for us a good reputation 
and the goodwill of our cus- 
tomers. 

“It is a privilege to be en- 
trusted with the distribution of 
Buick automobiles in a fine com- 
munity such as ours. We resolve 
to be worthy of that privilege in 
the future, just as we've tried 
to be in the past. 

“Five difficult years have 
passed since an automobile deal- 
er has been permitted to exer- 
cise his own initiative toward 
building goodwill. 

“Restricted production, _re- 
stricted manpower, restricting 
rules and regulations, so com- 
plex as to defy definition, made 
it difficult to build goodwill and 
to so maintain such reputation 
as a dealer may have built in 
the past. Even the attitude of 
some of these loyal employes 
was not at all times what the 
customer felt it should be. 

“It was strictly a matter of 
going on with what we were 
allowed to have or close our 
doors. 

* + + 

“WHEN NEW CARS were 
‘frozen’ on Jan. 1, 1942, we faced 
three alternatives: 

“A—Gasoline rationing im- 
posed on the Atlantic Seaboard 
area affected our car owners. 
Hundreds came to us for advice 
as to whether or not they should 
sell their cars. Because of Penn- 
sylvania inspection require- 
ments, we knew that any car 
bearing a Pennsylvania inspec- 
tion sticker would bring a pre- 
mium of $100 in other areas. We 
could have made thousands of 
dollars by advising customers 

to sell. We could have bought 
their cars at our price and sold 
them in unrestricted areas, 
again at our price. Instead, we 


imself and served for the 





advised Buick owners to keep 
their cars. 

“B—Close our doors and go to 
Florida or some other restful 
place for the duration. This we 
were actually advised to do by 
a Washington official. He said: 
‘There is no place in wartime 
economy for an automobile deal- 
er. Just as a man milks his own 
cow in Europe, so each man in 
America should repair his own 
car.’ 

“C—Keep our doors open, and 
with what help we were per- 
mitted to have and what repair 
parts we could get, or ‘make,’ 
keep cars running regardless of 
our financial loss. 

“We chose the latter and while 
there may be, and is, some criti- 
cism of our conduct, we tried 
to do our best. 


Day 
finally arrived with all its joys 
and satisfactions for every real 
American. The worst war in 
history was over, and we thought 
American ideals had been pre- 
served, not only for us but for 
generations to follow. 

“We automobile dealers who 
have seen our industry pull this 
country ‘out of a hole’ in both 
postwar and post - depression 
times looked forward to our 
greatest opportunity. We could 
visualize the vast facilities of 
our industry soon converted to 
peacetime channels. 

“We could visualize the finest 
Buick ever produced — engi- 
neered by wartime ‘know how’ 
—rolling off the assembly lines 
to fill a long pentup demand. 

+ + of 


“WE STARTED to accept or- 
ders. In our particular case we 
did not ask for deposits—we saw 
no reason to do so. We an- 
nounced our delivery policy in 
newspapers and through the 
mails. Our delivery policy was 
(and is) open and above board 
and courts no deviation. Some 
labor troubles were anticipated 
in the industry, but little did we 
realize that our first postwar 
year would see our country 
wracked by the greatest internal 
strife in history. 

“Of the expected 750 1946 
Buicks, we were able to deliver 
only 225. We were disappointed 
and so were hundreds of our 
customers. 

“Contrary to a lot of rumors 
that the first postwar cars would 
be inferior, the 225 we have de- 
livered have proved to be the 
best Buicks we ever sold. Such 
individual complaints as we 
have received may be attribu- 
table to negligence of workers 
on the assembly line. Any fail- 
ures were human, not engineer- 
ing or mechanical failures. Some 
failures were the result of hon- 
est errors made by new em- 
ployes who, in many cases, were 
returned veterans rehabilitating 
themselves. These errors we, as 
dealers, can overlook—but we 
cannot overlook our responsibil- 
ity to correct them. 

8 + a 


“WE HAVE confidence in 
Buick engineering. So far as our 
customers are concerned, we ac- 
cept full responsibility for any 
errors made in assembling, since 
we in our own organization have 
the means and facilities to cor- 
rect such mistakes. 

“A seller’s market has existed, 
and probably five percent of the 
car dealers (mostly of the ‘mush- 
room’ type) have taken advan- 
tage of the situation. With their 
‘gyp’ tactics they have cast a 
shadow upon all dealers. 

“‘Gyp’ tactics by a few deal- 
ers tend to destroy confidence 
in all dealers. In truth, we feel 
that such dealers have been only 
a slight minority within Dela- 
ware County. 

“1947 Is Here 
and with it comes our 1947 
Buick. We face 1947 with high 
(Continued on Page 49, Col. 1) 
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New York Assn. Warns 


Of Phone Solicitors 

ALBANY, N. Y. ta- 
tives of labor publications have 
been calling dealers of New 
York state by telephone and 
asking that advertising space be 
purchased by the dealers in cer- 
tain labor books or publications 
to be issued in the future, it was 
revealed here last week by the 
state association. 

The association advised that 
such telephone requests be ig- 
nored and that no business be 
done with those claiming to rep- 
resent labor groups or any other 
groups unless it is done in per- 
son and proper credentials have 
been furnished. 


3,000 Attend 
Co-Op Hearings 


In N. Carolina 






state income and 
lews, 
week. 


the hearing, 
were farmers and 


Assn. 
Willard Dowell, 


chants Assn., 


Carolina farmers. 


committee that 


which they are.” 


had net earnings of $887,679. 


taxes, he declared, 


he said. 


Marshall Kills 
Order Allowing 
Vehicle Imports 


order would be reviewed. 


Mail Vote to Pick 
NADA Directors 


WASHINGTON.—NADA an- 
nounced last week that its by-laws 


have been amended to require that 


all future elections of NADA di- 
rectors shall be held by mail vote, 
conducted by the association’s sec- 
retary. Previously, NADA direc- 
tors were elected at meetings of 
state associations. 

Eighteen NADA directors are 
elected each year for a three-year 
term, and 1947 elections are due 
to start soon. 


RALEIGH, N. C.—Approximately 
3,000 persons appeared before the 
joint state legislative finance com- 
mittee to express their views on a 
bill to make North Carolina co- 
operatives and mutual marketing 
associations subject to payment of 
franchise tax 
it was reported here last 


Of the record-breaking total at 
approximately 2,800 
cooperative 
members, who rallied to an oppo- 
sition call by the state’s coopera- 
tive officials and agricultural lead- 
ers. The some 200 proponents of 
the bill were mostly members of 
the North Carolina Merchants 


Principal speaker for the bill was 
executive secre- 
tary of the North Carolina Mer- 
who charged that 
cooperatives are now “giant, 
money-making corporations,” and 
declared there was nothing in the 
Fisher bill which would hurt North 
and officers’ 

H. A. Marks of Wilmington, a 
farm equipment dealer, told the 
“cooperatives 
should not exist as corporations 
for all apparent purposes and then 
revert to proprietorships when the 
tax collector comes around. They 
cannot be both, and I say they 
should be taxed as corporations— 


Dr. G. W. Forster, State College 
economics professor, tokd the com- 
mittee that eight of the largest 
cooperatives in the state paid a 
total tax last year of $148,461. In 
1946, he said, the eight associations 


Assuming that this amount should 
be made subject to state income 
only $53,261 
could be collected. On the basis 
of 1946 earnings, all of the state’s 
cooperatives would pay only $84,946, 


WASHINGTON.—Responding to 
NADA protests, the State Depart- 
ment has revoked an order au- 
thorizing the importation of sur- 
plus motor vehicles from abroad. 

Charging inconsistency between 
the State Department order and 
export orders of other government 
agencies, NADA had appealed the 
matter to John R. Steelman, Presi- 
dent Truman’s executive adminis- 
trator. He advised NADA that the 


president; 


On Feb. 27, Secretary of State 
Marshall announced that motor ve- 
hicles and automotive equipment 
had been removed from the order. 





. wi 

DeGruyter, Senate enrollment clerk; Randolph; Fred M. © 
Virginia Track Assn., who aided in the 

roliment clerk. 


Moran, Richards to Address 
Iowa Dealers March 20 


DES MOINES, Ia.—Four speak- 
ers will address the twenty-ninth 
annual convention of the Iowa Au- 
tomobile Dealers Assn. at Hotel 
Fort Des Moines, March 19-20, it 
was announced last week. 


The four speakers have all been 
grouped on the afternoon program 
of March 20. They are Lee Moran, 
executive vice-president of the 
NADA; A. G. Rude, vice-president 
of the Universal C.1.T. Credit Corp.; 
Karl M. Richards, of the AMA, and 
James Dalton. 


Association business matters will 
be transacted March 20 but sev- 
eral social meetings are planned 
for March 19, according to George 
Means, secretary-manager of the 
association. 


Meetings scheduled for the open- 
ing day are executive committee 
luncheon at noon, 
state directors meeting at 2:30 p.m., 
reception for all dealers at 5 p.m., 
to be given by the Universal Un- 
derwriters of Kansas City, and the 


Officers Picked 
By Three Ohio 
Dealer Groups 


COLUMBUS, O.—John Matthews 
(Oldsmobile) has been elected pres- 
ident of the Delaware 
County Automobile Dealers Assn. 
at a recent meeting. Ross McKee 
(DeSoto) was named second vice- 
president and Mrs. Bess Humphries 
(Ford), secretary-treasurer. 

Karl W. Armbrecht was elected 
president of the Mahoning (Ohio) 
County Automotive Assn. W. Her- 
man Slater is first vice-president: 
A. J. Campana, second vice-presi- 
dent, and H. E. 
tary-treasurer. Directors are E. D. 
Hopper, L. F. Donnell, J. D. Roller 
and D. A. Heindel sr. 

In Cleveland, the following offi- 
cers were elected to association 
posts for 1947: Fred G. Barker jr., 
Scott A. Rogers, first 
vice-president; Stephen Domonkas, 
second vice-president; 
Brenza, treasurer, and R. Earl Bur- 
rows, secretary-manager. 





New N. C. Law Requires 


Established Dealership 

RALEIGH, N. C.—North Car- 
olina’s legislature has given 
final approval to a bill which 
will make it illegal after June 
30 for a dealer to sell automo- 
biles in this state unless he 
maintains an established place 
of business where his records 
can be checked by representa- 
tives of the state motor vehicle 
department. 

The new measure is aimed at 
“fly-by-night” dealers who have 
made it a practice during re- 
cent years to come into North 
Carolina with a few used cars, 
sell them, and then disappear. 
The bill also requires dealers to 
purchase licenses from the mo- 
tor vehicle department. No in- 
crease was made in the fee of 
$25 for the first set of license 
= and $1 for each additional 



































(Ohio) 


Johnson, secre- 


Stephen J. 


director, 


‘ase, managing ’ 
campaign, and Frank McLaughlin, House en- 





officers and directors dinner at 6 
p.m. 

The annual association banquet 
will be held the evening of March 
20. Speakers for the banquet are 
Gene Flack and Arthur Brayton, 
convention bureau secretary, Des 
Moines Chamber of Commerce. 


Illinois Dealers 
To Hear Moran 
At Annual Parley 


CHICAGO.—Plans for the annual 
convention and election of Illinois 
Automotive Trade Assn., to be held 
at the Abraham Lincoln hotel in 
Springfield March 21-22, were an- 
nounced last week by C. W. Coons, 
general manager. The meetings are 
expected to attract nearly 500 deal- 
ers and others identified with the 
industry. 

The principal speaker on the 
program will be Lee Moran, execu- 
tive vice-president of NADA. L. J. 
Buckland will also address the con- 
vention. 


Activities will start on the eve- 
ning of March 21 with a get-to- 
gether, buffet supper and enter- 
tainment. The convention session 
itself is set for the entire day 
March 22, and will wind up with a 
banquet session in the evening, at 
which Lake Hays, noted story 
teller from Memphis, Tenn., will 
entertain the gathering. 

Coons said that deliberations at 
the convention will cover matters 
of national, state and local sig- 
nificance. Time is to be devoted to 
round table discussions by mem- 
bers. 


Brooklyn Books 
Fletcher, Mallon 


BROOKLYN.—Clifford L. Fletch- 
er, New York state commissioner 
of motor vehicles, has been booked 
to speak at the annual dinner 
meeting of the Brooklyn and Long 
Island Automobile Dealers Assn. 
The meeting will be held tomorrow 
(March 11) in the grand ballroom 
of the Hotel Granada here. 

William L. Mallon, former presi- 
dent of NADA, will also speak. 
The session will get underway at 
6 p.m. 


Moran to Speak 
At R. I. Parley 


PROVIDENCE, R. I.—Lee Mo- 
ran, executive vice-president of 
NADA, will be the principal speak- 
er at the 37th annual meeting of 
the Rhode Island Automobile Deal- 
ers Assn., according to Josephine 
B. Reynolds, executive secretary. 

The meeting will be held March 
- in the Sheraton-Biltmore hotel 

ere. 


$35,000 Fire at Bracey 


WINDSOR, Va.—Fire from a 
welder’s torch touched off a blaze 
that destroyed the L. E. Bracey 
Motor Co. building here, resulting 
in a loss estimated at between 
$35,000 and $40,000. 
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What happened? Well, there are 
many reasons given, but each can 
be charged to the terrific winter 
weather suffered in every section 
of this country. Bad weather was 
the basic cause for a series of plane 
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safe flying as 
compared with 
the railways, 
buses and auto- 
oe os = 
was all in vain. 
G.MS. Mamma pleaded 
with Papa not to fly, and he didn’t 
need too much urging. 
* * * 

COMMERCIAL travelers decided 
they weren't in quite such a hurry. 
Permission to fly home from school 
for the holiday vacations was re- 
fused the children. The whole pas- 
senger traffic by air went into the 
worst tailspin since flying began. 

Today airline and government 
officials alike are desperately striv- 
ing to correct the causes which 
led to this demonstration of mass 
hysteria. Congress is ready and 
willing to provide the necessary 
funds for establishing radar and 
other aids to navigation by air, 
which have always been provided 
to water navigation. Everyone 
knows that the war developed so 
many inventions for providing 
safety in flying, even in the most 
inclement weather, that millions of 
miles were flown and tens of thou- 
sands of landings made in the face 
of fog, sleet storms and even hurri- 
canes. This equipment has not for 
one reason or another been made 
available to the airlines. 

We were procrastinating and de- 
pending on the statisticians to keep 
the airline customers happy. Now it 
is obvieus that the net result of 
this present catastrophe will be the 
installation of every known means 
of making travel by air as safe as 
it is humanly possible. Another 
month and you'll be standing in 
line again for air travel tickets. 

> > + 

NOW, IT SEEMS to me there is 
some sort of a lesson to be learned 
by every other industry in Amer- 
ica from this plight of the airlines. 
Most of us have forgotten during 
the war years and since how quick- 
ly the market in our own business 
can dry up from causes over which 
we have no control. Many of us 
are old enough to have had the 
experience. We ought to point out 
to the younger men in our organ- 
izations the fallacy of believing 
that, because everything is all right 
today, it will continue so tomorrow. 

+ * = 

NO ONE KNOWS from where or 
how a buyer’s strike starts. Often 
it has been charged to high prices, 
far oftener to fear of depression or 
unemployment. Usually it strikes in 
all directions at the same time, but 
once in a while it hits a particular 
industry, as in the present case. 
When it does, it should be an ob- 
ject lesson to us who are drifting 
along contentedly over smooth 
seas.—G.M.S. 
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WE STAND FOR: 
11, Fair and equitable contracts between manufac- 
turers and dealers in motor vehicles, parts and ac- 
cessories. 1 2. A fair profit to the dealer on every 
used vehicle accepted in partial 


AUTOMOTIVE 





elimination of governmental and bu 
trols over this industry. 1 5. A return to the pre- 





Selling Safety 


i NADA taking a seat on the national committee of 
the Inter-Industry Safety committee, we believe that 
auto dealers will be in a good'position to bring their power- 
ful influence to bear behind this vitally important drive. 

Auto dealers are the super-salesmen of the world, and it is 
more important than ever before to sell safety. It’s the only 
way to keep the auto market from contracting in the future. 

Safety is a job for every man who walks or drives, and 
we think that auto dealers can play an important part in 
selling this to the public. 


Red Havoc in Industry 


T’S past time that Congress and the people of the United 

States should stop handling Communistic-officered labor 
unions with kid gloves. If it is necessary to limit severely 
the powers of all unions to suppress the rising tide of Com- 
munism that is engulfing American labor—as testified be- 
fore Congress by two outstanding automotive suppliers— 
then those who are not guilty may have to suffer for a while 
because they have steadily maintained a hands-off policy 
in their inter-union relations. 

When Communists, who have but one goal in mind—to 
hamper or wreck American industry—can “kidnap” a union 
as the officials of Allis-Chalmers testified before Congress a 
few weeks ago—or they can become strong enough to influ- 
ence the NLRB to support their desire to gain dominance 
over the workers of Thompson Products, as Raymond S. 
Livingstone of that company charged—then the elimination 
of Communists and the eradication of Red-controlled unions 
should be our first order of business in this country. 

If these two instances of Communistic control of labor 
were all that had been exposed, drastic measures might not 
be warranted at this time. But the situation is so fraught 
with danger to American industrial supremacy that one na- 
tional publication of general readership has been publishing 
a series of articles exposing more than one union where the 
“Commies” have grabbed the power of the union and shoved 
the membership around to suit their pleasure. 

American workmen should not be compelled by law to 
join or become an “impressed” partner in such activities, 
and the sooner the Wagner Act is rewritten to allow work- 
men to belong to a union of their choice, because they are 
convinced that the union does something for them, the bet- 
ter off they will be—and the sooner we will return to a 
normalcy in this great country of ours. 





When did YOU get into the automo- 
bile business? If you can qualify up to 
and including 1922, you should be a 
member of AUTOMOBILE OLD TIM- 
ERS. Write Ralph DePalma, chairman 
membership committee, A.O.T., head- 
quarters, Hotel Roosevelt, New York 17. 
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THE JACKPOT THE YEAR? 
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any subject of interest to our 


readers, and your letters are welcomed. No attention is given to 
letters but you may sign your name with the assurance that it 
used, if you so request. Address Editor, Automotive News, Detroit 


Financing 

After returning home from the 
NADA convention, I have been giv- 
ing considerable thought to my 
position as a new-car dealer and 
the position of all dealers. 

It seems to me that we are spend- 
ing too much time yelling about 
our vested interests and too little 
time making our position strong by 
our own efforts. 

Take the matter of auto finan- 
cing. We've been yelling that the 
banks have no right to go direct 
to the public to get this business 
and thus cut us out. But what are 
we doing to get at the basic reason 
why the banks can make an appeal 
stick with the public? 

I think if we get off our back- 
sides and give the best deal all 
around, we won’t have any trouble 
keeping any of our business. 

This is an off-the-record honest 
opinion. Please keep my name in 
confidence.—M. S., New York City. 


We’re Sorry 

In the last issue of AUTOMOTIVE 
News, you have occasion on page 
15 to publish a news item pertain- 
ing to the American Bank Credit 
Plan and at the conclusion of your 
article you refer to it as the “ABC 
Plan.” You have been indulging 
in this practice on several occa- 
sions, when publishing news items 
relating to the American Bank 
Credit Plan of New York. 

We take the liberty to call your 
attention to the fact that the 
American Bank Credit Plan does 
not sponsor the ABC Plan. The 
ABC Plan is known in the indus- 
try as the one sponsored by our 
company, the Automobile Banking 
Corp., Philadelphia, who have spon- 
sored the ABC Plan for the finan- 
cing of automobile time sales in 
this territory since 1920. There is 
no connection between the ABC 


Plan properly registered by this 
company and the plan sponsored 
by the American Bank Credit Plan 
of New York. 


We urge you, therefore, in the 
future whenever you have occa- 
sion to report in connection with 
the American Bank Credit Plan, 
that you refrain from referring to 
such as the “ABC Plan.”—L. M. 
Sever, president, Automobile Bank- 
ing Corp., Philadelphia. 


Coming Events 


March 10—New Orleans (Hotel Roosevelt). 
Annual meeting of Louisiana Auto Deal- 
ers Assn. 

March 11—Brooklyn (Hotel Granada). An- 
nual dinner meeting of Brooklyn and 
Long Island Auto Dealers Assn. 


March 19-20—Des Moines (Yort Des 
Hotel). Annual convention Iowa Auto- 
mobile Deaiers Assn. 


Mareh 19-22—Houston, Tex. (Rice Hotel). 
Apnuai convention of American Society 
of Tool Engineers. 

March 21—Indianapolis (Claypoo! 
Annual meeting, Automobile 
Assn. of Indiana. 

March 21-22—Springfield, Ill. Annual meet~- 
ing of Illinois Automotive Trade Assn. 
March 26—Providence (Sheraton-Biltmore). 
Annual meeting of Rhode Island Auto- 
motive Dealers Assn. 


APRIL 


Apr. 9-ll—New York (Hotel New Yorker). 
SAE Spring Aeronautic meeting. 
Apr. 16- (Hotel Stevens). SAE 
Transportation meeting. 


MAY 
May 1-2—Wichita, Kan. (Hotel Lassen): 
SAE Personal Aircraft meeting. 
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Annual Safety, Operations and Kquip- 
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ment Spring meeting, American Truck- aS 


ing Assna. 


May 22-24—Detroit (Hotel Statler). Silver 


anniversary meeting of the Au' 
Engine Rebuilders Assn. 


June 1-6—Freneh Lick, Ind. (French Lick ~ 


Springs Hotel). SAE summer meeting. 
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Fine new home of Shrock Motor Company, Hudson dealers in Salem, Ore. 


"|  Whywe say to car buyers: 
“See your Hudson Dealer” 


* SS‘: YOUR Hudson Dealer” is more than a “tag line” 


in Hudson advertising. 











It’s an invitation we can issue with pride, and one that car 


owners and buyers can accept to their advantage. Why? 





his 

te Because there are 3,000 Hudson distributors and dealers 
ine in this nationwide organization—conveniently located 
a wherever automobiles are sold and serviced. 

M. 


Because these distributors and dealers are responsible 
businessmen in their communities—housed in modern 
establishments, well identified, and equipped to serve 


every motoring need. 





As this picture indicates, Shrock Motor Company is alive to the opportunities in , ae Se . - ” 
me modern parts merchandising. Because this organization is in tune with the “new day 


and 


in automobile selling and servicing, and with Hudson’s 






pl). long-range expansion program. 






We intend to back “your Hudson dealer” in the future 





as in the past—with the finest in product, in advertising 





and in selling helps. 


HUDSON 


HUDSON MOTOR CAR COMPANY, DETROIT 14, MICHIGAN 










Service, to Shrock Motor Company, means expert workmanship by skilled mechanics 
Using the latest and best in tools and equipment. 






a 
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Periodic Car Inspection 
Studied by 16 States 


WASHINGTON.—Bills calling 
for periodic motor vehicle inspec- 
tion are now under consideration 
by 16 state legislatures, according 
to a survey reported last week by 
the National Highway Users Con- 
ference. Seventeen states already 
conduct regular inspection pro- 


grams. 

Maine, Vermont, Ohio, Mary- 
land, Colorado, Washington, Penn- 
sylvania, Utah, Connecticut, New 
York, North Carolina, South Caro- 
lina, Illinois, Arizona, Minnesota 
and California are the states where 
such plans are being considered. 

In its general survey of the mo- 
tor vehicle inspection situation, the 
NHUC found: 

Privately operated inspection 
stations are designated by Penn- 
sylvania, New York, California 
and Ohio bills, with fees rang- 
ing from 50 cents to $2 per in- 
po State-owned and oper- 

ated inspection stations are des- 


Check Bonuses 
With Wage Lau, 
Dealers Warned 


ALBANY, N. Y.—Bonus plans, 
although they may seem to meet 
the requirements of the wages and 
hours law, should be checked care- 
fully for flaws which can result 
in heavy penalties, the New York 
State Automobile Dealers, Inc., 
warned last week. 

The association pointed out that 
in a recent case the Wage and 
Hour Division ruled against the 
employer because bonus payments 
were made regularly each month 
and were stopped when the em- 
ploye - his job, the purpose 
ne yg prevent employes from 


The division ruled that the em- 
ployer violated the law because he 
did not include these bonus pay- 
ments in computing the employes’ 
regular rate of pay for overtime 
purposes in the year the payments 
were made. 

In another case, an employe 
bonus geared to stockholders’ divi- 
dends was considered as additional 
wages because the payment was 
not discretionary and the amount 
could be determined in advance. 

As a precaution, payment of em- 
ploye’s bonus should be made in 
one lump sum to avert future en- 
forcement action or a costly em- 
ploye suit, the New York associa- 
tion said. 

Dealers and distributors who 
have accepted deposits from pros- 
pective purchasers of new cars 
were also advised to examine their 
1946 books in order to avoid pay- 
ing a tax on a part of the taxable 
income for the taxable year. A 
deposit is income in the year in 
which the transaction is closed and 
not in the year of receipt, the asso- 
ciation pointed out. 


Aluminum Need 
To Exceed Output 


WASHINGTON. — Although this 
year’s estimated aluminum produc- 
tion of 1.1 billion pounds will be 
more than three times that of 1939 
—the last normal prewar year— 
the output will fall short of the 
estimated 1947 requirements of 1.6 
billion pounds, CPA has reported. 

Three bottlenecks were blamed 
by CPA. A shortage of soda ash 
needed in aluminum processing; 
the high cost of electric power, 
and the fabrication differences be- 
tween war and civilian aluminum. 


Gar Wood Closes 


Newport News Plant 

NEWPORT NEWS, Va.—Gar 
Wood Industries has closed its 
plant here temporarily because 
of a drastic rise in the price of 
materials, particularly steel, the 
company said. 

The plant made tank truck 
bodies and boats. Five hundred 
workers were affected. The work 
will be diverted to the com- 
pany’s plants in Detroit. 
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New Dealer Buildings . . . 


ignated by bills in Colorado, 
Maryland and second bills in 
California and New York. 
Comprehensive bills to bring 
motor vehicle laws into closer con- 
formity with the Uniform Motor 
Vehicle Code have been intro- 
duced, or are expected, in Minne- 
sota, Indiana, Texas, Arizona, Wis- 
consin, Oklahoma and Pennsyl- 


vania. 

Compulso inspection, part of NEW HOME OF D. A. HEINDEL (Oldsmobile), Youngstown, 0. D. A. Heindel, pres- 

the a i. iaekeee d only in the ident, has been an Oldsmobile dealer for more than 20 years. 
Arizona bill. The interim committee 
on compulsory motor vehicle in- 
spection in Wisconsin is writing | = 
its final report for the legislature. ' 

A new bill in Connecticut sub- 
stitutes annual for semi-annual in- 
spection. A South Carolina bill di- 
rects the highway department to 
suspend inspection of vehicles un- 
til March 1, 1948. ! 

In Utah a bill requires evidence 
of state motor vehicle inspection 
before issuance of registration or 
certificate of title. A North Caro- 
lina bill relates to inspection of 
school buses and trucks in Curri- 
tuck county. In New York a com- 
pulsory inspection bill requiring 
state approved stations is ex- 
pected. 

A bill already introduced pro- 
vides for semi-annual inspection 
of brakes and equipment at state 
owned and operated stations and 
appropriates $1,000,000 to the tax 
department. 

Pennsylvania has an unusual 
bill requiring a metal tag to be 
welded inside each hubcap giv- 
ing engine number or manufac- 
turer’s number and name and 
address of the owner of vehicle 
at last inspection. Another Penn- 
sylvania bill prohibits employes 
of official inspection stations to 
inspect vehicles of the owners of 
such stations. 

The following states continued 
motor vehicle inspection through- 
out the war: Colorado, New Hamp- 
shire, Massachusetts, ‘New Mexico, 
Maine, New Jersey, Pennsylvania, 
Vermont, Utah and the District of 
Columbia. 

The following are reported to 
have fully resumed motor vehicle 
inspection: Washington, Massachu- 
setts, Delaware, New Jersey and 
New Hampshire, with Maryland 
partially resuming. South Carolina 
has resumed its program pending 
action on the suspension bill. 


O’Neil Predicts 
‘Eventual’ End 
Of Labor Strife 


TAMPA, Fla.—W. O'Neil, presi- 
dent of General Tire & Rubber Co., 
expressed optimism on a visit here 
that American labor and industry 
will eventually attain harmonious 
relations with each other. 

O’Neil, accompanied by L. A. 
McQueen, vice-president in charge 
of sales, and F. W. Curran, a 
Louisville distributor, arrived 
aboard a private plane to visit the 
Tampa tire distributors, W. How- 
ard Frankland and Frank M. 
Frankland. 

O’Neil said he was glad to see 
recent trends toward harmony 
with labor but added that Ameri- 
can labor—the best in the world— 
was troubled with “improper lead- 
ership.” 

He reported that his company 
had not experienced a major strike 
since last fall but that he is “keep- 
ing my fingers crossed.” 

Predicting eventual accord, he 
said it was “unfortunate that it 
may take hard times and job 
scarcity to bring harmony.” 






































NEWEST OF THE STUDEBAKER dealerships to open in Cleveland is Erdelac Sales 


& Service Co. with J. M. Erdelac jr., who worked his way up from a student me- 
chanic to president. Only 33 years old, Erdelac announced his 55,000 square feet of 
space has 11,500 square feet of display area with 11 Weaver twin-post lifts, and is 
eq — for every type of service including wheel alignment, motor rebuilding, ete. 
Harry J. Billinghurst is sales manager. Stanley Perchan jr. is in charge of parts; An- 
thony Schiavoni, service manager, and N. ©. Deering head of the office. Erdelac has 
started a war veterans training program for mechanics. Out of 60 applicants, 16 have 
made the grade. ‘‘We keep them for 30-day trial periods. Unless they show ability, 
out they go,’’ he explains. 


THIS NEW BUILDING was recently opened by White Auto Sales, Inc. (Chrysler), 
961 Ohio River Bivd., Bellevue, Pa., in the Pittsburgh area. Because of the shortage 
of steel, President F. A. White decided to use ‘‘Cemenstone’”’ structural material for 
the framing and he reports that the resulis are completely satisfactory. 


GNSS et 


. 
* 
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Inc., Newark, N. J 


of reinforced concrete construction and has 40,000 square feet of showroom, sales 
service space. In addition, there is a ramp to the roof where additional parking facill- 
tles are provided. The building was originally erected in 1930 for the Hillas Motor Co. 
at that time distributor for Dodge. Charles F. Hoffman, president, states, ‘‘With our 
new facilities, Packard-Newark will have more than 30,000 square feet of service area. 
We plan extensive alterations to both the interior and exterior of the building.’’ 





CHARLES H. AND BERNARD F. RUSSELL recently opened the above new quarters 
for Russell Motor Co, (Dodge-Plymouth), Exmore, Pa. The building has a front, 46 
by 100 feet, including a showroom, 25 by 46 feet. The service department is 60 by 46 
feet. A modernized parts department covers 25 by 15 feet. 


Clarksburg Area Dealers 


Choose Stalnaker 

CLARKSBURG, W. Va.—R. Sam 
Stalnaker, of Helmick Motor Co., 
Salem, Ww. Va., has been elected 
president of the Harrison County 
Automobile Dealers Assn. 

Also named were William R. Bar- 
rick, Peck Auto Co., Clarksburg, 
vice-president, and Miriam H. Wil- 
son, Wilson Motor Co., Clarksburg, 
secretary-treasurer. 


THIS IS THE Ey _CEOASO, eaten 208 ctevine Sen Sumasiee of Paul Brown Motor 
Sales Co., 211 8. College Ave., Bloomington, . Headed by Paul Brown, for 28 years 
a Bloomington automobile salesman, the handles the Kaiser Special, Frazer 
and Rototiller. Meri Long is general manager and Ernest Myers is used-car and farm 
equipment manager. 





Sales 


(Continued from Page 1) 

in 1941 to fourth in 1946; Nash 
from twelfth to eighth; Hudson 
from thirteenth to ninth; Lin- 
coln from seventeenth to six- 
teenth. 

In the truck field, there wag 
similar position jumping, as fol- 
lows: 

Dodge from fourth to third; Wil 
lys from fourteenth to fifth; Stude- 
baker from tenth to seventh; Reo 
from sixteenth to eighth. 

For both car and truck makers, 
production will be a big factor in 
1947, but in the last half at least 
sales ability will come into its own, 

* * * 


EW YORK led all states in new 
cars registered in 1946, fol- 
lowed by Michigan, Pennsylvania 
and California. 
Here are the top 10 states in 
new-car registrations, 1946 versus 
1941: 


1946 1941 
183,070 New York 331,730 
141,115 Michigan 258,738 
187,695 Pennsylvania 
136,419 California 276,649 
124,689 Ohio 256,084 
122,081 Illinois 274,142 
88,069 Texas 174,314 
63,784 New Jersey 134,584 
63,188 125,608 
55,679 122,224 


Indiana 
In the truck field 243,806 vehicles 
of the 625,249 trucks registered 
were in the 5,000 pound or less 
gross vehicle weight classification, 
while 183,774 were in the 10,000 to 


-14,000 pound weight classification. 


Showing a trend to heavy trucks, 
16,832 units of 26,000 pounds or 
over gross weight were titled. 


Olds Delivers 
44% to Vets, 


Public Servants 


LANSING, Mich.—A recent study 
of retail deliveries of 1946 Olds- 
mobile models reveals that 153 
percent were purchased by mem- 
bers of the medical profession, key 
personnel in municipal service de- 
partments, and representatives of 
essential public services, D. E. 
Ralston, general sales manager, 
said last week. 

This classification study of 1946 
Oldsmobiles delivered at retail, ac- 
cording to Ralston, showed that 
approximately 8 percent of the cars 
were purchased by doctors, nurses, 
health department officials and 
others of the medical profession. 

Returned servicemen took deliv- 
ery of 28.6 percent of Oldsmobile’s 
1946 offerings, the study indicated. 
“Valiants,” described by Ralston 
as amputee veterans, or those dis- 
abled to such an extent that they 
are unable to operate an automo 
bile with conventional driving con- 
trols, received 13.7 percent of the 
total, while other World War I 
veterans obtained 14.9 percent. 

“One of the most interesting facts 
uncovered in this survey,” Ralston 
said, “is that one-half of the new 
cars were delivered to customer 
by our authorized Oldsmobile deal- 
ers without a tradein. This speaks 
well of our Oldsmobile dealers, in 
view of the criticism that is heard 
in many quarters concerning auto 
mobile dealers in general, handling 
all makes of cars.” 

Oldsmobile will continue the 
same distribution policy in re; 
to 1947 models as was in effect if 
1946, Ralston declared, explaining 
that “this means that every al 
thorized Oldsmobile dealer will 
share proportionately in the total 
production for the year, in the 
same ratio as his customer deli¥ 
eries in the last full year of pre 
war production, 1941,” 


Dealers’ Board 
Named in Neb. 


LINCOLN, Neb.—Gov. Val Peter 
son has appointed the followitf 
to serve on the Motor Vehicle Deak 
ers’ eneteaeaian Advisory 





Frank P. Hutton, Ogallala; O. 
Briacknell, Fairbury; Colin 
Campbell, Omaha; Noyes Roge 
Columbus; Walter Black, Linco 


Powell Motor 
Powell Motor Co., Whiteville, 
C., has been incorporated by W. ® 
Malpass, Charles J. Powell and 
B. Eure. 
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“| predict that the enthusiasm which 
California women are showing for the 
new velvet-like pile fabrics will be nation- 
wide. They are being attracted by the new 
color richness and smart designs. These 
new developments, combined with the 
long wearability that pile fabrics have 
always had, make pile fabrics more prac- 


tical and saleable than ever.”’ 


D EALERS who have seen the new Goodall Blended-for-Performance 


“Velmo” pile fabrics already know that their improved designs . . . new 
colors...new softness in face... (permitting greater “slide-ability”) 
++. are powerful sales-stimulants in the new-model cars. Owner satis- 
faction will be great when owners see how much more easily these new 
pile fabrics keep clean and stay color-bright. All of these improvements 


have been made without sacrificing pile fabric’s traditional long wear. 


The New Goodall “Velmo” 
Pile Fabrics Put 


in New or Used Cars 


Mr. Earle C. Dahlem, Vice President and General Man- 
ager of W. L. Hughson Company, points out attractions 
of the modern pile fabrics to a purchaser of a new Ford. 


Automotive Division 


1703 Fisner BUILDING «+ 


Derrorr, Micnican 








st IN CAR SALES 


Again in 1946, for the eleventh time in the last twelve 











full automotive production years, Chevrolet and its dealers take 
first place in passenger car sales. And ewrsien also takes first 
sheen in truck sales—this despite the fact that the great Chev- 
rolet selling organization found itself deprived of all production, 


due to strikes, during the first three months of 1946! 


AA Tay / 
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Wileon Supports 
U. S. Purchases 
Of Crude Rubber 


AKRON.—The American motor- 
ist stands a better chance of get- 
ting more crude rubber in his tires 
this summer if government pur- 
chase and importation of this com- 
modity is continued for another 
six months, according to Robert 
S. Wilson, vice-president of Good- 
year Tire & Rubber Co. and for- 
mer WPB director of rubber pro- 
grams. 

The supply of natura! crude rub- 
ber coming to America is short, 
he pointed out, and will continue 
so for another six months. The 
government has been the sole pur- 
chaser and importer of rubber 
since before Pearl Harbor, has 
controlled its allocation and has 
specified what percentages of na- 
tural and synthetic could be used 
in the manufacture of tires and 
other rubber products. 

A difference of opinion arises, 
however, on the point of when to 
abandon the government purchase 
and importation program, Wilson 
pointed out. Private importers 
want purchasing and importation 
removed at once from government 
control], he said. 


“Within probably six months, 
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there will be a sufficient supply of 
natural rubber to meet American 
needs,” Wilson forecast. “Until the 
supply has been improved to that 
point, however, government pur- 
chase is the only protection against 
maldistributions. 

“Unless the limited supplies are 
equitably distributed,” Wilson 
warned, “the government, to a 
large degree, will be forced to pace 
its upward scheduling of rubber 
content for tires to the stock po- 
sition of the manufacturers hav- 
ing the least of the commodity on 
hand. Obviously this indicates a 
lower content of natural rubber in 
tires for summer driving than 
would otherwise be the case.” 


Spalding Heads 
WAA in Midwest 


CHICAGO. — Brig. Gen. Isaac 
Spalding was appointed last week 
as administrator of Zone 3 of the 
WAA, with headquarters in Chi- 
cago and jurisdiction over the 
Chicago, Detroit, Cleveland, Cincin- 
nati, Louisville and Minneapolis 
regions. He succeeds Col. Stanley 
G. Backman, who has been made 
assistant to the war assets admin- 
istrator in Washington. 


Gen. Robert M. Littlejohn, WAA 





DESIGNED TO MEET needs of large 
construction machinery manufacturers, this 
giant eight-foot earth mover tire is being 
produced at Goodyear Tire & Rubber Ak- 
ron plant. Dwarfed by the new tire is a 
6.00-16 passenger car casing, held by J. 
M. L4inforth, vice-president. There is 
enough rayon cord in the tire to reach 
more than 125 miles, according to Good- 
year development engineers. More than 
half a ton of rubber is required to build 
one casing. 


pointment of Gen. Spalding upon 
arrival here to inspect the local 
offices of WAA. 


Seibert Buick 


Seibert Buick, Inc., Columbia, 
Mo., has been incorporated with 
$75,000 authorized capital stock by 
Fred E. Seibert to operate a Buick 


administrator, announced the ap-| agency. 


Automotive Finance .. . 


Auto Share 





Outlook 


Liked by Analysts 


By George Deery 
Staff Writer 

DETROIT.—The shares of man- 
ufacturers of cars and trucks, with 
a few exceptions, are favored in the 
current survey of the industry re- 
leased last week by Standard & 
Poor’s Corp. 

The action of this group was 
much poorer than that of the 
general market through 1946, the 
survey points out, “and despite 
the recent better - than - average 
performance, the stocks are still 
in a strong technical position to 
react favorably to expected im- 
provement in the labor and sup- 
ply pictures.” 

Adding that representation in 
selected issues for appreciation 
possibilities is recommended, it 
notes that “General Motors and 
Chrysler, the industry leaders; 
Fruehauf Trailer, a specialty situa- 
tion with excellent growth poten- 
tialities; and Hudson, Mack and 
Studebaker, among the independ- 








* One of a series of advertisements 
based on industrial opportunities 
in the states served by the Union 


Pacific Railroad. 
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associated industries. 


Herbert B. Maw, Governor of Utah, 


tells his state’s story. 


“*Nature was kind to Utah. Deposited with- 
in her borders are rich and varied sources 
of coal and iron, lead and zinc, copper, sil- 
ver and gold. These and many other indus- 
trial attributes are part and parcel of the 
undeveloped sections of this state. 


“A gigantic steel industry which can serve 
the west signals our industrial ambition. It 
will form the nucleus of a network of 


“Our need now is people and leadership to 
share in the prosperity of a western empire. 
Our natural resources are practically un- 
touched. They assure a long life to an indus- 
trial future which is just now beginning. 
Utah invites new and expanding industry 
to investigate opportunities here before 


deciding upon new locations.” 


eS 


For industrial resources and opportun- 


ities, look to Utah. 


transportation ... 


be Specific - 


For unexcelled rail 


say Union Pacific’ 


Address Industrial Department, Union Pacific 
Railroad, Omaha 2, Nebraska, for information 


regarding industrial sites. 








UNION PACIFIC RAILROAD 


THE STRATEGIC MIDDLE ROUTE 


ents, are especially well regarded.” 

Its comments on General Mo- 
tors are: “As the world’s largest 
producer of automobiles, expected 
peak peacetime sales should permit 
excellent profits once labor and ma- 
terial problems are passed. The out- 
look for non-automotive lines is 
also bright, and the common stock, 
a market leader, has considerable 
attraction on a long-term basis. 
The appeal of the high-grade $5 
preferred is limited above the call 
price of $120. The new $3.75 pre- 
ferred has moderate attraction for 
*ncome.” 


Chrysler, the service asserts, 
“normally commands a high price 
earnings ratio, although lower 
than General Motors, and is the 
more volatile of the two leading 
motor shares. Despite near-term 
uncertainties, large deferred de- 
mand for motor vehicles points 
to later attainment of favorable 
earnings, and the stock is attrac- 
tive on a longer-term basis.” 
Even with a sharp gain in 1947 
Fruehauf earnings over the approx- 
imate $4 predicted for this year, 
Standard & Poor’s states that large 
capital needs may keep dividends 
at 25 cents quarterly. 

* “While subject to marked fluc- 
tuations, the common stock is a 
growth speculation, because of 
the demonstrated operating effi- 
ciency and smaller initial costs 
of the trailer, along with the up- 
trend in the volume of highway 
freight and the company’s domi- 
nant position in the field. With 
medium-term prospects. also ex- 
cellent, the common stock has 
outstanding attraction. The yield 
on the $4 preferred is only fair,” 
it concludes. | , 


Goodrich Profit Totals 


$17.69 Per Share 


B. F. Goodrich annual report for 
1946 shows consolidated net sales 
for 1946 amounted to $361,471,149, 
highest total for any peacetime 
year in the company’s 76-year his- 
tory and only 2.9 percent below the 
all-time peak of $372,082,813, set in 
1945. 

The production of American- 
made rubber from government- 
owned plants operated by the com- 
pany is not included in sales for 
either year, it was pointed out. 


Consolidated net income for 
1946 was $25,207,871, after provi- 
sion for estimated federal and 
foreign income and excess-profits 
taxes and after providing re- 
serves of $5,500,000 for contin- 
gencies and of $5,000,000 for an- 
ticipated property obsolescence. 

Net income in 1945 was $12,313,- 
501, after taxes and after providing 
a reserve of $2,000,000 for contin- 
gencies. 

Net income for 1946 was equiv- 
alent, after deducting the regular 
$5 dividend on preferred stock, to 
$17.69 a common share, compared 
with $7.84 a share in 1945. 

” 


Timken Axle Earnings 


65 Cents for Quarter 

Timken-Detroit axle reports net 
profit for the three months ended 
Dec. 31, after provision for depre- 
ciation, income taxes, etc., but sub- 
ject to year-end inventory and au- 
dit adjustments, of $1,406,553, equiv- 
alent to 65 cents per share. Sales 
for the same period amounted to 
$21,568,746. 

Net profit for the six months 
ended Dec. 31, after provision for 
depreciation, income taxes, etc., but 
subject to year-end inventory and 
audit adjustments, amounted to $2,- 
256,460, equivalent to $1.05 per 
share. Sales for this same six 
months period amounted to $37,- 
973,821. This compares with earn- 
ings of $1,508,869, equivalent to 75 
cents per share, and sales of $37,- 
162,043 for the six months ended 
Dec. 31, 1945. 

* ” + 
Auto-Lite Dividend 

Electric Auto-Lite declared a dir” 
vidend of 75 cents a share, payable ™ 
Apr. 1, to stock of record Mar. 7. © 
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UNITED STATES RUBBER COMPANY 


SERVING THROUGH SCIENCE 














e+e to resume its position with car dealers as the 


greatest changeover profit-maker in tire. history 












Yes, the great new U.S. Royal Master is on the way. In every sense, 
it is—as it was before the war—America’s finest premium tire. 


net 
7 It is as far ahead in safety, in mileage, in luxury and distinction, and 
— in profit opportunities to our dealers, as the famous U.S. Royal Master 
uiv- 
_ of the past. 
d to : ‘ ; . ’ 
America’s motorists will soon enjoy the matchless excellence of this 

= great tire—actually finer than ever before—as always, the master of 
but 

and them all. 

$2,- . 
~ To car dealers everywhere, the U.S. Royal Master will once more 
six ° . ° ° ° ene . 

$37, bring the prestige and leadership in. profit opportunities which have 
° always been associated with its name. 

$37,- 


See your local, independent U. S. Tire Distributor 





© 1230 AVENUE OF THE AMERICAS + ROCKEFELLER CENTER + NEW YORK 20, N, Y., 
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Chrysler Claims 
Filter Makes Oil 
Last 5,000 Miles . 


DETROIT.—Experience covering 
millions of miles driven by owners 
of postwar Chrysler cars, equip- 

with an exclusive full-flow oil 
filter, has proven that oil need be 
changed only once in 5,000 miles, 
the Chrysler division of Chrysler 
Corp. reported last wee'. 

Originally it was recommended 
that oil be changed at 1,500 to 2,000 
miles in cars operated in th2 coider 
sections of the country and at 
2,500 to 3,000 miles in modcrate 
zones. 

Now, Chrysler engineers report, 
an owner will be able to save two 
oil changes in every 5,000 miles in 
co’ sections, and one oil change 
in moderate zones, as well as the 
time involved for the operation. 

Under the new program, Chrysler 
cautioned owners to continue to 
observe instructions regarding 
changing of the filter at intervals 
of 5,000 milcs as originally speci- 
fied. 


You get the best results in our Classified 
Section, inside back cover. 








There is a patented Delco 
Hydraulic Shock Absorber to 
meet every requirement of 
springing and suspension: 
Single Acting, Direct Acting, 
Double Acting, Inertia Con- 
trol—and special applications 
for cars with Individual 


Wheel Suspension. 





HERE IS AN ENGINEER'S drawing of the new ‘‘Publix’’ midget car which will 
soon be placed on the market by Publix Motor Car Co., Newark, N. J. The tiny three- 
wheeled vehicle which will sell for $250 weighs less than 100 pounds. It is six feet long 
and 3% feet wide. According to the manufacturer, the car's one-cylinder air-cooled 


engine will do 70 miles on a gallon of gasoline.— (INS photo) 


> J. Baltz and O. J. Ingram, op- | cahontas, Ark., will be dealers for 
erating as Baltz and Ingram, Po-|the Kaiser-Frazer line. 





But on terra firma, 
give me that 


| gliding DELCO RIDE! 





FOB FACTORY 


Production Getting 
‘In the Groove’ 


By A. H. Allen 


ENCOURAGING is the fact that, while overall automo- 
tive employment has dropped a little ‘from last fall, produc- 
tion in the meantime has climbed to record postwar levels. 
This means that production is getting “in the groove’— 
eine nak per man is improving somewhat (it could still 


far better); flow of ma-@———— 


terials, although in tight bal- 
ance, is smoothing out from 
the stop-and-go pace of last year; 
troubles with inspection and light 
repairs are fewer. 

It is always that way when a new 
model goes on the line, the differ- 
ence this time being that it re- 
quired nearly a year to work out 
“the bugs,” where it is usually 
done in a few weeks. The four- 
year war interruption, of course, 
explains part of the trouble the in- 
dustry experienced in regaining its 






Delco engineers have long worked in close cooperation with 


motor vehicle manufacturers to attain the luxury of today’s 
balanced Delco Ride. Now, with our manufacturing facili- 
ties expanded, we are in a better position than ever to pro- 


Corporation, Dayton, Ohio. 


vide the correct shock absorber equipment for any auto- 
motive use. To builders of cars, buses and trucks, Delco 
Products offers the benefits of its years of research and 
achievement. Delco Products Division, General. Motors 


DELCO Hydraulic Shock Absorbers 





stride. Although 
operations are 
much improved 
in the past 60 
days, there is 
considerable dis- 
tance to go be- 
fore a normal 
pattern can be 
said to have been 
restored. 

In fact, many 
wonder if there 
ever will be a 

normal pattern again. If by nor- 
mal is meant the yardstick of 
1940 and 1941, then it probably 
will not return. We are living on 
entirely new standards of wages, 
costs and prices, and it is futile 
to expect they will revert to the 
1941 relationship, if for no other 
reason than the fact the federal 





A. H. Allen 


-debt is five or six times what it 


was then. 


The same reasoning might logi- 
cally be applied by those who are 
excoriating motor companies for 
the allegedly “extortionate” prices 
on 1947 models. If the 1947 dollar is 
stacked alongside the 1941 dollar 
in terms of purchasing power, then 


car prices are fairly well in line. 
* ck * 


Waiting for Display 
Of New Ideas 


THE EXTENSIVE Dodge Chi- — 
cago engine plant, where Preston © 


Tucker is planning to build thou- 
sands of his Torpedo models, and 


which was featured in advertising © 
pages of last Sunday’s newspapers, ~ 


will be the scene in September of 
the National Machine Tool Build- 
ers’ Exposition, the first held since 
1939. Builders of the nation’s pro- 
duction equipment are planning to 
join in display of scores of new 
ideas in machine construction and 
operation, and you can be sure the 
master mechanics’ 
automobile manufacturers will be 
on hand with their notebooks. 

In fact, machine tool sales 
offices report automotive buyers 
are already holding off on con- 
templated purchases in anticipa- 


tion of finding something new ‘ 


and better on display in Chicago 
this fall. 


. 8 * * 


Sees 1948 Models 
By October 


NEW AUTOMOTIVE tooling is” 
slow to develop. It had been ex- 
pected that by this time several” 
1948 model programs would have 
been launched, but the tool and die’ 
shops, while not idle, are far from_ 


peak capacity and have not boosted 
employment appreciably since the 
layoffs enforced by cancellation of 
the General Motors program last 
year. 

Talk is still heard of a Chrysler 
program being released shortly, 


but there is little confirmation of | 
any actual activity. Nevertheless | 


it is generally felt that most man-— 


ufacturers will have 1948 models — 


coming off their lines by October. — 


Vets Organize 
Co-op Taxi Shop 


MILWAUKEE.—A number of 
war veterans have set up a cO& 
operative garage and filling station 
to service their own taxicabs, ine 
corporated as the Veterans Ta 
cab Drivers Garage Co-operati 
The group also incorporated th 
newly formed Veteran Cab Driver, 
Assn., with a capital stock o& 
$3,000. * 

The garage has not as yet be 
built but the veterans hope to 
located soon. The officers are 
old R. Van Acker, Dominic J. Bai 
istreri and Warren V. Mosser. 


staffs of all 
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A leader of industry fights back at those who smear big cor- 
porations. Far from being an evil octopus, large enterprise, he 
contends, has brought us the highest standard of life in the 
world’s history. You'll find plenty of punch in this hard-hitting 
article in the current AMERICAN MAGAZINE... 


BIG BUSINESS IS GOOD BUSINESS 


by A. W. ROBERTSON 
Chairman of the Board, Westinghouse Electric Corporation ~ 


Oo - Seo WS ete 


On DHSS 


HOW TO BUILD A BIG BUSINESS 


Two-and-a-half million American families look forward 
each month to important articles by important people in 
THE AMERICAN MAGAZINE. 

Big Business Is Good Business, by A. W. Robertson, 
is the sort of article that has made THE AMERICAN MAGa- 
ZINE “Big Business”—2,500,000 families, men and women, 
whose interest in a better life is expressed in both their 
reading and their buying! 

Yes, the two-and-a-half million families who make 
THE AMERICAN MAGAZINE “Big Business” can make 
your business bigger, too. 

Dollar for dollar, page for page, no other magazine 
can match the multimillion circulation delivered by THE | 


THE CROWELL-COLLIER PUBLISHING COMPANY 250 PARK AVENUE, NEW YORK 17, N. Y., PUBLISHERS OF THE AMERICAN MAGAZINE, COLLIER'S, AND WOMAN’S HOME COMPANION 








MORRIS LIPMAN (center), President of Lipman Motors, Inc., Hartford, Conn., re- 

ceiving the Nash 10-point piaque from F. H. Marr, Nash zone executive. Front row, 

left to right: A. A. Gold, sales manager; George 
assistant service 


Lipman 
4. H. Horter, business management, and H. V. 


36 employes was presented with the 10-pol 
dealership. 


Butler Names 


West Executive 


NEW ORLEANS. — William . J. 
West, former district manager of 
the Universal C.LT. Credit Corp., 
has been appointed executive di- 
rector of Butler Engineering Co., 


. Frampton, district manage 
int lapel pin following a dinner given by 


according to Edgar M. Butler, 
owner. 

Butler Engineering Co. has for 
many years manufactured a De- 
Scaler for industrial boilers and 
is now producing a De-Scaler for 
automobiles, trucks, buses and 
tractors that removes old scale 
from the cooling system of inter- 
nal combustion engines. 





AUTOMOTIVE WASHINGTON 


NLRB Rulings Reflect 
Shift in Labor Trend 


By William Ullman 
Washington Correspondent 


NATIONWIDE SENTIMENT in favor of correcting labor 
laws, which are now heavily weighted in favor of unions, 
is reaching the action stage in Washington. First of the 
pending corrective proposals to emerge from discussion into 
definite form is the portal pay legislation, while overall labor 


reform legislation awaits the break in diaputen, 


ending of committee hear- In a reversal 
ings. of previous rul- 


Progress in the hearings points ings, monn turn- 
to the drafting of bills by the com- ed oh ? get 
mittees before a threatened spring he Wa ook to 
strike crisis arrives in coal, steel : e + ae act 
and other heavy industries. or job protection 

while force is 

The shift in labor-management used on the em- 
sentiment is marked by decisions 

ployer to. violate 
of the NLRB contrasting with laws. The board 
earlier rulings favorable to unions. ruled unanimous- 
The trend in the latest board ly that 14 work- 
rulings gives the employer a better 





ers who struck in 





MORE “DASH” 


FOR THE DASHBOARDS OF TODAY’S NEW CARS... 


“™ DU PONT “LUCITE™ 


On 15 different makes of the 
new cars there are 58 separate 
parts made of Du Pont “Lucite” 


The various dials among this 
sparkling array of dashboard faces 
are found on thenew modelsof five 
prominent automobile makers. 
The designers of today’s new 
cars have utilized the advantages 
of “Lucite’’ acrylic resin. “‘Lucite’”’ 
radiates a beauty that serves a 
practical function as well...a 
beauty that’s much more than 
mere ‘“‘window dressing.’? The 


Parts shown molded by: Continental Can Co., Inc., Cambridge, 
O., Hoosier-Cardinal Corp., Evansville, Ind.; Electric Autolite 
Co., Bay City, Mich.; Plastic Molders, Inc., Chicago, Ill.; General 
Industries Co., Elyria, O.; Norton Laboratories, Lockport, N. Y. 


luster of “‘Lucite’’ won’t become 
clouded or dimmed from sunlight, 
moisture, or weathering. ‘““Lucite”’ 
retains its optical clarity for 
years, and its flexural and tensile 
strength make it resistant to shat- 
tering and cracking. 

The molding ease of “Lucite” 
means production economy. It’s 
made in transparencies and in 
opaque colors. Send for our infor- 
mation booklet, Heat-Resistant 
“Lucite.” E.I.duPontdeNemours 
& Co. (Inc.) , Plastics Dept. , Room 
213, Arlington, New Jersey. 



























violation of a no-strike pledge © 
could not claim protection of the © 
Wagner act. The strikers were | 
properly discharged by the em- ~ 
ployer, the board held. 4 

In another case the board ruled ~ 
that employes out on “economic ~ 
strike” may be discharged and ~ 
replaced where the strike was not © 
due to employer unfair labor prac- ~ 
tices. This case has been cited as 
holding that union refusal to bar- 
gain relieves the employer of sta- 
tutory duty to bargain. It should 
not be relied upon too heavily, 
however. The board merely stated 
it was unnecessary to decide that 
issue. 

“The board commented that 
union refusal to bargain in good 
faith “may remove the possibil- 
ity of negotiation and thus pre- 
clude the existence of a situa- 
tion in which the employer’s 
own good faith may be tested.” 

In another case, the board re- 
versed a previous decision and 
ruled in favor of an employer who 
discharged workers who were 
striking to compel him to recog- 
nize their union, rather than the 
union certified by the board. The 
employer was not guilty of unfair 
labor practices, the board said. 

These decisions, so far as they 
go, are a reminder that NLRB, 
through its interpretations of the 
Wagner act, can help restore bal- 
ance between unions and manage- 
ment around the collective bar- 
gaining table. But the board’s de- 
cisions do not remove the need for 
thorough overhauling of the law, 
in the light of experience. 

A board decision in itself is not 
assurance that future cases will 
be decided in the same way. Wit- 
ness the fact that NLRB has 
changed its views three times since 
1942 on the foremen’s unionization. 

The latest decisions emphasize 
the necessity for new laws to pro- 
tect the employer against union 
abuse of privilege. 
* * 


* 


House Labor Group Eyes 


6 Wagner Act Changes 

SIX REVISIONS in the Wagner 
act are planned by the House La- 
bor Committee. 

Rep. Hartley of New Jersey, 
chairman, said most members of 
the committee feel the changes are 
necessary to make it fair for both 
employers and employes. He said 
hearings probably could not be 
completed before the end of this 
month. 

The proposals would give em- 
ployers freedom to discuss union 
activities with workers; ban jur- 

isdictional strikes; prohibit sec- 
ondary boycotts; make unions 
legally liable for contract breach- 
es; outlaw mass picketing and 
force and violence in strikes and 
compel unions to bargain collec- 
tively in good faith. 

In the Senate Labor Committee, 
Senator Morse of Oregon said he 
is preparing a bill with similar 
provisions which would also ban 
coercion and intimidation by labor. 

* 7” © 


Budget Bills to Undergo 


Much Debate on Floor 


MORE ATTENTION than in 
other years is certain to be given 
to budget the various bills on the 
floors of the two Houses. To 2 
greater extent than formerly, citi- 
zens appear to be interested and 
in a mood to hold members of 
Congress responsible for their 
votes on fiscal matters. 


The fixing of a budget ceiling 
at this time has involved many 
difficulties. This has been true 
because of major readjustments 
in the transition from war to 
peace, the absence of a definite 
policy as to a future defense 
program, assistance to be sought 
for other nations, and domestic 
problems in. which the federal 
government is concerned. 

Also, with a complete reshaping 
of the committee structure neces- 
sary in a new Congress, there has 
been less time for detailed study 
of the budget than should be the 
case hereafter. 

On the basis of the present ex- 
perience, proposals will be offered 
for amendments to the Legislative ~ 
Reorganization Act to make the ” 
budget ceiling device more effec- 
tive. A new Byrd-Butler bill for ~ 
a single appropriation act, im © 
place of a dozen or more separate 
measures, will receive attention im 
this connection. ~ ae 
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9 Make up your own list of what you want by 
manufacturer’s part number. This will save 
you time. 


2 Go to your nearest WAA Regional @ffice. 


Ps a Pr rae 
ae Se it id 


3 Ask for the Automotive Parts Section. 


@ Examine the inventory. 


§ Place your order. 


That's how simple it is! 


MILLIONS OF PARTS NOW BEING SOLD AT BIG DISCOUNTS! 


Use this Catalogue as a BUYING AID to Check 
Your Requirements Against Stocks Available 


NOW... ; 
(1) Mfr's. Code Number 
(2) Mfr's. Catalogue Part Number 
(3) Mfr’s. Part Description 
(4) Unit of Pricing 


(5) Quantity 
(6) Mfr's. List Price 


surplus truck parts is for your convenience 
in ordering. The parts listed were manufac- 
tured for all makes and models used by the 
armed forces. This information is available 
at the Automotive Parts Section in each 
WAA office, but is centrally compiled in 
Detroit. 

‘Make full use of this up-to-date inventory 
to solve your parts requirements problem. 
You can place your order on the spot for 
prepaid shipment. Visit or write the Auto- 
have and the manufacturer’s list price. motive Parts Section of your nearest WAA 

This easy-to-use reference to millions of Regional Office at your earliest opportunity. 


All orders are subject to existing priority regulations and to prior sale. 


The perpetual inventory book illustrated 
here is available at any of the 33 War Assets 
Administration Regional Offices, strategi- 
cally located throughout the country. All the 
information you need, for ordering needed 
truck parts at huge discounts, is compiled in 
this compact volume—which is kept up-to- 
date by means of a revised inventory every 
eight weeks, with supplements on critical 
items issued every two weeks. You can tell 
at a glance what we have, how much we 


OFFICE 0 F ERA lL DISPOSAL 


Offices located at: Atlanta - Birmingham « Boston - Charlotte »« Chicago - Cincinnati 
Cleveland + Dallas « Denver + Detroit - Fort Worth « Helena «+ Houston + Jacksonville 
Kansas City, Mo. « Little Rock . Los Angeles - Louisville . Minneapolis - Nashville 
New-Orleans + New York / Omaha « Philadelphia - Portiénd, Ore. » Richmond 
St. Levis » Salt Lake City » San Antonio + San Francisco + Seattle « Spokane - Tulsa 
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New Passenger Car Registrations, Twelve Months Total, 1946-1941 
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New Passenger Car Registrations, All States for Dec., 1946-41 
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ey This week, Plymouth has won one of the year’s most 

a . coveted advertising honors: the 1946 Advertising Medal Award for 

ri % 
~~ , a campaign appearing in national magazines.* x 
e The Plymouth campaign is written in women’s language, with women’s 

1a automobile interests in mind. It is, literally, a “prize example’ of our . 

’ conviction that, for maximum effectiveness, advertisements in the 

a 

3 Journal must be addressed specifically to women. 

7 We are reproducing here a few pages from the series. Millions of women 

a 


(who now buy more than 4,700,000 copies each issue) are seeing it regularly 


in Ladies’ Home Journal—the only magazine that 


is carrying Plymouth’s bemedaled campaign to women. gf | 4 
* Conferred under the auspices of Advertising & Selling ; 


cc NaETlcereilC Or lCUCcrrlhCUCUC rT CUCU ee lhUrr!hCUlLthCOt 


DON ALLEN, Chevrolet dealer in Buffalo, donated a new Chevrolet to Amherst Cen- 
tral High School, where 78 senior students have enrolled in a driver training course, a 
t regular course conducted by the school, and the only one of its kind in western New 
y York. Alien is a member of the Permanent New York State Inter-Industry Safety com- 
i mittee. In the picture are a group of students taking the course, being shown through 
Don Alien’s City Chevrolet building by R. J. Frazier, general manager. 





Newsprint 


Announcement of Studebaker’s 
third postwar motor car creation, 
the Land Cruiser, will be carried 
in a comprehensive list of national 
magazines and newspapers, begin- 
ning with the current issue of Sat- 
urday Evening Post, according to 
Kenneth B. Elliott, the company’s 
vice-president in charge of sales. 

The full-page, four-color ads are 
to follow soon in Oollier’s, Life, 
Newsweek, Business Week and 
Time, while 900, 560, 420 and 300- 
line black and white copy will run 
in approximately 1,700 newspapers 
in 1,500 leading markets coincident 
with the delivery of showroom 
models to dealers. Announcement 
of the new Land Cruiser will also 
be carried in a broad list of auto- 
motive trade publications. 


Marketing surveys indicate, El- 
liott says, that Studebaker now 


Already you see signs of changing times. More cars... keener 


competition . . . fewer all-cash buyers. Now is none too soon to 


| switch to an aggressive peacetime selling program by making avail- 
able to your prospects the advantages of the Universal C. I. T. 
Retail Plan. For with this Plan, you enable customers to buy, 
finance and insure a car right beside your desk—in one simple 
| transaction. You control the sale all the way. Moreover, this finance 

plan will keep your customers coming back to you for service and 

repeat sales. Sign up now with the financing institution that has 


always put the dealer’s problems first! 


Theres more Te fetuancineg Than morcey/ 
UNIVERSAL C.1.T. 


Universal C. I. T. Credit Corporation 


OVER 200 LOCAL OFFICES IN PRINCIPAL CITIES 
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— Auto Advertising 
Studebaker Introducing .. . 


Problem 


By Bob Finlay 


faces consumer demand that has 
substantially increased its poten- 
tial share of the nation’s annual 
motor car output. 


Newsprint 

The problem of getting enough 
newsprint to allow newspapers to 
do their share in the consumer- 
goods battle which is shaping up 
got a lot of attention last week. 

In Buffalo, Frank B. Oldham, 
president of the American Indus- 
trial Co., announced formation of 
a $1,000,000 corporation to manu- 
facture newsprint from deinked 
waste newspaper. 

In Washington, the National Ed- 
itorial Assn. urged an investiga- 
tion of alleged black marketing in 
newsprint and asked reduction in 
government use of newsprint. 






Adequate Insurance Against 23 
Hazards to Customer's Car 

















Big Flash 

Tide Water Associated Oil claims 
it has the world’s largest animated 
advertisement, a 253-foot former 
Navy combat dirigible which flashes 
over New York. 


Appointed 

The Buffalo Courier-Hxpress an- 
nounces the appointment of Os- 
born, Scalaro, Meeker & Co. as its 
national representative. 


Names . 

Appointment of G. D. Andrews, 
former vice-president and genera) 
manager of Fabricated Buildings, 
Inc., Springfield, 
Mo., as advertis- 
ing and sales pro- 
motion manager 
of Dearborn Mo- 
tors Corp. is an- 
nounced by F. R. 
Pierce, president. 
A native of St. 
Louis, Mich., An- 
drews will super- 
vise all advertis- 
ing and sales pro- 
motion activities 
of the newly-formed com 
which will handle distribution of 
Ford tractors and a complete line 
of farm implements after June 30, 
1947. 


John Jenkins, automobile and 
aviation editor of the Chicago Daily 
News, has resigned to join the Chi- 
cago office of the Roy S. Durstine, 
Inc., advertising agency. He has 
been assigned to the Tucker Corp. 
account, which was recently ac- 
quired by the Durstine agency. 


John C. Ottinger jr. has joined 
the Bureau of Advertising, Ameri- 
can Newspaper Publishers Assn., 
as director of promotion. 


Joseph W. Durber jr., former 
Army captain, has joined the mer- 
chandising department of Brooke, 
Smith, French & Dorrance. 


Howard W. Taylor has joined the 
Pathfinder sales staff. He will work 
out of the New York office. 


Harry L. Blair has been named 
regional manager in charge of de- 
partment of public relations of 
General Motors Corp. at St. Louis. 
He succeeds Phil G. Rozelle, who 
has held the post for more than 
three years and now has been ap- 
pointed to a similar position in the 
Atlanta office. W. A. Voight, for 
two years regional manager of the 
department of public relations for 
General Motors in Indianapolis, has: 
been transferred to Detroit and 
will be in charge of public rela- 
tions department’s community re- 
lations program. He is succeeded 
here by Robert W. Emerick, who 
has been regional manager for 
General Motors public relations in 
Atlanta. 


Benjamin C. Bowker, chief for- 
eign correspondent of the New 
York Post, has been named spe- 
cial assistant to the president of 
Willys-Overland Motors, James D. 
Mooney, president and board chair- 
man, has announced. 


Art Directors Club of Detroit has 
announced that Frank Quail, Ruth- 
rauff & Ryan, Inc., is the new 
treasurer. Clarence Kerby of Bat- 
ten, Barton, Durstine & Osborn, 
Inc., and E. J. Bowens of D. P. 
Brother & Co. were named to the 
board of directors. Officers re- 
elected are Halsey Davidson 
(Campbell-Ewald), president; Roc- 
co Di Marco (Maxon, Inc.) and 
Ralph Breding (J. Walter Thomp- 
son), vice-presidents, and John 
Hutton (Ross Roy, Inc.), secretary. 


Addition to its staff of Richard 
Meyers, automotive layout artist, 
has been announced by Emmett 
McNamara, general manager of 
Detroit’s New Center Studios. 


Frank J. O’Connell, who has been 
with Newspaper Groups, Inc. for 
13 years and for the past five years 
with American Broadcasting Co., 
Inc., has joined the Chicago staff 
of Liberty Magazine. 


Thomas E. Armstrong, who 
served as a major with the 102nd 
Infantry division through the war, 
has joined the traffic department 
of Brooke, Smith, French & Dor- 
rance. 


Clyde Vortman, formerly with 
McCann-Erickson, has rejoined the 
media department of Brooke, 
Smith, French & Dorrance, Inc. 





G. D. Andrews 
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Here’ the Success Story 


of Americas Newest 
most exciting Motor Car 
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’ How 15 Years oF TestiInG Propucep — 
THE SURPRISE CAR OF THE YEAR 


YOU’LL BE SMART if you wait! For this is rr... 
a car completely new, yet with engineering principles 
completely proved ...the SURPRISE car of 1947. 

Already pilot models that will be the inspiration of 
engineers for years to come are now being completed 
in the TUCKER plant, largest and most modern in the 
world. 


Already preparations for the most advanced tooling 
and production lines are being completed. 


Already Tucker distributor and dealer franchises in 
some major cities and states have been awarded. 


Later in 1947 you'll judge the new car for yourself. 





WHEN YOU DO, THIS IS SURE: 


You'll get the motoring thrill of your life—you’'ll find 
nothing you’ve experienced before will compare with 
the smooth surge of FLOWING POWER from the Tucker 
rear engine drive ...the new comfort of riding on the 
unique Tucker individual wheel suspension ...the feel- 
ing of security you have in driving a car so precisely bal- 
anced that it almost drives itself. 


You’ll discover the completely new car you've been 
waiting for so many years is not just a postwar dream 
... but really here... five years ahead of its time, yet 
with engineering principles completely proved by fifteen 











For Years, the famous engineering team 
of Preston Tucker and the late Harry 
Miller designed special cars, with engi- 
neering features years ahead of those 
turned out in volume production fac- 
tories. In fifteen years, Miller Specials 
won eleven of the annual Speedway 
Classics at Indianapolis, recognized as 
the greatest testing ground for automo- 
tive progress. 





Now FLOWING Power. Flowing power 
—sure as a mighty stream—moves di- 
rect from engine to wheels through hy 
draulic torque converters. No conven- 
tional transmission or clutch ... or con 
ventional differential, either. So the 
power is smoothed out for a ride free 
as a sea gull’s glide. 


Be among the first to give the Tucker ’48 a workout. 





At Indianapolis, the pit of the Miller 
Special was always the center of inter- 
est for manufacturers of both racing 
and passenger cars. But many of the 
features developed by Preston Tucker 
could not then be utilized in mass pro- 
duction cars. So they were stored away, 
for the day when volume production 
methods would be advanced to the point 
of utilizing them. 


Single Disc Aluminum Brakes. No 
conventional brake bands to wear . . . no 
adjustments to make, ever. These utter- 
ly new type hydraulic, air-cooled brakes 
are 68% more effective ...the same 
type that stop fast-moving planes on a 
carrier’s deck without skid or turn. 





When War Came, Preston Tucker went 
to Washington and, from his storehouse 
of tested designs, developed engineering 
features in the motorized vehicles and 
aircraft which helped win the war. His 
ideas went into bombers and pursuit 
planes ...into the Sherman tanks that 
defeated Rommel...and into the mo- 
torized artillery which spearheaded Pat- 
ton across France. 





Precision Balance. The unique Tucker 
design distributes weight to give maxi- 
mum safety, maximum power transmis- 
sion and hairline steering and driving 
control, Only a rear engine drive can 
achieve this precision balance—for years 
the goal of all automotive engineers. 


years of rigid tests. 


Challenged by War. American industry 
developed new production methods. At 
last, the new engineering ideas of Tucker 
would be volume-produced. So, when 
peace came, the great B-29 plant—larg- 
est and most modern in the world—was 
found to be the best to turn out the 
Tucker ’48 .. . the first completely new de- 
sign in motor cars for fifty years, with en- 
gineering principles completely proved. 


New Individual Wheel Suspension. 
The NEW Tucker suspension makes con- 
ventional spring suspension obsolete. 
Each wheel is cushioned by its own re- 
silient action arm, actually eliminating 
shock instead of simply softening it. 
Tested for years on America's Speedway. 





Now, at last, Tucker is on its way. With 
finest tools and dies, plus an organiza- 
tion of top motor executives—Hanson 
Ames Brown, former General Motors 
vice president; Fred Rockelman, former 
president of Plymouth Division of 
Chrysler; Lee S. Treese of Ford; Chief 
Engineer K. E. Lyman, formerly of 
Borg Warner and Bendix, and other 
leading motor car executives. 


Rear Engine Drive. Bird’s eye cutaway 
view of the Tucker flat opposed 6 cylin- 
der engine. Electronic high frequency 
ignition, measured fuel injection. Higher 
power-weight ratio than any volume 
production automotive engine ever built. 
This means greater economy, flexibility, 
faster starting, trouble-free operation, 
vafety. 
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COMPLETELY NEW— 
| Yet with Engineering Principles 
COMPLETELY PROVED 
‘ Address all inquiries to Executive Department 
j TUCKER CORPORATION 
id 7401 South Cicero Avenue, Chicago 29, IIL. 
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Highways and Safety... 
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States Cite Progress 
On Traffic Problems 


WASHINGTON. — With another 
Presidential Highway Safety Con- 
ference scheduled for next June, 
here is a summary of the state 
follow-through on the recommen- 
dations of the initial conference 
held here last May, as prepared 
by the American Assn. of Motor 
Vehicle Administrators: 

Arizona—1. Liberalization of reci- 
procity laws. 2. Amendment of mo- 
tor vehicle laws to conform to uni- 
form code. 

California—1. Special session by 
Gov. Warren to consider highway 
program, motor vehicle and high- 
way safety legislation. 

Colorado —1. Increase patrol 
and radio model traffic ordi- 
nances. 2. Uniform law relating 
to licensing of persons operating 
motor vehicles. 8. Motor vehicle 
division of executive department. 
4. Establishment of Colorado 
Safety Council. . 

Connecticut—1. Teaching of high- 
way safety in high schools. 

Delaware—1. Gov. Beron advo- 
cated increase of state police per- 
sonnel, 

Idaho—1. Relieves sheriffs of 
duty concerning motor vehicle op- 
erators and chauffeurs licenses. 

Illinois—1. Course in uniform 
code for high school students. 

Indiana—1. Amend motor vehicle 
laws to conform to uniform code. 

Patrol Is Increased 

Iowa—1. Increase patrol 160-200 
men. 2. Gov. Blue asked legislature 
to examine motor vehicle laws to 
see how they might be strength- 
ened in interest of safety. 3. Uni- 
form financial responsibility law. 

Kansas—1. Repeal of ton-mile 
tax as first step to providing reci- 


Kentucky—1. Proposal for crea- 
tion of Department of Motor Ve- 
hicles. 

Maine--1. Permanent reciprocity 
law. 2. Radio system for police. 

Maryland—1. Motor vehicle in- 
spection. 

Massachusetts—1. Laws to con- 
form to uniform code. 2. Pedes- 
trian laws. 

Michigan—1. School bus stop. 2. 
Laws to conform to:uniform code. 

Missouri—Gov. Donnelly rec- 
ommended: 1. Compulsory in- 
spection of motor vehicles. 2. 
Examination of applicants for 
driver license. 8. Consideration of 


of 

uniform code. 

Montana—1. Gov. Ford urged en- 
actment of driver license law and 
consideration of formation of safe- 
ty council. 

Nebraska—1. Expansion of pa- 
trol. 2. Physical examination of 
drivers every four years. 

New Jersey—1. Re-examination 
of all drivers beyond 40 years of 
age at various intervals. 

New Mexico—i. Extension of 
reciprocity to other states. 2. Re- 
peal of port of entry law. . 

New York Program 

New York—1. Inspection of mo- 
tor vehicles. 2. Compulsory insur- 
ance. 3. Doctor’s certificate for fit- 
ness of drivers every three years. 
4. Drivers’ test under night condi- 
tions. 5. Establishes Department 
of Motor Vehicle and Highway 
Transportation in state govern- 
ment, 

North Carolina—Gov. Cherry rec- 
ommended: 1. Increase in patrol. 
2. Re-examination of drivers. 3. 
Improved financial responsibility 
law. 4. Inspection of vehicles. 5. 
Driver training in high schools. 

North Dakota—1. Reciprocity. 2. 
Examination of applicants for 
driver license after July 1. 

Ohio—1,.. Uniform code. 

Oklahoma—i1. Instruction and 
training in high schookh 

Oregon—1. Gov. Snell urged sup- 
port of program calling for in- 
creased emphasis on enforcement 
of . traffic laws, safety education 

and engineering. He repeated his 
1945 recommendations for uniform 
motor vehicle laws. 

Rhode Island—1. Courses in high- 
way safety and driver training in 
high schools. 


South Carolina—l. Increase in 
personnel of patrol. 2. Safety edu- 
cation. i 








































South Dakota—1. Financial 
sponsibility. 


re- 


Tennessee—i1. Section of Act V 


50 m.p.h. 2. Gov. McCord urges 
increase in highway patrol. 3. Fi- 
nancial responsibility. 

Texas—State Safety Assn. has 
outlined six-point program in 
letter to legislature: 1. Adequate 
appropriation for driver educa- 
tion and training courses in 
schools, 2. Increase of 200 men 
in patrol. 3. Adoption of uniform 
code. 4, Broader authority for 
traffic courts. 5. Driver license 
fees for administration of driver 
license law and operation of pa- 
Hg 6. Controlled access highway 

Ww. 

Utah—1. Increase patrol. 2. Driv- 
ers’ test every 10 years. 

Vermont—1. Gov. Gibson urges 
increase of personnel in Motor Ve- 
hicle Department. 

West _ West Virginia—1. Gov. Meadows ‘Stake in Hig! Gov. Meadows 


urges Department of Public Safety 
be brought up to maximum 
strength. 2. Uniform code. 

Wisconsin—Gov. Goodland urges 
consideration of: 1. Better mark- 
ing of highways. 2. Careful exam- 
ination of applicants for driver 
license. 3. Pedestrian control. 4. 
Compulsory motor vehicle inspec- 
tion. 5. Amendment of speed lim- 
its. 6. Uniform laws. 

Wyoming—1. Gov. Hunt recom- 
mended enactment of driver li- 
cense law. 2. Reciprocity. 

+ + + 


Newspapers to Help 


Twelve newspaper associations, 
national, state and Canadian, are 
planning highway safety programs 
based on a recent campaign in 
New Jersey, which was credited 
with assistance in establishing a 
new one-month low in _ traffic 
deaths 

For that one month New Jer- 
sey’s traffic deaths dropped 40 per- 
cent from the previous year, while 
the national average showed a re- 
duction of 4. percent. 


Positive Safety Action 


Planned by Pa. Dealers 


Recognizing “The Automobile 
Stake in Highway Safety, Safety,” your| al action on the state level, will | Minto. — your 





Cc. oy 3 
wwopny t6 the team won the championship of 
Pictured, left 


Glowacki and Roxie English. 


board of directors has taken posi- 
tive steps towards assuming your 
share of the responsibility of the 
effort to reduce traffic accidents, 
Cc. S. Klugh, manager, told mem- 
bers of the Pennsylvania Automo- 
tive Assn. last week. 

A safety committee will pre- 
pare programs involving dealer 
cooperation in traffic safety ac- 
tivities on the local level. Fur- 
ther provisions will be made for 
a plan of coordination through 
which problems arising on the 
local level, requiring government- 
al action on the state level, will 
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the Ohrysler Girls Bowling league. , 


to right, are Kay Delaney, Stella Kiacek, Bleicher, Leona Gruber, Esther 


flow back through association 
officers to appropriate agencies 
for recommended action. 

E. H. Westwick, active in the 
traffic safety programs of the In- 
ternational Assn. of Chiefs of Po- 
lice, American Assn. of Motor Ve- 


hicle Administrators and National a. 
Education Assn., has assumed his — sa 
duties as director of the newly- $2 
organized Safety division. 2 os 
Jack Horgan has been appointed ar 
sales manager for Minto Motors . 
( 


(Ford), Burlingame, Calif., by Dan 
Minto. 
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Dealer Business Counsel 


Non-Productive Salaries and Wages Show 
23.6% Increase in Shops 


By J. B. Van Tassel 

ON-PRODUCTIVE salaries and 

wages in the shop consist of 
service manager, assistant, shop 
foreman, service salesmen, clerical 
help, stock handlers, motorcycle 
operators and 
pickup men, test- 
ers, porters, etc. 
These are the 
people in the 
shop that it takes 
to keep going the 
productive help, 
such as mechan- 
ics, body men, 
paint men and 
helpers. 

This total of 
non - productive 
salaries and wages increased from 
$241.66 per thousand dollars of total 
customer labor sales volume in the 
first five months of 1946 (January 
to May, inclusive) to $297.03 per 
thousand in the second five months 
period of the year (July to Novem- 


4. B. Van Tassel 


you KM 


ber, inclusive), as taken from a 
survey made by the writer in a 
midwestern city covering 22 deal- 
ers’ service operations. 


The number of non-productive 
people in these shops increased 
from 207 to 224 in these periods, 
or a rise of 8.2 percent in number 
in the second period over the first 
period. These increases in non- 
productive help might be justi- 
fiable, provided these dealers 
showed an increase in customer 
pay labor, but this survey reveal- 
ed that the total customer pay 
labor sales volume increased only 
0.26 percent, or remained about 
the same in the second period as 
compared with the first period. 

These increases are no doubt 
largely the result of an effort on 
the part of these dealers to build 
up manpower in order to try to 
increase Or at least hold the level 
of present customer labor sales vol- 
ume, which is showing a continual 
decline in recent months rather 


than an increase, because of the 

stiff competition dealers are faced 

with today, largely because their 

list price for labor is so far in ex- 

cess of the alley garages and others. 
- * * 


Rates Force Business 


To Alley Garages 


HE constant demand for in- 

creased hourly rate for mechan- 
ics is continually forcing up the list 
price of labor to customers, and in 
many. cases is driving service busi- 
ness to the alley garages where 
they don’t have union shops. Also 
the owners of old cars are not 
spending the money they did in 
major repair work, because the 
prospects for getting a new car 
are getting better every day. 

It is good business to do every- 
thing possible to hold or increase 
your present service volume, but 
to continue to add more people 
on a non- productive basis, and 
not get the desired increase in 
volume, is not good business and 
will prove very costly to dealers 
over the long pull, especially in 
view of a declining trend in cus- 
tomer labor volume. 

Then, too, when you build up a 


ee 


In 1947, Auto-Lite starts its fe 
secutive year of full half hour‘national 
network radio. Only Auto-Lite gives you 
an outstanding star like Dick Haymes, a 
network of 151 CBS stations reaching 
26,000,000 homes, a top listening hour on 
a top audience day. 


Pacing this exclusive radio support is 
the greatest campaign in Auto-Lite history: 
magazines, farm papers, highway signs, 
proved point-of-sale promotions and mer- 
chandising displays ...a complete program 
pointed at one objective, building traffic, volume 
and profits for dealers. Ask your jobber or write 


Toronto, Ontario THE ELECTRIC AUT O-LITE COMPANY Toledo 1, Ohio 


he this 


FORTY YEARS of carburetor development. Left: The original Stromberg 
carburetor designed and built 40 years ago. It was an updraft air valve 
made of brass with a water jacket around the mixing chamber, glass float bow! 
high and low speed adjustments. Right: Latest model Stromberg duplex downdraft 

concentric 


carburetor. 


Features include double venturi, automatic cheke valve, 


chamber, vacuum controlled or mechanical accelerating pump and vacuum 


power system. 


lot of non-productive people in any 
department of your business, it is 
quite a problem to lay them off or 
reduce salaries and wages when 
your volume and income declines, 


because of the demoralizing effect 
it has on your entire organization. 
* * ” 


Thorough Checkup 


Is in Order 
er managers should be re- 
quired to give a complete ac- 
counting of the reason why it is 
necessary to hire more non-produc- 
tive people before additions to their 
staffs are approved by the general 
management. 


Profit-sharing plans, whereby 
dealers pay. employes a share of 
the net profit of the department 
which is in addition to their regular 
salaries, are proving very success- 
ful in many of the dealerships that 
I have recently analyzed. These 
profit-sharing plans are producing 
a@ maximum of work with a mini- 
mum of expense and supervision. 


Ky. Director 
Files to Prevent 


Insurance Hikes 


FRANKFORT, Ky.—State Insur- 
ance Director Harry B. Wilson has 
filed in Circuit court here a peti- 
tion to prevent an increase in auto- 
mobile liability insurance rates 
pending a hearing before him. 


Circuit Court Clerk Kelly Smither 
said he expected to sign an order 
at once restraining the insurance 
companies from charging more for 
liability policies. 

It will be effective until Circuit 
Court Judge W. B. Ardery can hold 
a hearing and either dismiss it or 
grant an injunction. 

The National Bureau of Casualty 
and Surety Underwriters had an- 
nounced the increase would become 
effective Feb. 17 in 27 states, in- 
cluding Kentucky and in the Dis- 
trict of Columbia and in Alaska. 


As noted, the new rates include 
a 30 percent increase for private 
passenger cars and 40 percent for 
commercial vehicles insured for 
property damage. A heavy increase 
in traffic accidents and greater cost 
of settling claims was given as 
the cause. 

+ * + 


S. C. Commission Protests 


Insurance Rate Boost 

COLUMBIA, 8S. C.—A “protest” 
against the increased automobile 
liability insurance rates for South 
Carolina, announced Feb. 17 from 
New York, has been sent to the 
National Bureau of Casualty and 
Surety Underwriters by State In- 
surance Commissioner L. George 
Benjamin jr. 

Commissioner Benjamin asserted 
that he could see “no justification 
for another increase so soon” since 
the previous increases had occurred 
in October, 1945, and in May, 1946. 
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The Other Side of the Picture 


GET SET HONEY CHILD. i 
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WEEK VACATION AN’ GO 
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By Fred Kempf © 
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come effective until the calendar|measure providing for compensa-| highways for buses and omnibuses 
tory fees for use of the highways.; has been introduced in the Penn- 
Rejected was a proposed amend-| sylvania house. The state’s present 


year 1948. 


Hopper cos 


Driver Reciprocity, Liability, 
Licensing OK'd in Wyo. 


In winding up its 1947 session, 
the Wyoming legislature passed a 
bill providing that the state may 
enter into reciprocal agreements 
with other states for the exemp- 
tion of motor vehicle owners from 
registration and payment of fees. 


Also approved was a companion 


In the 


Md. Governor Proposes 
State Sales, Income Tax 


Enactment of a 2 percent con- 
sumers sales tax to raise a mini- 
mum of $18,400,000 a year was rec- 
ommended to the Maryland legis- 
lature by Governor Lane, who also 
proposed state income tax increase 


to raise an additional $6,528,000 


a year. 


He proposed that the tax rate 
on individual earned income be 
increased from 2 percent to 2% 
percent, and on corporate income 
from 1% percent to 4 percent. The 
income tax changes would not be- 





ment which would have lowered 
the tax on diesel fuels from five 
to four cents a mile. 

A bill providing for the licensing 
of motor vehicle drivers also was 
given final approval, as was a fi- 
nancial responsibility bill. 

+ + * 


Pa. Speed Limit 


A measure which would remove 
the 45-mile-per-hour speed limit on 








TYPICAL EXAMPLE: THE B.F.GOODRICH . 


TIRE THAT OUTWEARS PREWAR 


miles, and it still wasn’t quite smooth. 

“As scarce as tires have been,’’ said 
Mr. Reeder, ‘‘we would probably have 
been driving on bare rims if it had not 
been for such exceptionally good serv- 
ice from B. F. Goodrich tires.” 

A full report on this tire and the other 
B. F. Goodrich tires on Mr. Reeder’s 
car was made, along with this pic- 
ture, by photographer Kenneth H. 
Berglund of Bloomington, Ill. A copy 
will be sent on request to any reader of 
this magazine. Just address Advertising 
Department N, The B. F. Goodrich 
Company, Akron, Ohio. 

Wheel balance is one of the things 


OBODY even knows just how far a 
N tire can go without being worn 
out. It depends on too many things. 
Shown above is one of the new B. F. 
Goodrich tires—the tires that outwear 
prewar tires. It had been shifted from 
wheel to wheel, and the wheels were 
balanced. 

When this tire was first put on a car 
owned by Howard E. Reeder, plant 
superintendent of Funk Bros. Seed 
Co., Bloomington, Ill., the speedometer 
read 33,001 miles. 

When the photo was taken, the 
speedometer showed a total mileage of 
93,802. The tire had traveled 60,801 


about it. 


TIRES 


that keep tires wearing evenly. Any 
B. F. Goodrich dealer can tell you 


Most people who need tires can now 
get the new B. F. Goodrich Silvertowns. 
A few sizes are still scarce, of course, 
but most dealers have a fair assortment 
right in stock. 

Talk to your B. F. Goodrich dealer 
now—you may not have to wait at all. 


The B. F. Goodrich Company, Akron, Ohio. 


B.F.Goodrich 


FIRST IN RUBBER 





speed limit for all vehicles is 50 


miles per hour. 
* + * 





N. H. Increases 
Truck Weights 
And Title Fees 


CONCORD, N. H.—(UTPS)— 
House Bill 64, which would increase 
the gross weight of trucks in this 
state, has been approved by the 
senate. 

One legislator moved for recon- 
sideration of the vote and then 
asked his colleagues to vote against 
‘his motion. This move, it was ex- 
plained, was to forestall any fu- 
ture attempt to ask for reconsid- 





eration, since truck owners must — 


pay higher registration fees as 


soon as Gov. Charles M. Dale signs © 


the measure. 

The senate also passed House Bill 
43, permitting town clerks to assess 
applicants for motor vehicle reg- 
istrations 50 cents instead of 25 
cents. House Bill 63, authorizing 


the photographing of Motor Ve- — 
hicle Department records and the — 
destruction of original records, was ; 


likewise approved. 


Several new motor vehicle meas- — 
ures were introduced in the legis- : 


lature. 


They include a bill which would © 
prohibit use of a truck or tryck © 
and trailer more than 14 feet in ~ 


height, or a vehicle with a gross 


weight in excess of 8,000 pounds — 


measuring more than 12 feet six 
inches in height. 


Another measure would permit — 
use of reflector type flares for | 


trucks and trailers. The present 


law requires oil-burning flares that ~ 


can be seen 100 feet in front of 
and behind trucks. 1 
Other bills would allow addi-~ 
tional auto lighting equipment; re-— 
quire the use of a or lamp on | 
truck or trailer loads extending™ 
more than four feet to the rear, 
and provide that unless a registra-” 
tion is transferred within five days” 
after exchanging a motor vehicle, 
the registration must be returned” 
to the Motor Vehicle Department. 
o er “ 


Seeks Ore. Sales Tax 


Enactment of a 3 percent retail 
sales tax, together with reduced 
income tax rates, was proposed in 
a bill introduced in the Oregon 
legislature. The proposed legisla- 
tion would place a 40-mill limita- 
tion on property tax levies, exempt 
all persons earning $5,000 a year 


from income taxes and reduce 
rates for those in higher incomé 
tax brackets. . 

aa a” + 


N. C. Minimum Wage 

A minimum wage rate of # 
cents an hour, with time-and-# 
half pay for. work beyond a 4 
hour, six-day work week, would be 
established in North Carolina ul 
der a bill introduced in the stat 
legislature for the state labor dé) 


partment. 
ok * x 


Ind. Bridges Proposed 


Erection of four new stale! 
bridges and freeing of two tol 
bridges is proposed in a bill ¢ 
ing an appropriation of $5,864,080 
which was introduced in the In : 
ana legislature. 

a + 


Wis. Fee Cut Put Off 


All action on a bill to 
vehicle license fees by $5 has bee 
postponed indefinitely by the lo’ 
branch of the Wisconsin leg 
ture. 
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In the Hopper 


hour, with time-and-a-half for 


work beyond a 40-hour week. 
* * * 


Texas Bill Would Abolish 


Gasoline Tax Exemptions 


All tax exemptions on gasoline 
in Texas would be abolished by 
a bill introduced in the state Sen- 
ate to provide more funds with 
which to build and maintain farm- 
to-market roads without raising 
taxes. 


The present 4 cents tax on gaso- 
line is retained in the bill, but the 
tax exemption for gasoline not 
used on highways is done away 
with. An annual farm-to-market 
road fund of $12,000,000 would be 
set up through increased revenue. 

* + * . 


Parking Authorities Urged 
For Large Texas Cities 


An act which would permit Texas 
cities over 150,000 population to 
create parking authorities and 
issue revenue bonds for the estab- 
lishment. of parking facilities has 


Mo. Committee Proposes 
1% Tax on New Vehicles 


A one percent tax on the sale 
price of new automobiles and 
trucks is included among new and 
increased taxes proposed by a spe- 
cial committee of the Missouri 
house of representatives for rais- 
ing revenue to finance a soldier 
bonus program. 

* * 














Ga. Proposal Sets Up Group 


To Develop Coastal Areas 


Creation of a Georgia scenic 
highway authority, empowered to 
issue revenue bonds for the con- 
struction of toll highways, was pro- 
posed in a bill introduced in the 
Georgia legislature. 

The proposed authority would be 
designed to promote coastal Geor- 
gia as a travel, recreational and 
commercial area. It would be au- 
thorized to promote, develop and 
operate a toll highway in any or 
all of the counties in the coastal 
highway district of Georgia. 

+ + * 
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REGIONAL AND DISTRICT sales aa of Ford 
A. 4. a vice-president in charge of purchasing, to New 


meeting. = cadens spoke of tomorrow’s purchasing agent. 
Rowecroft, Lincoln-Mercury sales 
ager; Browning; and Nelson F. Bowe, Ford sales 


been introduced in the state legis- 
lature. 

Under the bill, the cost to be 
paid from revenue bonds would be 





bonds. 


. 3. Seyffer, regional man- 
in the New York area. 


retired from the income of the 
parking establishment. Tax money 
could not be used to repay the 





Ill. Dealers 
Watching 16 


State Measures 


CHICAGO. — Automobile dealers 
here have been posted on 16 pro- 
posals and suggestions which are 
of concern to the trade and will 
be considered by the Illinois legis- 
lature for enactment, if possible, 
into laws. The list, compiled by the 
National Highway Users Confer- 
ence, is being publicized through 
bulletins of both the Illinois Auto- 
motive Trade Assn. and the Chi- 
cago Automobile Trade Assn. 

The proposals are: increased gas- 
oline tax; anti-diversion constitu- 
tional amendment; anti-diversion 
law; regulation of intrastate truck 
rates; statewide compulsory inspec- 
tion of motor vehicles; increased 
fees for trucks between 24,000 and 
36,000 pounds gross weight; in- 
crease of bus width to 102 inches 
on roads 20 feet or more wide; en- 
abling legislation to permit cities 
to control pedestrians; strengthen- 
ing of driver license laws; strength- 
ening of speed zoning law; appro- 
priating money from general fund 
for secondary roads; regulation of 
privately-owned school buses and 
chartered bus operations; recodifi- 
cation of motor vehicle laws to con- 
form with the-uniform code; diver- 
sion of counties’ and cities’ share 
of gasoline tax for traffic police; 
increasing personnel of the state 
police and increase in sizes and 
weights to conform with ASSHO 
resolutions. 

“It is believed that few of these 
proposals will be passed, but they 
are there to be met,” the Chicago 
Automobile Trade Assn. stated to 
its members. “It will be a good 
idea to talk to legislators and urge 
them not to go beyond the eight 
points or proposals of the Illinois 
Highway Users Conference. 


“These cover the most important 
of highway needs and none will in- 
jure the motor vehicle owners or 
the trade if the ideas are carried 
out.” 




































* * + 
Erie Superhighway 
An Erie superhighway between 
the western and eastern boundaries 
of Erie county to connect Ohio 
and New York states is proposed 
in a bill introduced in the Penn- 
sylvania legislature. The proposal 
calls for the appropriation of such 
funds as may be necessary from 
the motor license fund. 
* * ~ 


Tenn. Minimum Wage 


A bill introduced in the Tennes- 
see legislature would provide for 
& minimum wage of 65 cents an 





Tenn. Voters to Decide 


On Anti-Diversion Law 

A proposed state constitution- 
al amendment to outlaw diver- 
sion of highway funds will be 
referred to Tennessee voters at 
the November, 1948, election. If 
approved by the electorate, it 
will be the first change in Ten- 
nessee’s constitution since 1870. 
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They are Spending Millions of Dollars 
Se RCL MCU Coe 


3 NEW FLEETS OF LUXURY TRAINS GIVE 
SEATTLE THE WORLDS FINEST RAIL SERVICE 


Now going into service: Three fleets of luxurious 
streamlined trains from the East to Seattle. Daily 45-hour 
schedules overnight have become a reality. Here is proof 
conclusive of the fast growing importance of Seattle in the 
American marketing scene! The railroads serving this area 
know the immediate demands of this great market well — 
and are preparing to take full advantage of its brilliant 
future! They are investing millions of dollars in expansion 
to serve Seattle better! 


The SEATTLE TIMES is Seattle’s Favorite newspaper — by 
all odds the No. 1 advertising medium in this great city. 


Represented by: O’MARA & ORMSBEE, Inc. « NEW YORK « CHICAGO + DETROIT » LOS ANGELES « SAN FRANCISCO 













N. C. Safety Code 
Asks 2 Vehicle 
Checks a Year 


Semiannual inspection by North 
Carolina of all motor vehicles cost- 
ing the owner $1 per inspection, 
would be required under a pro- 
posed state highway safety code 
introduced in the state legislature 
with the support of the state motor 
vehicle department. 

The measure also would require 
every private driver to undergo an 
examination once every four years 
and every public chauffeur a test 
annually. A fee of $2 would be 
eharged for driving permits issued 
as a result of these tests. 

The proposed semiannual inspec- 
tions of the state’s some 700,000 
motor vehicles would be made. by 
the state motor vehicle department, 
starting in January, 1948. Other 
provisions would stiffen the penal- 
ties for drunken driving. 






























ew York where he addressed 
more members of the Purchasing Agents Assn. of New York at its annual 










What do you want to buy, sell or trade? 
See Classified Want Ads, inside back cover 
this issue. 
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New Commercial Car Registrations, All States for Dec., 1946-41 
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Auto Personnel 


associated with the company’s de- 
velopment of laminated safety 
glass and other glass products and 
their expanding use by the auto- 
motive and other industries. 

+ + * 





Harvester Shuffles Six 


In Branch Appointments 


International Harvester Co. has 
announced that A. C. Lanham, for- 
merly retail sales manager at the 
Indianapolis motor truck branch, 
has been appointed assistant 
branch manager at Salt Lake City. 
F. BR. Kemple succeeds Lanham as 
Indianapolis retail manager. 

L. W. Madery, formerly sales 
promotion manager at.. Saginaw, 
Mich., has been appointed assistant 
manager, Indianapolis motor truck 
branch. , 

A; F. Jackson, formerly assistant 
manager, Richmond (Va.) truck 
branch, has been transferred to 
Tulsa, Okla., in the same capacity. 

H. E. Broadwell, formerly retail 
motor truck manager at Spokane, 
Wash., has been appointed assis- 
tant branch manager at Billings, 
Mont. 

J. W. Cooper, formerly manager 
of International Harvester’s Har- 
risburg general line branch, has 
been appointed manager of the 
company’s new parts depot at Bal- 
timore, which will open in July. 

+ * = 


McManus Announces Move 


Of De Soto Syracuse Office 
DeSoto’s Syracuse office has 
been moved from the Chimes build- 
ing to new quarters in Loew’s The- 
ater building, it is announced by 
T..L. McManus, Syracuse regional 


manager. 
* * * 


Mead Gets General Tire 


Industrial Relations Post 


Appointment of John L. Mead to 
the position of director of indus- 
trial relations for General Tire & 
Rubber Co. is announced by A. W. 
Phillips, assistant to the vice-pres- 
ident in charge of operations. Mead 
has been with General for 19 years. 

* + * 


White Announces Shifts 
In Gotham Personnel 


Willard Battery Announces 


Sales Personnel Shuffle 


Willard Storage Battery Co., 
Cleveland, announces the follow- 
ing changes in sales personnel in 
the New England, New. York, Dal- 
las and Detroit districts: 

G. A. Bradford, from district 
sales representative to district 
sales manager, New England dis- 
trict, with headquarters in Bos- 
ton; F. F. Keefe, formerly New 
England district sales manager, to 
New York in the same capacity; 
W. L. Bowron, formerly district 
sales manager of the Detroit dis- 
trict, to the same position in the 
Dallas district; and J. C. Van 
Allen, from district sales ‘mana- 
ger, New York, to sales manager, 
Detroit. 


* * * 


Colo. Senator Is Member 
Of Famous. Auto Family 


"A new member of the Colorado 
senate is J. Price Briscoe, who 
comes: from an oki automobile 
family. His father, Benjamin Bris- 
coe, and J. D. Maxwell made ‘the 
first Maxwell car in 1902. The Bris- 
coe car was first built in Jackson, 
Mich., in 1913 and the first Buick 
automobile was produced in the 
back of the Briscoe factory by 
Dave Buick. 

Senator Briscoe is at present op- 
erating the Clear Creek Gilpin mill 
at Idaho Springs, under lease. He 
is president of the Clear Creek 


Metal Mining’ Assn. 
~ * + 


Lewis and Jones Appointed 
To Ethyl Sales Posts 


The appointments of Oscar B. 
Lewis as assistant sales manager 
and E., Oliver Jones as manager of 
customer services are announced 
by Julian J. Frey, general sales 
manager of Ethyl Corp. 

Lewis has been manager of safe- 
ty for the past 12 years. Jones 
came to Ethyl in 1932 and served 
as a safety engineer until called 
to Washington as a member of 
the staff of the Petroleum Admin- 


istration for War. 
* * - 


Hall Heads Truck Sales 


In Ford Edgewater Area 


Roy Hall, former fleet sales rep- 
resentative for the Ford Motor 
Co.'s Edgewater district, has been 
appointed truck and fleet sales 
manager for the district, it is an- 
nounced by Nelson F. Bowe, dis- 
trict sales manager. 

The Edgewater district office su- 
pervises all Ford sales activities 
in New York, New Jersey and Con- 
necticut. Hall joined Ford in 1926. 

+ + * 


Hall Appointed Manager 
Of L-O-F at Detroit 


S. S. Hall, for many years iden- 
tified with the Detroit automotive 
industry, has been named Detroit 
district manager of the automo- 
tive and industrial departments of 
Libbey-Owens-Ford Glass Co., it 
is announced by G. P. MacNichol 
ir, vice-president in charge of 
Sales. 

During his 20 years with Libbey- 
Owens-Ford, Hall has been closely 


J. E. Bain, former manager of | building is being completed. Re- 


Colliers PS. 


| Drevenne Service 







8 clever cartoons covering Collier's consumer 
clinic for car care will stir up new interest in 
millions of car owners for Preventive Service, 
and push home the fact that wise seasonal 


spending for car care means dollars saved! 


Last call for dealers to tie in with Collier's 
Spring Tune-up Campaign. Get ready to tell 
your customers how and why they can benefit. 
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ROYAL HIGHNESS Crown Prince Saud al Saud, of Saudi, Arabia, 


de- 
of 1947 Fleetwood Special Series 60 Cadillac from Sam Lester, sales at 


| 
t 





the Brooklyn branch of White Mo- 
tor Co., has been named manage 
of the branch in New York City, 
where a new sales and service 


placing Bain at Brooklyn is Wil- 
liam M. Tobin. In another shift, 
Keith E. Benson has been named 
manager of the Long Island City 
branch, replacing R. W. Shanklin, 


"3 


25 


who has been appointed manager 
of the wholesale division at the 
White main office in Cleveland. 

* 


Daum Leaves Bacon Mfg. 
To Join Private Firms 


Bacon Vulcanizer Mfg. Co. has 
announced the retirement of John 
L. Daum and his subsequent asso- 
ciation with Dacar Tire & Rubber 
Co., Aviation Center, Inc. and 
Daum-Warnake Co., all located in 
the San Francisco area. 

= * * 


Jones Is Chief Pilot 


Appointment of Jack C. Jones 
as chief pilot of the R. M. Hol- 
lingshead Corp., Camden, N. J., 
was announced by R. M. Hollings- 
head jr., chairman of the board, 
and Stewart Hollingshead, presi- 
dent. Jones will serve in an ad- 
ministrative capacity in charge of 
all flight operations and activities 
of Hollingshead’s 5-plane fleet and 
all pilot personnel. 

* a” 


Brown Is Sales Manager 


Fred C. Hall, vice-president of 
American Coach & Body Co., Oak- 
land, Calif., announces the appoint- 
ment of Charles M. Brown as sales 
manager. 








“goes into high’ with the 
March 29th issue of Collier’s 


...0n newsstands March 2list 


For details write—Collier’s, Promotion Depart- 
ment, 250 Park Avenue, New York 17, N. Y. 
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Latest (1946) records show that 78.4% of all 
1986 Model Ford Trucks in use 9 years ago 
are still on the job. That’s up to 15.8% better 
than the records of the next 4 sales leaders 


—and 5% better than the average of all four. 








MORE FORD TRUCKS IN USE 
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EE 2H tL RES. Bao eC 


This Ford Truck poster is going to work for Ford Dealers nearly 16,000 times in March 


Operators Know It! 


“I know Ford Trucks Last Longer,’’ writes 


Fleet Operator John J. Durken, Cincinnati. 


“Eight of our 65 trucks on 24-hour service are 
1936 Fords, hauling up to 7 tons payload. After 


10 years they’re still giving excellent service.”’ 


DAY THAN ANY OTHER MAKE? 





one 


(Aa 
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Dealer 


Link Anderson Sets Up 
Wholesale Parts Unit 


Further expansion of facilities 
and services of Link Anderson, 
Inc. (Pontiac-GMC), was made 
known with the announcement of 
activation of a wholesale parts and 
accessories merchandising division 
in the Santa Monica (Calif.) deal- 
ership. Heading the new division 
is Roland (Bob) Speers, automo- 
tive equipment wholesale merchan- 
diser. 





* * * 


Beaumont Group Revived 


The reorganized Beaumont (Tex.) 
Automobile Dealers Service Man- 
agers club, which ceased to func- 
tion during the war, plans now 
to hold meetings on the first 
Thursday of each month,. accord- 
ing to W. J. Spangler, president. 

> * * 


Dennison Reelected 


Samuel B. Dennison, Chevrolet 
dealer in Reynoldsville, Pa. has 
been reelected to the Pennsylvania 
house of representatives from Jef- 


MEN'S SHOP 


Retail sales are up to $43,000,000 
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Doings 


ferson County. Dennison has spon- 
sored legislation beneficial to the 
automobile business, including the 
“temporary tag law” and reduction 
of license fees for dealers. 

* oa > 


Severns Sells Ercoupe 
Branching out with a new de- 


parture..among Pacific Northwest 
dealer§ fs the Severns Motor Co., 
Chehalis, Wash., currently display- 


ing an Ercoupe plane on its sales 
floor. Severns Motor, headed by 
Hal Nelson, is the local dealer for 
the small plane. 
* 


Nortsz Elected 


Henry J. Nortz, of Nortz and 
Virkler (Ford), Lowville, N. Y., 
has been elected president of the 
Lewis County Chamber of Com- 


merce. 
* * * 


Munson Gets Post 


Appointments announced by the 
Tacoma (Wash.) chamber of com- 
merce include Ed Munson, of 
Munson-Smith Motor Co, 





(Dodge- 


Plymouth), as head of the 1947 
committee on South ma. 
> + * 


Lakeshore Buick, Inc. 


A charter has been issued by 
the Wisconsin secretary of state’s 
office to the Lakeshore Buick Co., 
Sheboygan, Wis. Walter E. Mur- 
phy, Thomas C. Murphy and Don- 
ald R. Murphy signed the articles 


of incorporation. 
* * * 


Hagen Named Manager 


Walter Hagen jr. has been ap- 
pointed sales manager of the fleet 
sales department of Smith-Utter- 
back, Inc., Richmond, Va. 

> + * 


Sommers on Bank Board 


Harry Sommers, for the past 23 
years one of the leading automo- 
bile dealers of Atlanta, Ga., has 
been added to the board of direc- 
tors of the Fulton National bank 
in that city. 

: 


Melland Honored 


Russell O. Melland, Fisk tire dis- 
tributor in Jamestown, N. D., has 
been elected president of North 
Dakota Implement Dealers Assn. 
Melland, president and active man- 
ager of Melland Implement Co., 
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THIS NEW SALES and service plant 
one of the most up-to-date Ford 
dows, among the 
it one of the show 


also holds a dealership with In- 
ternational Harvester and Pontiac. 
x * * 


Larson Names Laidlaw 


Alan Weaver Laidlaw has been 
appointed sales manager of the 
new-car department of Larson 
Buick Co., Inc., Long Island City, 
i. 

. * * t 
Warner Opens in Pa. 

Warner Motors is the newest 
Harrisburg, Pa., automobile show- 
room and service station featuring 


MISSES AN[ 


in REDBOOK. North Carolina! 


And for good reasons! After these 
29,000 young, free-spenders have 


You can reach 
market, 


1,000,000 quarts of oil. 


every Redbook home in 


this $84 million 


WHITE COLLARS 


A recent study by the Bureau of Agri- 


of Wooten Motors, Inc., Chaidbourn, 
in eastern 


homes orth win- 
to be found in any motor home in the Tar Heel state, make 
« Tommie Wooten is president of Wooten Motors,’ Inc. 


paid their taxes they have a spend- 
able income of $84,718,816. They're 
spending nearly $91/, million for 
food. Their drug store purchases 
amount to $1,693,000. It will take 
$1,000,000 to buy the furniture they 
need. Their 18,300 automobiles will 
use 12,800,000 gallons of gas and 


North Carolina, at a pro-rata page 
rate of $67. Redbook has just closed 
one of the best years it ever had, be- 
cause it is delivering the business to 
its advertisers. On the basis of per- 
formance Redbook rates a leading 
place on your advertising list. 


“meri REDBOOK, US.A 


Send for the Redbook State-by-State analysis of family, buying power. 
W rite or phone Redbook, 444 Madison Avenue, New York 22, New York. 





cultural Economics says: 

“36% of this year’s autos and con- 
sumer durable goods will be pur- 
chased by professional business men, 
managers and white collar workers,” 
You reach 1,147,000 prospects in this 
class when you tell your story in 
Redbook, U. §. A—higher concen- 

tration inyour 
best market. 


DeSoto and Plymouth cars. A two- 
day gala opening attended by’ 15,- 
000 people took place recently and 


many prominent local officials and — 


civic leaders attended the event. 
Owners of the company are Elvin 
M. Warner and Louis S. Snyder, 
who operate Warner Motors as a 
partnership. 

* * . 


Sadler Elected 
William Harold Sadler, president 
of the Sadler-Ross Motor Co. and 
chairman of the Arkansas highway 
commission, has been elected pres- 
ident of the Greater Little Rock 
chamber of commerce. 
* * & 


Bruening Builds 
Virgil Bruening (Pontiac), At- 
lantic, Ia., will begin construction 
of an all-steel garage building 
soon. Bruening also will operate a 
service and repair shop. 
* + * 


Cambier Motor Debut 


Cambier Motor Co. (Chrysler- 
Plymouth), Clarion, Ia., held for- 
mal opening recently with Orville 
J. Cambier, owner, acting as host. 

* * * 


‘ Guttenberg Remodels 


Guttenberg Motor ‘Sales (Hud- 
son), Guttenberg, Ia., has com- 
pletely remodeled its showroom and 
service facilities. 

* * * 


Dura-Bilt . Named 


The Dura-Bik Body Co., Cam- 
bridge, Mass.,' 
distributor of Bantam Supercargo 
truck trailers. 

> 


Paul Cots Chest Post 


George D. Paul, co-owner of 
Colonial Motors, Charleston, S. C., 
has been named chairman of the 
public relations committee of the 
community chest of Charleston 
county. 


* a * 
Skipper Heads C of C 
John M. Skipper, manager, Skip- 
per Chevrolet Co., Columbia, Miss., 


has been appointed 3 
t 


Sgr Le 


ee 


~ 
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aries,“ 
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git 


: 
2 


has been elected president of the 


Marion County Chamber of Com- 

merce, succeeding former Gov. 

Hugh T. White. 
* 


¥* * 


Van White Opening 
Van White Pontiac Co., Little 
Rock, Ark., announces the open- 
ing of its new showroom and serv- 
ice department at Capitol Ave. and 
State St. 


* * e 


Hilmer Donation 


Charles H. Hilmer, president of 
Hilmer Chevrolet Co., 2244 S. Kings 


va 


mee ape ig 5 7 See 


oe 


Highway Blvd., St. Louis, honored 
the memory of his mother last © 
week, when on behalf of himself — 
and his two sisters, he presented ~ 


an iron lung to the Deaconess hos- 
pital in St. Louis. 
* 


* * 


Pierce-Wilson 


Pierce-Wilson Motor Co., Tryon, 
N. C., has been chartered to en- 
gage in business as an automobile 
dealer. The authorized capital stock 


Sr Bo 


is $50,000, with $30,000 subscribed © 


by Thomas B. Pierce, Mary Pierce 
and Joseph A. Wilson. 
+ J * 


Articles of incorporation hav@~ 


been filed with the Indiana secre ~ 
tary of state by the following firmsi 


Shelby Chevrolet, Inc., 
Main St., Lebanon, Ind.; 200 shares” 
of no par value capital stock; be 
corporators: 


215 We 


‘ 


y 


Willard H. Shelby 


esSov'a White ‘Truck Salce and Gi 


vice, Inc., 425 Columbia St., Lafay+ 7 
ette, Ind.; 1,000 shares of no pat 


value capital stock: tnenrpets: ore: 
Clinton Anderson, Estelle L. / 
gon and Floran W. Kennedy. 
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Dealer Doings 





expects to be in the new building 
sometime this year. 
* + 


Construction Permits OK’d 


For 2 Tacoma Dealers 


Approval for a $23,500 addition 
to the Espeland Motor Co. (De- 
Soto-Plymouth) plant at 5629 5S. 
Tacoma Way, Tacoma, Wash., has 
been given by the Pierce county 
construction advisory committee. 

Also approved for Mueller-Har- 
kins (Buick) was a $3,000 retain- 
ing wall in connection with ex- 
cavation work at Sixth and St. 
Helens Aves., a future building 
site. 

> a 


Handerson & Mikliard Plan 


New Fireproof Building 


Handerson & Mikliard, whose 
three-story brick building at 49-51 
S. Niagara St., Tonawanda, N. Y., 
was destroyed by fire recently, 
have now announced plans for the 
erection of a one-story fireproof 
building with a 46-foot frontage 
and a depth of 132 feet on the site 
of the old structure, at a probable 
cost of $35,000. 

oe 
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Tollerton Buys Control 
Of Pulaski (N. Y.) Firm 


Levi D. Tollerton announces that 
he has acquired entire control of 
the Mexico Motor Car Co., Pu- 
laski, N. Y., through purchase of 
the interests of Judge and Mrs. 
Clayton I. Miller. 

Harry M. Tollerton, son of Levi, 
is manager of the firm, a position 
he has held for many years. 

* + * 


Buys Packard Dealership 


Thomas W. Fryar, Lake City, S. 
C., has purchased Cook Motors at 
Georgetown, S. C., and is operat- 
ing it as the Georgetown Auto 
Sales Co. The dealership handles 


Packard sales and service. 
* . + 


George Opens Model Plant 


Dodge has opened a modern 
parts and service station in Wor- 
+ * 


Park Will Improve 


Zell Park (Chrysler-Plymouth), 
Seymour, Ia., has announced plans 
for the following improvements to 
the dealership: a larger. showroom, 
larger show windows, increased 
parts department area, building of 
a separate paint room, and sound- 
proofing of the body shop. 

* 7 + 


Ben Medow Corp. 


Articles of incorporation have 
been filed by Ben Medow Corp., 
609 E. Jefferson Blvd., Mishawaka, 
Ind. The corporation has 1,000 
shares of no par value capital stock 
and the incorporators are Ben Me- 
dow, Rose Medow and Jordan Kap- 
son. 








* * * 


Pogue Motor Co. 


Articles of incorporation have 
been filed by Pogue Motor Co., 
Inc., Attica, Ind. The corporation 
has 500 shares of capital stock val- 
ued at $100 a share and the incor- 
porators are Floyd E. Pogue, Au- 
drey W. Pogue and Cecil S. Citizen. 

. * © 


Fleet Mfg., Inc. 


Fleet Mfg., Inc., Buffalo, has 
been incorporated to deal in mo- 
tor vehicles with a capital stock 
of $20,000. Directors and subscrib- 
ers are G. Clifton Chataway, Bern- 
hard J. Huber and Loring E. 


Archer. 
* ” + 


Way Bros. Moves 


Way Bros. (Dodge-Plymouth), 
Hawkinsville, Ga., recently moved 
into a new building on Jackson 
St. The new structure consists of 
ample display space, salesroom and 
a modern mechanical department. 

mn ” + 


Franchise to Koltuniak 


Bobbi Motor Sales of Connecti- 
cut, Inc., has announced that 
Stephen Koltuniak has been ap- 
pointed dealer for the towns of 
Avon, Canton, Collinsville and 
Simsbury. 


* * * 


Edwards Opens Shop 
Edwards Motor Co., Inc. (Lin- 
coln-Mercury), has opened a new 
service and parts department at 
423 E. Berry St., Fort Wayne, Ind. 
7 + * 


Dirks Is President 


Howard Dirks, Hagerstown, Ind., 
personnel manager of Perfect Cir- 
cle Co., has been elected president 
of the Personnel Assn. of Indian- 
apolis. 


* x a 


Wilson Motors 
_ Recent incorporations in Wash- 
ington state include Wilson Mo- 
tors, of Tacoma, with capital of 
$25,000 


+ * ” 


Yeager Appointed 
Appointment of Freeman C. Yea- 
ger, South Bend dealer, to the 
county alcoholic beverage board 


has been announced. 
# + 


Howard-W ebb Moves 


Howard-Webb Motor Co. (Ford), 
Nashville, Ga. has moved into 
more commodious quarters but is 
erecting a new building. The firm 











cester, Mass., as a model for fu-| 
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ture area stations. The new sta- 
tion is being operated by the 
George Motor Co., which made 
$20,000 worth of renovations, ac- 
cording to George I. Pemstein, 
president of George Motor. Wil- 
liam T. Wilhelm will be general 


manager. 
+ * > 


Wright, St. Louis, Builds 


Wright Motor Co. (Nash) is 
constructing a new building at 6111 
Delmar Bivd., St. Louis. It will 
house the Delmar Motoway, made 
up of Shell Super-Service and the 
Firestone Home and Auto Supply, 
and will provide 28,000 square feet 
of space for Nash service and dis- 
play. 

+ ” > 


Randolph-Quitman 


The Randolph-Quitman Motor 
Co., Cuthbert, Ga., recently held 
formal opening of its new location 


on Blakely St. 
* + a 


Parkway Motor Sales 


Articles of incorporation have 
filed by the Parkway Motor Sales 
& Service, Inc., 1548 Indianapolis 
Blvd., Whiting, Ind. The corpora- 
tion has 250 shares of capital stock 
valued at $100 a share. Incorpora- 





“When I try to put the value ‘of the Dodge 
dealership in a few words I’m stumped. There 
are so many things, including the Dodge factory 
people, that make this dealership ideal, I'd need 
a book to tell the whole story. 


“From a standpoint of selling vehicles and serv- 
ice, however, the simple net of it is that Dodge 
and Plymouth cars blanket more than seventy- 
five per cent of the entire automobile market, 








THE FIRST WEEK of February marked the first anniversary for Gerken-Leaptrot 
Sales (Kaiser-Frazer), Birmingham, Ala. During the past 12 months this firm has built 
up an organization of 42 dealers and a modern pliant. Thirty-two new Kaiser Special 
and Frazer cars were unloaded this week as a feature of the birthday celebration. Some 
of the new cars are shown in the picture. 


been incorporated at Lancaster, 
Wis., by Joseph F. Walsh, Mary M. 
and G. Alex Railey, to deal in cars, 
trucks, tractors, farm rachinery 
and operate a general garage bus- 
iness. A capital stock of 200 shares 
of preferred at $50 per share par 
value and 500 shares of common 
poration with a capital stock of | stock at $100 per share has been 
$20,000 as a dealer in motor ve-| authorized. 

hicles of all kinds. Directors and * * * 


subscribers were Albert Zorn, Jos- 
eph R. Milberg and Frances Mil- Payne Names Kessler 
Cari D. Kessler has been ap- 


berg. 
pointed general r of Payne 


+ + > manage 
Motor Co., Inc. (Willys), 2201 Ca- 
Bailey & Walsh Sales nak St., New Cian Es accord- 


Bailey & Walsh Sales Co. has|ing to William Payne, president. 


tors are Andrew Dane, Joseph P. 
Kosenka, Peter J. Petka, Ignatius 
G. Mizerlik and John Shimala. 

+ * 


* 


Crescent Motors, Inc. 


Crescent Motors, Inc., New York, 
has been granted papers of incor- 


“Clell” Forsythe, Dodge Dealer, Syracuse, N. Y. 


with Dodge ‘Job-Rated’ Trucks completing the 
picture blanketing the entire Truck field. 


“It’s the only dealer account like it in the auto- 
mobile business, with everything coming under a 
single sales and service agreement, written from 
the dealer as well as factory point of view.” 


DODGE * PLYMOUTH * DODGE “Job-Rated” TRUCKS 


DODGE—DIVISION OF CHRYSLER CORPORATION 
7900 JOS. CAMPAU, DETROIT 11, 


MICH. 
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Service and Used Car Reconditioning 


i At TATRA Vontht, Section eri Toa lobbe a, and Varinite cee eia | oF fi sia WD Service 


frnerica ss 25 Million Motor Vehicles and Recondition Over 38 Million Used Cars 


and Lubricate 
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- Bonded Brakes Seen Upsetting Market 


<< Car Makers May Adeps 















































Step-by-Step Procedure 
Of Bonding Brakes 





that one or more companies 
may announce its adoption 
before midsummer. 


This relatively new process of 
attaching the brake lining to the 
brake shoe, without the use of 
rivets, if adopted for mass produc- 
tion within the next 60 to 90 days, 
will catch the entire automotive 
industry much less prepared for it 





WE our dealer friends and 
their employes in the Sunflower 
state have had a tremendous load 
lifted from their minds during the 
past week—they now won't have to 


wrestle with the question of what 
type of taillight they will wear RAPID STRIDES have been made lately in bonded brake lining methods. Mlustrated | than most any other development 


when they go for a walk. Rep. here is a technique used by Roy Seckinger, service manager of James J. Bright & Son,/ of like nature in many years. It 
William Towers, who introduced Detroit, The first step, above, is to buff the face of the shoe to remove all dirt, rust | giso presents problems for both 
the bill requiring all pedestrians spots and oll. A clean surface is necessary for a good bond between lining and shee.| car jealers and brake-lining man- 
to wear a taillight at night, has —Automotive News Photos by Marty Pierce | yfacturers that can, in a matter 


withdrawn his. bill. I presume the of months, change the entire mer- 


heat got too tough from the “fat chandising and maintenance pro- 
fannies.” cedures of a large segment of the 


after-market. 
But Rep. Towers’ decision to run 

for cover won't help the thousands ao ns x the lining to 
of service men over the country, bo a use of a new 
who are trying to balance wheels ng gel under heat and 
on cars with the new fullwheel cov- —— > claimed to develop a 
erage hub caps or chrome rings. eer 5 — on 1% inch = 
As I get the picture, the “art and ee = ne 9 

color” divisions of several factories, egg tal a ~ te — = 
with their new trim-for-appearance e sheer ngth o 


chrome work, are making it ex- rivets on the same size lining and 
tremely difficult for the wheel bal- shoe. 
ancers to do a good job. 

Take those new hub caps for in- 
stance—they come so close to the 
tire rim that there isn’t room,to| | 
put a conventional weight on the 
rim. 


The principle reason for the use 
of the bonding process, as against 
rivets, is said to be the great saving 
to the vehicle owner and the abil- 
ity to obtain not only more actual 
braking surface but more efficient 
APPLYING THE CEMENT to the surface of the shoe with a fine hair paint brusb.| brakes with the same size drum 
* * * Moderate application of the bonding agent is sufficient. Shoe is left to dry at room| and shoe. 
THE CHROME rings present an temperature for 26 minutes before lining is placed. Bonded lining brakes are said 


actual hazard, according to these to double the life of lining, since 
experts because the weights have to nearly full wear of the lining depth 
be mounted on the outside of the can be utilized as against only 
rings and not only extend out so about one-half the depth of the 
far that they “sing in the wind,” riveted lining. Rivets cannot be 
but loosen and fall—or fly off. tg wes eee oe oe 

way throug e lining. na- 
idee aaeeas tines teen dona tion of rivet holes also adds ap- 
are putting on many cars now. If proximately 15 percent to the brak- 


drum. 
weights, there is space enough be- 
hind the ring for wind pressure to Experience has also developed 


that bonded lini roduces 
force the ane “i — wheel. minimum of ieee Fy due to 


the fact that there are no rivets 
I GOT A CLOSEUP view of that to score the drum when the lin- 
very thing last week when I was 
driving from Niles down to Bu- 
chanan, Mich., to see my old 
friend Schultheis of Clark Axle. A! ayrer LINING ts cemented to shoes they are locked in # ring-fixture with a pressure 
brand new car was spanking along | spreader which holds them under 40 pounds pressure while they are baked at 360 degrees 
the road in front of us, all dolled | tor 20 to 30 minutes. Bonded shoes and lining come out of the furnace welded together 
up like a Christmas tree with every | as one unit, capable of withstanding sheer pressures up to 1,400 pounds per lineal inch. 
accessory and trim the dealer could 
put on. And all at once one of his 
brand new shiny trim rings 
dropped off the inside rear wheel 
and went rolling down the road, 
and eventually ended up in a snow 
bank on the side of the road. 
When I caught up to him at a 
stoplight, I glanced at his wheel 
to see what had made the rim come 
off and—sure enough—the wheels 
had been balanced and there were 
two nice husky weights within four 
or five inches of each other on 
(See BACKSHOP, Page 33, Col. 1) 


(Continued on Page 35, Col. 1) 


Eprror’s Norse: A highlight of 
the recent NADA convention in 
Atlantic City was the “Sympo- 
sium on Specialized Service Pos- 
sibilities,’ conducted by seven 
dealers. Following are texts of 
some of the talks: 

“Selling Service Business,” by 
Ken Garff (Oldsmobile), Salt 
Lake City: 

“In one of the best of Oldsmo- 
bile’s film releases, entitled “We 
Sell Service,” these six rules were 
emphasized. They are all impor- 
tant: 

“1, Serve all customers promptly. 
“2. Be courteous and cheerful. 
“3. Keep neat and clean. 

THE COMPLETED BONDING shows the smooth, unholed surface and the uniform “4, Suggest extra services. 


adherence of the lining to the curved surface of the shoe. Careful inspection is given “5. Merchandise all services. 
every set of bonded linings. “6. Follow up for future business. 








Process by Midsummer 


Race to Be First May Catch Replacement Field Short; 
Features Include Double Lining Life, 15% 
More Area, Elimination of Truing 


DETROIT.—Bonded brake lining—a development that 
was speeded considerably by chemical research during the 
war—and which was not expected to make its debut as a 
factory process for mass production before the announce- 
ment of the 1948 cars, has recently made such rapid strides 


Southwest Show 
Draws Exhibits 
Of 283 Makers 


HOUSTON, Tex. — Despite the 
opposition of many parts manufac- 
turers to the so-called regional re- 
placement parts shows, the annual 
Southwest Automotive Show here 
last week had 283 manufacturers 
with products on exhibition. A total 
of 233 sponsoring jobbers of Texas, 
Arkansas, Louisiana, Mississippi, 
New Mexico, Oklahoma and Ten- 
nessee were behind it. 


Attendance in excess of 6,500 was 
claimed for the opening day, which 


See photos on page 4!. 


was not far behind that of the 
opening day attendance at ASIS 
this year. 


Officials of the show expected 
that from 30,000 to 40,000 dealers, 
service shop owners and their 
key employes would see the show 
during its four-day run, since 
special trains were scheduled 
from Dallas, Alabama and Ten- 
nessee, as well as special cars 
from several other important dis- 
tributing points in the Southwest. 

The Southwest Show is consid- 
ered the largest regional show held 
anywhere in the United States, and 
this year held over $15,000,000 worth 
of exhibits. The exhibits weighed 
some million and one-half pounds 
of freight. The show is held by a 
non-profit organization. 

There were 600 booths covering 
160,000 square feet of space, all on 
one level, but in two different halls. 
The entire space for the show was 
sold this year prior to January, 
according to A. L. Rubin, assistant 
manager. 

Manufacturers held booth meet- 

ings with their distributing or- 


ganizations in this area in the 
(Continued on Page 41, Col. 1) 








Profit Possibilities 


Dealers Tell How They ‘Sell’ Service, 
Make Use of Available Space 


“And the film was prefaced with 
this striking statement: 

“Service is no longer an obliga- 
tion—today it is an opportunity, 

“The confidence of your owners 
is the greatest asset your dealer- 
ship can possess. And whether 
or not you have this confidence 
depends on the treatment these 
owners receive when they visit 
your service department. 


“The service department of your . 


dealership is the main source of 
contact with owners. They depend 
on your service men to keep theif 
cars in good order. When these 
contacts are pleasant and satisfac- 


tory—and the work is of high © 


quality—your customers will com 
tinue to do business with you. But 
(Continued on Page 36, Col. 4) 
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At Canada Jobber Parley .. . 
Improved Cost System, 


Sales Methods Urged 


By Roy Carmichael 
Staff Correspondent 

MONTREAL. — Improved __ busi- 
ness methods that will enable the 
trade to meet and overcome com- 
petition expected from chain stores 
and mail order houses, oil and tire 
companies, were recommended at 
the national convention of the Ca- 
nadian ‘Automotive Wholesalers’ 
Assn. here Feb. 24-28. Approxi- 
mately 1,200 delegates attended. 

“Your employes from the office 
manager to the truck driver must 
be informed of his importance to 
your organization,” L. T. Walker 
said in his presidential address. 
“Your records must be kept in 
such a way that all information 
as to credit and sales is readily 
available. 

“Your counter man must have 
knowledge of any engineering 
change in motor cars in order to 
pass that information on’to cus- 
tomers. Your truck driver possibly 
comes in contact with your cus- 
tomer more than any other mem- 
ber of your firm. 


“You must impress upon your 
salesmen that they are more 
than order takers,” he added. 
“They must be merchandisers, 
and more important still, serv- 
ice representatives.” 

Inventory control is essential to 
good business, he advised. There 
are numerous simple methods of 
inventory control and the whole- 
salers were told to choose the one 
which gave them the required in- 
formation with the least amount 
of work. 

“By cutting our cost of doing 
business we can reduce our selling 
price to customers,” he declared. 

J. A. Keddy, Brandon, Manitoba, 
was elected president of the 
CAWA,. Other officers elected for 
the 1947-48 period were: 

T. R. Jeffree, Vancouver, first 
vice-president; L. Cote, Montreal, 
second vice-president; C. J. Keyes, 
Ottawa, chairman of the board of 
directors, and L. N. Panneton, Ot- 
tawa, secretary-manager. 

Flood tide of prosperity in the 
automotive parts supply business 
has been reached and business 
will be harder to get from now 
on, Harry B. Marsh, of Hagers- 
town, Ind., told delegates. 

Marsh said that during the war 
years, and immediately after, the 
lack of new cars and the necessity 
of keeping old ones in operation 
had brought an enormous amount 
of business to the door of the parts 
supply dealer. 


“But,” he said, “the ebb tide is 
here and now in replacements. 

The tide, however, Marsh said, 
will go out gradually and “you 
need not get caught on any reef. 
You don’t need to scrape bottom 
if you lighten ship as you go 
out. There are at least two more 
years before we get down to 
near tide.” 


Another encouraging factor in 
the picture of the replacement 
parts business, he said, “was that 
during the war people had learned 
how long a car could take it.” He 
had interviewed hundreds of own- 
ers, he said, “and they all say 
they are going to hang onto their 
cars for a longer period of time. 
Furthermore, both new and used- 
car prices will drop down as new 
cars come in but not to prewar 
levels,” 

Rise in Business Seen 


Because of this trend towards 
longer operation of cars, Marsh 
pointed out, the probability was 
that supply men generally would 
end up with bigger business than 
before the war although not with 
anything like the boom business 
they enjoyed during the period of 
the new-car shortage. 

“You are not going to fall to 
prewar levels per car,” he said. 
“You will come out of it with a 
bigger business than you dreamed 
of before this dizzy whirl knocked 
you off balance and upset your 
judgment.” 

One of the main events of the 
convention was the formal open- 
ing by Onesime Gagnon, Quebec 
Provincial treasurer, of the sup- 
pliers conference booths where 90 


manufacturers displayed their lat- 
est automotive products. 

In an address at the annual ban- 
quet of the association, H. Napier 
Moore, editorial director of Mac- 
Lean-Hunter Publishing Co., called 
upon automotive dealers every- 
where to press for an educational 
campaign for safe driving. 

Business in the automotive trade 
in 1947 will become “bright” and 
present unsettled conditions are 
expected to disappear as “inven- 
tories are catching up,” M. F. 
Shryer, field representative of the 
MEWA, told the members. 

“There exists a strong probabil- 


THIRTY HUDSON service 


ity that we are entering a period | 


when shortages of merchandise 
will become more acute,” he ad- 
vised, adding that sales volumes 
will retain a high level for at least 
the next two years. 


Discounts Middleman 
Shryer also stated that distribu- 


TRANSMISSIONS 
TIMING CHAINS 
OVERDRIVES 
SYNCHRONIZERS 
CLUTCHES 


tion costs in the automotive trade 
are not dependent on the number 
of middlemen who intervene be- 
tween the producer and consumer. 

“There will always be a mid- 
dleman until somebody takes his 


DRIVE SHAFTS 
CARBURETORS 
RADIATORS 


has grown. 
At a business meeting of the 
association, a resolution was passed! Mary K. 


UNIVERSAL JOINTS 


TAPERED WHEEL DISCS 
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asking the federal government to 
have the price controls on auto- 
motive parts removed soon as pos- 
sible. The resolution was support- 
ed by every member of the asso- 
ciation. 


officers of the division were elected 
as follows: 


R. Delisle, Three Rivers, Que., 

irman; P. Gravel, Mon- 

treal, to serve his eleventh term 

as treasurer; G. Plourde, Montreal, 

secretary; P. Perkins, Ottawa; A. 

Langlois, Montreal, and Cy Ells, 
Halifax, provincial directors. 

Ells was also named to be the 
first national director for the mari- 
time district in recognition of serv- 
ices rendered during the past year. 
L. T. Walker, Windsor, Ont., na- 
tional president, and L. N. Panne- 
ton, Ottawa, secretary-manager, 
were presented with writing sets 
at the close of the meeting. 


Jackson Motors 


Jackson Motors, Inc., Southern 
Pines, N. C., has been a 
charter. 


Jackson, 


Executive Offices, Chicago. These units form Borg-Warner: BporG & BECK + BORG-WARNER INTERNATIONAL 
BORG WARNER SERVICE PARTS « CALUMET STEEL + DETROIT GEAR . DETROIT VAPOR STOVE + INGERSOLL STEEL 


LONG MANUFACTURING + LONG MANUFACTURING CO., LTD. 
UNIVERSAL JOINT « MORSE CHAIN + MORSE CHAIN CO.,LTD. - 
PESCO PRODUCTS +« ROCKFORD CLUTCH + SPRING DIVISION «+ 


WARNER GEAR CO., LTD. 


* MARBON + MARVEL-SCHEBLER CARBURETER + MECHANICS 
NORGE + NORGE-HEAT + NORGE MACHINE PRODUCTS 
WARNER AUTOMOTIVE PARTS + WARNER GEAR 
« WISCONSIY TRANSMISSION 
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Fire Prevention 
Fatal Blase Stirs Warning 


On Use of Torches 


MINNEAPOLIS.—Warnings have 
been addressed by the Minnesota 
Automobile Dealers Assn. to its 
members against the use of weld- 
ing torches near gasoline tanks. 

The action was taken as the re- 
sult of a fire which claimed the 
lives of three firemen, severely in- 
jured several others and destroyed 
the Hull Dobbs dealership here. 

The. association recommended 
that dealers and service managers 
re-check fire extinguishing equip- 
ment frequently, since gasoline 
fires require special fire fighting 
equipment and procedures. Every 
shop should have at least one 15- 
pound carbon dioxide extinguisher 
at a central location, the associa- 
tion said. 
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Socony-Vacuum Corp. 
Utilizing a _ colorful 


SNYDER-LYNCH MOTORS, Burbank (Calif.) Ford dealer, is featuring 
designed, aluminum body, cab-over-engine ‘‘Partsmobile,’”’ carrying $10,000 worth of 
Ford parts, which is now covering independent xarages, super service stations and fleet 
owners of the San Fernando Valley on a regular schedule of 1,200 stops per month. 
Parts are displayed in glass-covered side panels for quick selection. 


tuneup. 


Kleppner Promoted 


Fred J. Kleppner has been pro- 
moted to the post of wholesale mer- | - otters of merchandisin d - 
chan man g and ser 
eb ae Gayaaie danere vice. Jack Pinter has been named 
in Detroit, according to Jack Rose, 
general manager. Kleppner will as- 
sist Detroit DeSoto dealers in all| service manager. 


Schoening-Allen 


E. N. Schoening, owner of Scho- | dates upon request. 
service manager to succeed Klepp-|ening Motors, Mineola, Ia. has 


y 


WHERE COMFORT 
REALLY COUNTS 


Bill Fountaine, right, Detroit, Michigan 
truck driver says of the new Monroe 
Truck Seat: “A great relief on long 
hauls. I drove 460 miles in one day, 
and had four hours sleep and made 
another run of 250 miles. The seat is 
a great thing for the driver, and I'd 
recommend it to any truck owner.” 


. MONROE 
HYDRAULIC E-Z RIDE TRUCK SEAT 


The truck driver need no longer be “the forgotten man of 
the highway”. For Monroe remembered the jars and jolts 
he has long had to take from truck springs, necessarily built 
strong enough to carry heavy pay loads, but too strong for 
human comfort. Already widely known for building com- 
fort into other types of wheeled vehicles, Monroe came uP 
with an answer that settles the big problem once and for all! 


That answer is the Monroe Hydraulic E-Z RIDE TRUCK 
SEAT—built to carry the driver and no other load—yes, 
with comfort built right in! The easily installed Monroe 
Seat combines soft spring comfort with the ride-cushioning 
of the Monroe Direct-Double-Action Hydraulic Shock Ab- 
sorber and the side-sway control of a lateral stabilizer. It 
adds miles to the run—dollars to the pocketbooks of fleet 
owners—besides driver ease and better health. That’s com- 
fort where comfort really counts! 


Now available for Dodge, International, GMC, Ford and 
Chevrolet Trucks. Write or wire. 





‘MONROE E-Z RIDE TRUCK SEAT 


1. Special Monroe Direct-Double-Action Hydran- 
lic Shock. Absorber controls jars and jolts. 

2. Exclusive variable-rate coil spring acting in 
unit with Monroe Hydraulic Shock Absorber 
assures easy-chair comfort for driver of any 
weight. No adjustment required. 

3. Pivot point and stabilizer bar take care of side 
Sway—just as important to health and endur- 
ance as cushioning the up-and-down jolts. 


4. Easily installed! 





Originated and manufactured exclusively by 


MONROE AUTO EQUIPMENT CO., MONROE, MICH. 


Shop Training Films 
Socony-Vacuum Produces Five Movies 
On Importance of Service 
By Jim White 




















DETROIT.—Five separate train- 
ing slide films, designed to ac- 
quaint Socony-Vacuum service per- 
sonnel with the finer points of de- 
veloping the lubrication rack as a 
salesroom for the service depart- 
ment, have been produced by the 
Mobilgas and Mobiloil divisions of 


treatment, the films outline ways 
and means of increasing lubrica- 
tion and service department rev- 
enues by periodical checks of cus- 
tomers’ cars, by parts sales, by 
&@ specially | extra service and simple engine 


The films are available to dealer- 
ships for private showing to per- 
| sonnel or can be shown by the 
Socony corporation at specified 


The five films are entitled, 
ner after many years as assistant| purchased the interests of R. J.| “Keep That Customer,” “You're 
Allen, Glenwood, Ia. the Doctor,” “Lubrication Is 












Only the Beginning,” “More 
Power to You” and “No-Squeaks- 
No Squawks.” Each is complete 
in itself and requires about 15 
minutes for showing. 

“Keep That Customer” points 
out that the service department 
is the most important department 
in the automotive business today. 
Surveys show it to be larger and 
possessing a greater margin of 
profit than the average of all other 
retail businesses in almost every 
community. Selling regular lubrica- 
tion to customers and establishing 
grease rack habits with the new- 
car owner are cited as some of 
the sure-fire sources for additional 
service revenue. 


“You're the Doctor” stresses that 
people seek automotive correction 
in much the same manner as they 
consult doctors; usually only when 
a drastic causes them to 

oO so. 


The film underscores this reason- 
ing by showing dozens of ways 
by which car owners in trouble 
can be developed for sales of bad- 
ly-needed replacements and repairs. 
By proper analysis and correction 
of the difficulty, it is suggested 
that additional revenue can be 
earned by the service dealer. 


“Lubrication Is Only the Begin- 
ning” demonstrates that once a car 
is on the lubrication rack, it be- 
comes a sales opportunity. The 
smart serviceman will check it for 
needed replacements such as 
burned out headlamps, corroded 
battery cable, broken lube fittings, 
broken springs, worn out shock 
absorbers, twisted torsion bars and 
stabilizer, missing or worn wind- 
shield wiper blades and many other 
spot-check items which require lit- 
tle effort to sell and little time to 
replace. 


“More Power to You” illus- 
trates the functions and routes 
of the oil in an automobile en- 
gine, the various abuses to which 
it is subjected and determines 
the types of oils best suited to 


particular job. 

“No Squeaks-No Squawks” is 
devoted to the theme that correct 
lubrication is essential to good 
performance. This film explains 
why some lubricants are detailed 
to do certain jobs because of their 
various properties. 

Mineral gear oils of high stabil- 
ity and oils possessing anti-weld 
agents are explained and illustrat- 
ed to drive home the lesson of 
using the proper lubricant for the 
job it must do. 


Battery Makers 
Cite Cost Jump 
Of 121 Percent 


NEW YORK.—Though prices of 
automotive batteries have _ in- 
creased during the past several 
months as high as 62 percent over 
prices in 1941, it has been revealed 
by the Assn. of American Battery 
Manufacturers that some costs 
have soared as high as 121 percent. 

As an example, a Group 1-100 
ampere hour battery that cost the 
consumer $10.85 in July, 1941, now 
costs $17,45, or an increase of 62 
percent. 

But, a spokesman for the asso- 
ciation points out, the cost of lead 
for that battery today is 121 per- 
cent higher than it was in 1941. 
Antimony now costs 108 percent 
more. Container costs are up from 
47 percent to 73 percent depending 
upon the type used, Covers are up 
51 percent in price. 

These price increases and simi- 
lar ones for other materials, to- 
gether with the increased cost of 
labor resulting from wage adjust- 
ments in the interim, have jointly 
contributed to the increase in auto- 
motive prices, the association 
stated. 






Dowding Resigns 
Harold Dowding has resigned as 
general sales manager of the Amell 


Motor Sales Co., Oneida, N. Y., to . 


instruct in the auto mechanic 
course at the new H. W. Smith 
Technical and Industrial School in 
Syracuse. 
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By 
Jack Weed 





(Continued from Page 30) 


one side of the rim. Poor three-rim 
Johnny. 
= * + 

I ERE’S one I would like to save 

for our famous “truck section,” 
but these factory guys don’t respect 
our publishing dates when they 
throw a party. Jack Burke and Al 
Cosgrove of Chevrolet are the 
“offenders” this time with the sec- 
ond of their district truck equip- 
ment shows that was held here in 
Detroit. They’re holding them all 
over the country for the next few 
weeks, and you'll no doubt get a 
chance to go to one—and if you're 
truck-minded, it will be very much 
worth your while. 

But then we print the news while 
it is news—not three weeks later— 
and so I'll swallow. my pride and 
tell you about it. 

First off, they had 163 exhibits 
of special equipment—67 of them 
mounted on truck chassis, filling 
the big Convention Hall in Detroit, 
with 34 distributing firms as co- 
hosts with their engineering and 
sales experts in attendance to give 
the 175 dealers and their salesmen 
from metropolitan Detroit all the 
aid and educational assistance they 
could. 


The show ran for three days. On 
the second day they had dealers 
from outstate come in with their 
truck men, and on the third day 
they tell me it was a madhouse 
with both sets of dealers bringing 
in their truck prospects to get them 
on the dotted line, while they had 
the assistance of the distributors 
and equipment factory men to help 
them answer the technical ques- 
tions the truckers asked. 


The show would have done 
credit as a national truck show— 
except of course there was only 
one make of truck shown—you can 
guess what that was. But the dis- 
tributors really went all out to 
make the affair something to be 
proud of—body makers had their 
latest wrinkles in aluminum and 
steel, and equipment ran the gamut 
from wreckers to a tremendous 
barrel-like dry cement hauler that 
unloaded itself by vanes inside the 
body, which pushed the dry mix 
to the back outlet as the body was 
rolled in its mount. 

oe * + 

JACK BURKE, the affable truck 
sales manager for Chevrolet, gave 
Herman Sattler, district manager, 
and Bud Madora, Detroit truck 
man, credit for this fine show. But 
they, taking a cue from the “big 
brass,” were quick to pass along 
the credit to Ralph Redwine of 
Knorr-Maynard, chairman of the 
distributor committee, and Frank 
Jursik, of Anthony Body, and Wal- 
ter Retzlaff, of Acme Trailer dis- 
tributors, his able assistants. 

Over 1,000 users were registered 
in on Thursday and the boys don’t 
know how many came in the back 
door without registering. But after 
tallying up their order sheets, they 
don’t much care. They all sold stuff. 

If one of these Chevrolet-spon- 
sored truck equipment shows blos- 
soms out in your neighborhood, 
make plans to go even if you have 
to cancel that golf date with the 
sucker you can always take for a 
ride. 

* + + 

ALKING to Jim Baker of Thorn- 

ton Tandem—excuse me, the 
new name is Detroit Automotive 
Products Corp.—an interesting but 
far from amusing thing came up. 
It seems that one of the half-ton 
No-Spin differentials, which they 
make, will also fit in the axles of 
certain makes of passenger cars. 
The locking type differential is 
now only made for trucks, and both 
Detroit Automotive and the car 
factories strongly advise against 
any dealer making the installation 
of this truck type job in cars be- 
cause in an auto it is both noisy 
and sloppy. 

But, anyway, at least two deal- 
ers had done this conversion and 


Kristoff Motor Sales 


Articles of incorporation have 
been filed by Kristoff Motor Sales, 
Inc., 5618 Hohman Ave., Ham- 
mond, Ind. The corporation has 
200 shares of capital stock valued 
at $100 a share. Incorporators are 
Norman Kristoff, Christian V. 
Kristoff, Stella B. Kristoff and Jen- 
nie Kristoff, 


both came to the notice of the com- 
pany because service men got into 
trouble. In one case, the differential 
had been put in a station wagon 
and the owner sent his chauffeur 
Florida-bound with a house trailer 
behind without telling the chauffeur 
what he had done. In the Kentucky 
hills, the driver got into a little 
difficulty and in checking his job 
and hearing a noise in the rear 
axle, figured his axle was going 
to give out on him. So he pulled 
into the next dealer’s service sta- 
tion to have it checked. 


The service mechanic jacked up 
one wheel, started the engine and 
let the clutch in—and immediately 
the wagon jumped off the jack 
and, before he could stop it, put 
some wrinkles in the front fenders 
by hitting the shop wall. 

* + * 


IN THE OTHER case a car that 
had been similarly converted was 
brought in for a wheel balance and, 
since this dealer had an electric 
balancer, he also blocked up one 
wheel. And the car did the jump 


as soon as the clutch was let in, 
but this time was stopped before 
any damage was done. 

This No-Spin differential is built 
to drive both wheels in case one 
is on ice or any place where it 
would normally spin. Jacking up 
one wheel only has the same re- 
action as one wheel spinning, and 
both wheels go into action. So let 
those clutches in easy — damned 
easy. 

There can’t be very many of 
these conversions loose in the coun- 
try—maybe these two are all there 
are—but nobody knows except the 
owners. of the vehicles and the 
dealers who made the conversion. 

There is no way to tell except 
by trying—if both wheels turn, it 
may be one. Windshield decals 
are furnished for the dealers to 
put on trucks that are converted, 
but many don’t do it. And many 
owners will scrape them off after 
they are put on—so just be careful 
of all half-ton trucks that you 
aren’t familiar with of this certain 
make and any passenger cars that 
have a “jingle” like a loose ring 
in the rear end until you are sure 
if they is or if they ain’t lockers. 

Anyway it would be a good idea 
to write Detroit Automotive and 
get one of its manuals on these 





A FEATURE of the new Topel Nash dealership in Kenosha, Wis., is this large parts 


and accessories stock section, providing 


differentials, and thus be prepared 

to know how to do a brake adjust- 

ment or a wheel balance job on 

truck or car if one with a NoSlip 

differential comes into your shop. 
* ae a 


N A RECENT bulletin written to 

sell the value of an AAA con- 
tract, the American Automobile 
Assn. makes the statement that its 
two million motorist members will 
spend at least $236,948,452 for auto- 
motive supplies, replacement and 


vision and space. 


maintenance service during the 
next 12 months. How much of this 
are you as a dealer going to get? 
It’s a lead pipe cinch 
owners aren’t going to spend it 
with the shops that hang an 
sign over their door, unless 
and your service crew are 
discourteous to them that 
put the Indian sign on your 
except for the things they’ 
to buy from you—or you are 
in your wartime wealth. 


g-neey 
fitne 
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where a miss is equal 





| in motor tune-up 


there is no substitute 
| for instruments of 


| 
, precision 


IN Motor Testing and Tune-Up 
almost right, is WRONG! There is NO 
substitute for precision under the suN! 
Absolute accuracy, easy-td-read dials, 
quick action that seems “like magic”... 
that’s SUN’S winning combination. With 
SUN you can be sure to locate any motor 
trouble, compression, ignition, carbure- 
tion, and get it right the first time. ..with 
readings that will check and re-check! 

Today, as never before, precision pays 
off in extra profits, extra time-saving and 
extra customer good will! That's why the 


SUN is the Center of 
the truly modern service shop! 


Mail the coupon for the suN Master Manual. 
It brings you 40 pages of the latest informa- 
tion on the newest methods and instruments 
for testing and tuning engines; the more for 
your money facts about the sun Master Motor 
Tester, the sun Master Distributor Tester, and 
other SUN scientific testing instruments, the 
importance of the expert installation and com- 
plete operating Instruction Course which goes 
with every piece of SUN equipment; the value 
of sun’s engineering and Maintenance Service 
available to you from over 160 cities in U.S.; 
facts about the Sun Guarantee; and last, but 
most important, the famous Swn Trial Clinic 
Plan, that proves SUN equipment is indispen- 
sable to modern service 
and pays for itself many 
times over every year > 
you have it! 


MAIL COUPON for your 
free manval TODAY! 
@ ay 


SUN ELECTRIC CORPORATION 
6327 Avondale Ave., Chicago 31, illinois 


Without cost or obti rush me your FREE TESTING 
MANUAL ond details of N TRIAL CLINIC PLAN 
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How Do You Compare? 


Visitor From Zurich Gives Some Ideas on Running 
Dealership in Switzerland 


By Bob Finlay 
Managing Editor 

DETROIT.—If you have any 
qualms about the problems you 
will have as a dealer. when the 
buyer’s market arrives, take a gan- 
der at the hardy Swiss. 

There isn’t much the Swiss miss 
in the way of competition, accord- 
ing to Ernest Wanger, service 
manager of Neue AMAG (New 
Automobile Motors Co.), Zurich, 
Swiss distributors for Chrysler- 
Plymouth. 

Wanger, who is in this country 
to study service methods with the 
help of Chrysler Export, put it this 
way: 

“Selling is much sharper in 
Zurich—it has to be. Not only 
do we have all the competitive 
American makes to sell against, 
but the cars of England, France 
and Italy to boot.” 

It seems that Switzerland, as 
one of the few European countries 
which remained neutral during the 
war, is an oasis of relative plenty 
surrounded by destruction. 

As such it attracts thousands of 
European tourists seeking a 
breather from misery, and a good 
many exported cars from Euro- 
pean countries trying to build up 
their industries once again. 

Not that there are enough 
cars to go around yet. Wanger 
reports that there is a fight in 
the showrooms for every new 
car that arrives. AMAG handles 
British Standards and Triumphs 
as well as Chryslers and Plym- 


you can see the. selling 
scramble building up. 


| Wanger also told something of 
the buying and motoring habits of 
the Swiss as well as service tech- 
niques. Perhaps we can get a more 
objective view of our own shops 
through his eyes. 

On going through the shop of 
Louis Rose, DeSoto-Plymouth dis- 
tributor, he remarked: 

“Why your mechanics are just 
| parts changers!” 

| In his own shop on the banks 
lof a beautiful lake in Zurich, the 
mechanics go through a rigorous 
training period and are highly 
skilled craftsmen. 

During the last few years, Eu- 
rope has been starving for auto 
parts, and many of those needed 
have to be built on improvised 
|}machines right in the shop. 

AMAG, as an illustration, has 
had a million dollars worth of parts 
on order from Chrysler Export for 
more than a year. Last summer 
the firm got $40,000 worth. They 
lasted about two days. 

However, while Wanger consid- 
ers Swiss mechanics superior, he 
is much interested in American 
organization. That is one of the 
main reasons for his visit. On his 
return, he said, he intends to build 
a control tower in his shop similar 
to that at Louis Rose. 

Turning to Swiss auto custom- 
ers, Wanger said that they are 
not style buyers in the sense 
Americans are. They consider 
their cars as jewels. At the end 
of 10 years of use, the cars look 
like new. 

On the other hand, the Swiss 
are fascinated by what Wanger 


BEAN 


STEERING SERVICE 


.. A Line With Balance... 


EQUIPMENT 


a profit 


balance for you. Select equipment to fit 
exactly your space, service and budget 


from a complete range 


of models . . 


Large, medium or small, John Bean builds 
for all. Give your Steering Service Depart- 


ment a profit balance .. . 


ask your 


Jobber or write us. 


SYSTEM IN THE service operation of Louis Rose (De Soto-Plymouth), Detroit, 
catches the eye of a visitor from Switzerland, Ernest Wanger (left), service manager 
cont: 


of Neue AMAG (Chrysler-Plymouth), Zurich. Pointing out the 


AND HERE’S HOW it is done in the Neve AMAG shop 


rol tower is Jack 


in Zurich. Wanger says his 
American 


mechanics are more skilled craftsmen in contrast to the ‘‘parts changers’’ of 
shops, but he likes the organization in dealerships in the U. 8. 


called the “flash” of American 
cars. He loyally asserted that the 
Chrysler was the best-loved car in 


JOHN BEAN MFG. CO. 


the country. Most European cars 
are drab in comparison. 

The average Swiss owner, Wan- 
ger said, is rich (and here he in- 
terjected that there must be a lot 
of rich people in Switzerland, be- 
cause they all seem to want new 
cars). 

The owner always keeps his car 
under cover in a garage when not 
in use. By law, he must have it 
inspected frequently and before he 
can drive it he must have at least 
20 hours of instruction in safe 
driving and emergency mechanics, 
and undergo a stiff examination. 

If the car gets -the least little 
scratch, the Swiss hies himself 
off to the service shop to have it 


repaired. 

Like his American counterpart, 
the Swiss driver has the advan- 
tage of gas stations on every other 
corner, but he must pay 65 cents 
a gallon for fuel. While this seems 
high, it is 25 cents a gallon less 
than wartime prices. 

When he trades his 10-year-old 
car in on a new one, it looks like 
new, and Wanger says his service 
department makes it run like new 
and then sells it from a separate 
showroom floor, much as modern 
new-car dealers do in this country. 

AMAG has been Chrysler-Plym- 
outh distributor in Switzerland for 
17 years, and took on the Triumph 
and Standard after the war. 

Both of these British cars are 
of the larger European size and 
sell for about the same price— 
about $8,000. 

The shop has room for 400 to 
450 cars, stocks 10,000 different 
parts in its 18,000 square feet of 
space. 

Some 40 dealers operate through 
AMAG in the half of Switzerland 
and it has for Chrysler and the 
whole for the British cars. 

Newspapers are the most impor- 
tant medium for auto advertising, 
with radio not in the show at all 
since it is strictly non-commercial. 

Shops are kept spotless in Zur- 
ich; there are three people de- 
voting all their time to keeping 
the AMAG shop clean. 

Close relations with employes 
are maintained. The shop has an 
outstanding sports club and ‘soccer 
team. 

Auto financing in Zurich, by the 
way, is done solely through banks 
on promissory notes. 

And as illustration of the high 
regard the auto holds in Switzer- 
land, AMAG’s showroom forms 
the front of a famous hotel in 
Zurich. 


Gaulding Renovation 
Gaulding Motor Co., Denison, Ia., 
has begun its remodeling and al- 
teration of service and sales de- 
partments. 


SERVICE SECTION 
Firm in Detroit 
Now Produces 
28 Differentials 


DETROIT.—Detroit Automotive 
Products Corp. is now in produc- 
tion and supplying its distributors 
with 28 models of its NoSpin dif- 
ferential in four basic sizes, ac- 
cording to Ivan Graham, manager 
of sales and service. 

Detroit Automotive has made 
available the new series E NoSpin 
differentials for two-speed axles 
of the Eaton 1350 series. These dif- 
ferentials can be installed in the 
two-speed axles of such trucks as 
the Ford 2-ton, Dodge WFA and 
WHA, Fargo KFA4 and KFA6, In- 


service | ternational KS5 and KS6, Federal 


15K and 18K, GMC models EC and 
EF, series 300 and 350, Diamond 
T models 404, 409, 409SC, R-950, 
and Canadian Chevrolet 

Leaf. 


‘‘We finally located these parts although 
it took 2 ads several months apart. We 
believe in being persistent.’’—Parsons Auto 
Reconstruction Shop, 45 N. Franklin 8t., 
Washington, Pa. 


AUTO BOOKS 


That Should Be in 
Every Dealer’s Library. 


able when the ‘‘chips are down’’ and 
real competition arrives. 


most complete 
and enlightening 
beoks ever 

on the fabulous 
Ford and his em- 
edition, 


i postpaid. 


A MECHANICS 


$2.50. Steam - car 
edition, $2, or cloth-bound, $3 postpaid. 


PASTEST ON EARTH, by Capt. George 
photos. 


Eyston. 175 pages, 76 Complete, 
thrilling history of every land speed rec- 


LABOR MONOPOLIES OR FREEDOM, by 
John W. Scoville, one of the great ex- 
poses of our time. Popular edition, $1 
postpaid. 

BOOK DEPARTMENT 
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Bonded Brakes Seen 
Upsetting Market 


(Continued from Page 30) 


ing is worn down to head level, 
and no rivet pockets in the lining 
abrasive substances 


linings installed, there is no need 
for further drum truing even 
though linings might need re- 
placing as many as four or five 
times a year, on a vehicle in 
hard service. 

At present, it is understood that 
at least two truck models are be- 
ing equipped as standard with 
bonded linings. Bonding facilities 
in more than one factory are be- 
ing rushed to completion so that 
sufficient capacity will be avail- 
able to switch from riveted shoes 
to bonding. 

According to engineers checked 
' by Automotive News, it is thought 

quite certain that practically all 
production automotive vehicles un- 
der two ton capacity—cars and 
trucks—will be factory-equipped 
with bonded lining within the next 
year or so—or as soon as sufficient 
bonding equipment is available to 
take care of the factory outputs. 

And as far as Automotive News 
has been able to find out, there is 
a great lack, not only of plants in 
the field to do rebonding or relin- 
ing by the bonding process, but 
of furnaces, holding rings or other 
fixtures and other equipment to set 
up such plants. 


But it is seen, if the present 
proponents of bonded brakes are 
right in their that the 
introduction of bonded brakes by 
one or two mass production fac- 
tories will immediately have the 
following effect on the brake lin- 
ing market, and the relining pro- 
cedure in the field: 

The first results will be felt by 
the brake lining makers in a lesser 
demand, not only for less footage 
of lining due to increased life of 
bonded brakes, but of matched sets 
of linings for different cars. 


Set Sales May Disappear 

It is seen that the sale of sets 
may even disappear, because with- 
out rivet holes to match, there will 
be no need for the multitude of 
sizes and lengths that are now nec- 
essary. If molded lining is contin- 
ued, lining makers will no doubt 
furnish one length of lining in 
each width and thickness, and the 
reliner will chop off the unneeded 
lining from the piece for the short- 
er lengths. Some engineers even 
go so far as to suggest that we 
may return, within a comparative- 
ly short time, to selling lining by 
the roll, with the reliner cut off 
the desired length for each shoe. 

The next result will be found 
in the shrinking of the demand 
for brake drum truing. If the 
experience of the present bonded 
lining pilot plant operators holds 
true on a national basis, there 
will be little need for truing 
drums after bonded lining be- 
comes universally adopted. 

There is a need right now, how- 
ever, for several new pieces of 
equipment for brake relining shops 
and dealerships. Among these are 
small, highly efficient furnaces in 
which heat can be definitely con- 
trolled; an efficient fixture for 
grinding both the shoe surface and 
the finished lined shoe to set ac- 
curate contours; air-drying equip- 
ment to speed up the present re- 
quired drying time for the bond- 
ing agent, and a rugged fixture 
that will handle the impact blows 
that are necessary to strip the old 
bonded lining from the shoe. 


Several manufacturers are al- 
ready producing bonding agents 
that seem to have passed all re- 
quirements for bonding lining to 
Shoes. Also, several manufacturers 
re now operating pilot plants for 
this work or are in the process of 
building such plants, while several 
€quipment manufacturers are ex- 
Perimenting with furnaces and 


other tools-for this work in the 
field. 


Agent May Get Brittle 


One of the characteristics of 
Present bonding agents is that, 


while it glazes to a glass hard- 
ness in the process of bonding the 
lining to the shoe and withstands 
terrific high sheer pressures—such 
as are developed in applying the 
brakes of a car or truck—the 
agent becomes somewhat brittle 
when heated to the 350-degree bak- 
ing needed for perfect bonding and 
can be shattered like glass under 
the impact of a sharp hard blow 
with a sledge or other impact tool 
held to the side of the lining but 
just above the shoe face level. 

To inform dealers who may be 
considering the inclusion of bond- 
ing brake linings in their service 
offerings, Automotive News has 
checked the operation of one “gui- 
nea pig” plant that is now serv- 
ing two large taxicab fleets and 
those casual retail customers who 
come in for relines, Here is the 
operation of the plant, its experi- 


INTERIOR VIEW of the remodeled Lamar T. Loe Chevrolet Co. building in Tallulah, 
La., which increases the floor space for the parts and service department by more than 
30 percent. Note the attractive display of accessories and the efficient floor iayout to 
expedite driving in and out of the building. Lamar T. Loe is a director of the Louisiana 
Automobile Dealers Assn. and active in educational and civic affairs of the state. 


ence, and the various steps that 
are taken to reline a set of shoes 
with the bonding process: 

An actual two-year record of 
bonded lining application has 
been made by Roy Seckinger, 
service manager of the Vernor 
Highway branch of Jimmy 
Bright, Inc., Detroit. Seckinger 
has been furnishing bonded 
brakes on taxicabs of two De- 
troit fleets; one for a period of 
two years, the other for more 


than a year. There has been 
every indication of satisfactory 
service from users and so far, 
Seckinger reports, there have 
been no cases of failure in op- 
eration or dissatisfaction among 
users of the new system. 
Seckinger’s greatest volume of 
work lies with cab companies 
whose vehicles require more brake 
work per year than the average 
automobile does during its life- 
time. As many as eight hrake re- 
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lining jobs per year are required 
of vehicles using riveted lining be- 
cause of the rivet head limitations. 


With bonded lining, it was point- 
ed out, the wear depth can continue 
as long as the lining contacts the 
drum sufficiently for good braking. 

In actual taxi work, Seckinger 
says, riveted linings required re- 
placement at 12 to 15 thousand 
miles. Bonded linings generally do 
not require replacement before 22 
to 25 thousand miles, depending 
upon the driver. In addition, it is 
seldom necessary, Seckinger point- 
ed out, to turn drums on units 
equipped with bonded lining be- 
cause of absence of scoring. Gen- 
erally, riveted lining caused from 
slight to severe scoring before 
drivers get around to having brake 
replacement work. 

Cabs Note Economies 

Seckinger further pointed out 
that the longer life factor of bond- 
ed linings allowed cabs, getting 
four sets of bonded linings per 
year, to save considerably over the 
cost of riveted linings which, for 
the same period of time or mile- 
age, would require nearly twice as 
many replacements. And, too, drum 
truing is cut to a minimum with 
bonded linings. Cab owners find 

(Continued on Page 37, Col. 1) 


ARO BOOSTS ott 4 at rs 


Motorists who spend most on their cars—with fre- 
quent and complete service—drive in with confidence 
to the ARO-equipped lube department! ARO Appear- 
ance brings them in...ARO Performance brings 
them back again and again! You'll do faster, better 
work with ARO Quality Lubricators—and profit more! 
Ask your Aro Jobber about the complete new ARO 
line, including the new ARO multi-reel Center Island 
Lubricator Units. The Aro Equipment Corporation, 


Bryan, Ohio. 


LUBRICATING EQUIPMENT 












SEATTLE.—F ormal inaugura- 
tion of the William O. McKay 
(Ford) Co., was held here recent- 
ly. Ralph Ostrander is vice-presi- 
dent and general manager, while 
Bert Wardell is service manager. 

One outstanding feature of the 
dealership is the truck-service de- 
partment occupying a 90-by-120 
foot area in a new building at the 
rear of the McKay main building 
on Westlake Ave. This department 
has four drive-through lanes for 
the service and repair of heavy- 
duty trucks. Each lane is equipped 
with a heavy-duty twin-post lift 
of 35,000 pound capacity. 

Wheel alignment and brake 
testing equipment is mounted in 
other lanes while seven smaller 
twin-post lifts for servicing 
smaller trucks are located in a 
fifth lane. 

Floodlights are built into the 
floor under each of the 11 lifts. 
Exhaust gas ducts and a drainage 
system are built into the floor be- 
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McKay (Ford) Co. Debuts the Latest in Dealership 
Service Facilities and Operation 
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neath the surface. All service test- 
ing and repair equipment is port- 
able so that it can be brought right 
to the vehicle under service. Es- 
pecially notable is the $1,300 
“Lubri-Cart,” complete with lubri- 
cants, pressure guns and fittings. 


Similarly constructed and equip- 
ped is the McKay passenger car 
service department, located in the 
new addition adjoining the main 
building. Five twin-post lifts are 
used in this department, four of 
which are reserved for lubrica- 
tions. In addition, several stalls 
are available for quick tune-up 
service. All work in the entire Mc- 
Kay dealership is directed from 
a control located above this de- 
partment. 

Auto rebuilding and painting 
departments occupy a separate 
building while a used car lot and 
customer parking lot are located 
within easy walking distance of 
the main areas. Washing, polish- 
ing, steam cleaning and under- 






— your NAPA Jobber is a parts specialist . 
who has made it his business to know how to meet 
your needs intelligently and promptly on parts for cars 
and trucks of all makes. . . 


coating of vehicles is carried on 
in a building section adjoining 
the truck service section. 
Expansion of the service facili- 
ties has enabled the McKay Co. 
to quadruple the size of its parts 


department in the main building | | 


and to install added storage shelves 
and bins. Open display of parts 
and accessories is accomplished by 
use of a glassed-in display counter. 


A portion of the McKay build- 
ing is given over to the show- 
room and offices of the recently- 
eS ES Pacific Lincoln-Mer- 

ury Co., a separate. and unaffi- 
lated dealership under the man- 
agership of Al Houck. 

The service section of the Pa- 
cific Co. occupies a 90-by-70 foot 
section of the McKay truck service 
building. Fourteen twin-post lifts, 
alignment and brake testing equip- 
ment are available to service ve- 
hicles under the direction of Ken 
Lollis, service manager. 

Total area occupied by the com- 
bined operations of the McKay and 
Pacific dealerships amounts to 414 
acres. 


‘Dealers Tell Me,’’ by John O. Munn, 
is an open forum for the expression of 
dealers’ opinions. 





.4man 


a man who knows that 


parts. of genuine quality are the greatest safeguard 
for the success of both your business and his... . 
That’s why he is an NAPA Jobber, with all the 
resources and experience of a national organization 


to help serve you better. . . 
he’s a good man for you to know! 
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SERVICE SECTION 


NEW TRUCK SERVICE department of the William 0. McKay Co. (Ford), Seattle. 
In the picture may be seen the four drive-through lanes, each of which has a heavy- 
duty twin post lift. In the immediate foreground is a fifth lane, set up with seven 
small twin-post lifts. No posts mar this 90 by 120-foot area. 


Profit Possibilities Shown 
For ‘Selling’ Service 


(Continued from Page 30) 


if they don’t get good service—if 
customers are treated with indiffer- 
ence or impatience—they’ll take 
their business somewhere else. 
Moreover, they'll warn their 
friends to stay away from your 


dealership. Thus, the success of 
your dealership depends largely on 
the reputation of your service de- 
partment. 
The Boom Is Over 

“All of these ideas are excellent 
and should be carefully thought 
through and intelligently applied. 
But based on my recent experi- 
ences, this idea stands out: 


“The boom period is over—cus- 
tomers are counting every dollar 
they spend—and no service busi- 
ness will prosper that does not go 
all out in protecting the customers’ 
interests. Quality work must go 
dut of the service door. The idea 
is well expressed in the following 
jingle: 

To sell John Smith 

What John Smith buys, 
You must see John Smith 
Through John Smith’s eyes. 







ests and seeing the job through his 
eyes means that overlapping 
charges must be eliminated: that 
we have real service salesmen— 
not the slicker who makes a sale 
and doesn’t expect to see the cus- 
tomer again—nor the high pres- 
sure artist who sells you some- 
thing you really don’t need. 


“I know the cost of repairing 
old cars is expensive, but the 
customer will understand if the 
service salesman takes the time 
to explain and really sell the job 
—quoting prices and specifica- 
tions. If the price is to run be- 
yond the estimate, the customer 
should be reached and an ex- 
planation made for the increased 
costs. 

“Thus the art of running a suc- 
cessful service department is based 
on this indisputable fact (and this 
is the most important and first 

step in your service department) 
—not anyone can be a service man- 
ager, for the service manager is 
the one who sets the pace, regu- 
lates, trains and disciplines me- 
chanics and service salesmen alike. 


“And to take care of his many 
responsibilities, the service man- 
ager must possess plenty of energy, 
ability and ingenuity. Every day 
he must go at top speed, working 
with many different people, per- 
forming difficult tasks. It’s his duty 
to operate the service department 
smoothly and efficiently—to main- 
tain highest standards of work— 
to see that jobs are turned out on 
time—and that promises to cus- 
tomers are properly fulfilled. 


Car Sales Involved 


“The service manager must be 
one of the key men in a success- 









service manager .handles his job 
is reflected not only in service 
business, but also in new car sales. 
When customers receive satisfac- 
tory service work, they naturally 
turn to the same dealership when 
they’re in the market for new cars. 
Thus the service manager who 
handles his job well is steadily 
building business for his dealer- 
ship. 

“Remember, then, the _ service 
manager’s job today is one of mer- 
chandising—as well as manage- 
ment. And he must use every 
means at his command to mefr- 
chandise the many services of an 
up-to-date service department. 

“No matter how modern and up- 
to-date your equipment and facili- 
ties (and they should be the best), 
no service department can be any 

(Continued on Page 42, Col. 1) 
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Bonded Brakes Seen 
Upsetting Market 


(Continued from Page 35) 


such factors a considerable econ- 
omy in the course of a year. 

Seckinger’s layout, by his own 
admission, amounts to an inVest- 
ment of approximately $400. He 
does a business of more than 90 
_ sets of linings per month, mostly 
on commercial vehicles and with 
the private vehicles of executives 
interested in the wear factor of 
bonded brakes. Only a small cor- 
ner of the service garage is re- 
quired, amounting to not more 
than 250 square feet. 

With the increase of business 
expected for the spring and sum- 
mer seasons, he anticipates en- 
largement to nearly double his 
present capacity. Bonded linings, 
he asserts, are really being 
talked up among commercial ve- 
hicle drivers and among sales- 
men and executives to whom 
multi-replacement of brake lin- 
ings is an important cost mat- 
ter. 

Seckinger’s process is simple 
and amounts to about 10 minutes 
work of preparing each shoe, 20 
minutes of baking and 10 minutes 
of additional checking and inspec- 
tion when the shoe is out of the 
oven. A full set, or several sets 
if available, can be completed 
within an hour. The biggest time 
factor lies in the baking. At pres- 
ent, his oven facilities will accom- 
modate slightly more than two sets 
at one time at 375 degrees, and 
this situation remains the only 
limiting factor of the whole pro- 
cess. 

Seckinger’s process amounts to: 

(1) Buffing of shoes to remove 
all rust, oil, dirt, blemishes or un- 
even spots on the face of the shoe. 

(2) Coating of the bonding agent 
on the shoe face, applied with an 
ordinary fine hair paint brush and 
allowed to dry at room tempera- 
ture for 20 minutes. 

(3) Placing of both shoes of a 
set within a pressure ring under 
40 pounds pressure, measured with 
a torsion wrench. 

(4) Placing of shoes in bake 
oven for 20 to 30 minutes at 350 
degrees Fahrenheit. 

(5) Remove baked shoes and lin- 
ings from oven and check for ac- 
curate alignment, bake, etc. 

Uniform Wear Claimed 

The completed bonded linings 
present a clean, smooth surface 
to the brake drum. The absence 
of rivet holes eliminates the prob- 
lem of road dirt and metal scraps 
getting into the rivet holes and 
causing scorings on the drum 
face. Also, a slightly more uniform 
braking is claimed by Seckinger 
as well as a small increase in brak- 


Ease Mounting 
Of Carbide Parts 


DETROIT.—A development by 
Carboloy Co., Inc., now makes it 
possible to mount or attach carbide 
parts with screws and studs in the 
same manner as similar parts made 
of softer metals such as steels, 
bronze, cast iron, and aluminum. 

When it is desired to attach car- 
bides by means of studs, screws, 
etc., the approximate location of 
the point or points of attachment 
and the number of such points are 
first determined. The carbide part 
is then provided with machineable 
“inserts” in those locations. The 
part may then be drilled and tapped 
at these points either before ship- 
ment from the Carboloy Co. or by 
the user “on the job.” 

The method has been in actual 
manufacturing use for some time 
in various types of applications 
made by Carboloy on both small 
and large parts. 


Canada WAC Sales 
At $36 Million 


OTTAWA.—For the 10 months 
ended Jan. 31 in the present fiscal 
year, Canada’s War Assets Corp. 
sold automotive equipment amount- 
ing to $32,949,972 and aircraft 
totaling $3,214,993, 


ing surface, Additionally, more uni- 
form wear is claimed, since the 
unbroken surface tends to wear 
evenly. 

The possibility of parting be- 
tween shoe and lining was dis- 
cussed with several service man- 
agers, owners of bonded lining- 
equipped cabs and with Seckin- 
ger. So far, there has been no 
case of shoe-lining separation in 
the cab cases, but it is agreed 
that if such separation should 
happen, binding of wheel and 
shoe would occur. With the riv- 
eted lining, such separation is 
nearly out of the question, since 
not more than one or several 
rivets would wear through at 
the same time. 

According to one cab _ service 
manager, the only fault with the 
bonded process lies in the neces- 
sity for cleaning and chiseling off 
the left-over cement from the old 








90-Octane Gasoline 


Marketed by Union Oil 

LOS ANGELES.— Union Oil 
Co. has introduced a 90-octane 
gasoline, selling at three cents 
above housebrand and one cent 
above regular ethyl grade. Sales 
of the new gasoline are reported 
equaling ethyl grade and run- 
ning slightly ahead at a few sta- 
tions. 

Current shortage of lead will 
probably keep such high octane 
gasolines from being marketed 
generally t the coun- 
try, although the trend is defi- 
nitely to higher and improved 
quality, oil industry observers 
believe. 





lining when one wishes to replace 
with new lining. Apart from this 
solitary complaint, there has been 
no criticism of bonded lining re- 
sults, he said. 

But worn lining removal is one 
of Seckinger’s secrets. He admits 
that he has developed an efficient 
system of ridding the shoes of 
worn lining. Just what his system 
is remains a trade secret, but it is 
responsible for the fast turnover 
which he can maintain on service. 
The removal problem, he pointed 


Any grease is okay for oxcarts. 


But not for motor vehicles! 


EAR by year, automobiles, trucks, buses, 
and taxicabs are faster, harder-driven. 
Tractors do heavier tasks, are. harder- 


worked. Drives and transmissions are of 
new design, more costly, need better lubri- 
cation, better protection. 


To meet this need, QUAKER STATE has 
developed gear lubricants that are entirely 
new in formula and characteristics. They 
are more resistant to heat and pressure— 


form less sludge, 


provide more efficient protection against 


corrosion. 


Naturally, their performance is news! 


For evidence, send for the new QUAKER 
STATE booklet: “Introducing the New 
Improved Quaker State Lubricant for 
Automotive Gears — Stabilized Quaker 
State Quadrolube.” 


gum, “varnish” — and 
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) employes at the Butte (Mont.) Country Club. Roy 
watches to employes having 20 years 

with Murray include (left to right) Fred A. Grefig, 
manager; James Shea; Murray; Arthur Ripley; 
and Al Woodside. Tom 

was guest speaker for this 





out, is the one factor which has 
kept many service managers from 
adopting the bonding systems, Un- 
til they can develop an efficient 
liner-removal method, he feels 
many will stick to riveted types. 

There are two popular methods 
of bonding on the market today. 
One is the liquid bond, applied 
with a brush or applicator, such 
as Seckinger is presently using, 


Ones 






Send for 
this booklet! 







No gear lubricant can be better than the oil it contains. The 
base o.ls in Quaker State gear lubricants are made from pure 
Pennsylvania grade crude oil. Quaker State offers a complete 
line oi automotive lubricants scientifically made from the 


finest raw materials obtainable. 


+s 


STABILIZED ~~ 


QUAKER STATE 


QUADROLUBE 


AND SUPER QUADROLUBE* 


*Specially compounded for the lubrication of hypoid gears. 


phases of application. 
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QUAKER STATE OIL REFINING CORPORATION + OIL CITY, PENNSYLVANIA 


Sealine 
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OUTSIDE VIEW of the Bennett Motor Co. in Salt Lake City. Sign was designed by 
Stanley J. Spencer of Bennett Giass and Paint Co. 


Carter Wins Ruling 
In Tax Fight 


ST. LOUIS.—Carter Carburetor 
has won the first round in its court 
battle with the city fathers against 
the cityholding tax of % percent on 
all payrolls when Circuit Judge 
Robert J. Kirkwood held that the 
measure was unconstitutional. The 
ordinance, enacted by the Board of 
Aldermen last July 15, was expected 


to produce more than $2,000,000 per 
annum. 

The Associated Industries of Mis- 
souri intervened in the suit and its 
counsel cooperated with those of 
the Carter organization. City Coun- 
selor Stemmler said an appeal to 
the State Supreme Court will be 
filed. 


‘We finally located these parts although 
it took 2 ads several months apart. We 
believe in being persistent.’’——-Parsons Auto 
Reconstruction Shop, 45 N. Franklin 8t., 
Washington, Pa. 





WEAVER Aayascafpee ? 


HEADLIGHT TESTER 


@ MEASURES CANDLEPOWER 
@SHOWS SIDE AiM AND DROP 
@ SHOWS BEAM PATTERN 


Weaver safety engineering now presents 
a new, improved Rayoscope. It’s more compact 
«+-More convenient...easier to operate... yet 
retains the accuracy and versatility of its popular 
predecessor. 

The Rayoscope can be lowered to within 12” 
of the floor and raised to a height of 54” to 
accommodate lowest and highest light mounting. 
Special torsion spring counterbalance holds Ray- 
oscope at any desired height. Complete outfit is 
guided on two level pressed steel tracks securely 
fastened to floor. All adjustments, meters, viewer 
and sights are convenient to the operator. 

The high-low and left-right meters, the candle- 
power meter, and the photo electric cells, which 
are carefully calibrated and adjusted at the fac- 
tory to function as a unit, are replaceable as one 
unit. 

Consult your nearest Weaver jobber or write 
us for details. 


Six out of 10 cars need Headlight 
correction! Any mechanic can han- 


die Rayoscope for easy, profitable 


service. 








SALT LAKE CITY.—The appear- 
ance of Henry Ford II and Albert 
J. Browning, vice-president in 
charge of purchasing, marked the 
opening of the Bennett Motor 
(Ford) Co. here last month when 
more than 11,000 visitors are said 
to have passed through the build- 
ing of this new Utah dealership. 


Ford is said to have pronounced 
the building as being one of the 
finest he had ever seen during 
his inspection tour. Unbreakable 
Trufiex doors, 3,860 feet of fluo- 
rescent lighting and 3% miles of 
radiant heating system are some 
of the surprising features of the 
new building which cost in ex- 
cess of $250,000 and contains more 
than 36,000 square feet of floor 
space. Welded wrought iron pipe 
sunk beneath the sidewalk in 
front of the building eliminates 
the snow removal problem during 
winter. 

The front section of the building 
contains showroom, offices and a 


WEAVER MANUFACTURING CO. sprinarieto, tut. v.s.0. 


Deluxe Emporium 


Henry Ford II Moved to Praise of Bennett Motor’s 
Combination of Art and Utility 


section of the parts department. 
the 


sensation of space and provide the 
customer with a preview of how his 


Mirrored partitions increase 


car will appear to his neighbors. 


The customers’ lounge and wait- 
ing room is an enclosed room 14-by- 
20 feet. Adjacent are washroom fa- 
cilities, public telephones and mag- 
azine rack. The entire building is 
covered with inter-communications 


system. 


The service department entrance 
is through a 20-foot electrically- 
operated door controlled from the 
telephone desk next to the lubri- 
cating department. Entry is direct- 
ly from the outside with space for 


two automobiles at a time. 


A 24-foot bar of tile, stainless 
steel, vitrolite and glass, which 
bears a striking resemblance to a 
soda fountain bar, is equipped 
with four spigots, each operated 
by gravity from a 100-gallon tank 
in the rear, with a combination 
measuring gage and recording 








In addition to HEADLIGHT TESTERS, the complete Weaver line includes Twin Post Lifts...Wheel Alignment 
Outfits... Brake Testers...Wheel Counterbalancer...Lo-Hi-Draulic Jacks... Air Compressors...Wheel Dolly 
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The lubricating rack contains two 
twin-post Weaver lifts, with an 
island for housing grease guns, 
water and air, fed from behind the 
lubricating bar under pressure, 
with steel springs which retract 
the hoses when they are not in use, 
together with other modern equip- 
ment. In the floor under the grease 
rack. is an 800-gallon tank for drum 
oil taken from the customer’s au- 
tomobile crankcases. No unsightly 
barrels. are used in keeping with 
the idea of beauty and cleanliness 
throughout. 

On the west side of the service 
room are 13 gleaming white me- 
chanic stalls each containing a Lin- 
coln tool cabinet. Eight of the stalls 
are equipped with Weaver Twin- 
post hydraulic lifts. On the east 
side the soft-green colored walls 
show in modernistic white lettering 
some of the comments made by 
Henry Ford II. 


Above the parts department is 
@ mezzanine space of 200 square 
feet devoted to the service rooms 
for the 80 men employes. There 
is locker room space, lunch and 
washrooms and facilities for do- 
ing simple cooking. 

The paint and metal shops are 
on the east side of the building. The 
latter has space for eight cars with 
complete daylight on two sides and 
is served by four outside doors. 
The whole south wall is made up of 
doors so that any car can be moved 
in or out without disturbing other 
vehicles. 


A series of three painting and 
drying rooms is served by a venti- 
lation system. The booths are light- 
ed from the sides so that the men 
have light directly on their work. 

The center room of the three ig 
to contain an electric oven made up 
of infra-red lights. It is believed 
that this will be the first to be so 
equipped west of the Mississippi. 
It is designed to dry the paint on a 
car in 15 or 20 minutes and will be 
controlled so that the entire car 
can be baked or the light applied 
to any one part. 


The parts department has 3,500 
square feet of floor space and 
fronts on the showroom with a 
black vitrolite counter. Behind 
the counter is an accessories dis- 
play panel finished in black and 
rose and topped with a gunmetal 
mirror. In the rear are typical 
parts department stock bins and 
shelves. There is an outside door 
to facilitate handling of deliver- 
ies and shipments. 

Architects Young and Hansen, 
with Fullmer Bros. Builders, de- 
signed and constructed the plant. 
Miss Marion Cornwall did the in- 
terior decorating. Owners are Wal- 
lace F. Bennett, president, Homer 
C. Warner, general manager, and 
Harold H. Bennett, Richard S. Ben- 
nett and A. Hamer Reiser. 


New South Wind 
Now Available 
For All Vehicles 


INDIANAPOLIS. — Under - the- 
hood heater installations, long ad- 
vised by automobile manufactur- 
ers, are now made available for 
all types of motor vehicles by the 
South Wind division of Stewart- 
Warner here. 

Said to be the only automotive 
heating system which combines in- 
stant heat with automatic thermo- 
stat control and fresh air ventila- 
tion, the unit can operate entirely 
independently of the engine. 

Proof of the heater’s adaptabil- 
ity is displayed in installations 
made to date in numerous pas- 
senger cars, deliver-all trucks, 
armored bank cars, rescue squad 
buses, fire trucks and ambulances, 
the company states. 





THE HEATER designed for under-the- 
hood installation by the South Wind di- 
vision of Stewart-Warner. The unit is now 
in production, according to the company; 
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By Bob Finlay 

Managing Editor 
D® you ever hear of a listening 
ear with a conscience? 

Well, the Automobile Manufac- 
turers Assn. has one, and it leads 
to a lot of vocal yokels. 

That, in short (and in slang only 
to leaven a truly distinguished 


No. 6 service), is the field 
of “Bert services department, 
on; AMA which operates under 


sincere, diplomatic 
Karl Richards. 
Broadly, its functions include: 
A terminal of services to others, 
- ranging from the technical as- 
pects of identification numbers on 
vehicles to helping remove smoke 
from a pedestrian’s eye out in Los 
Angeles. 
9 A reporting service to the man- 
ufacturers. 
Outstanding under the reporting 
service is a remarkably efficient 
legislative round- 
up which oper- 
ates in the pub- 
lic as well as the 
industry interest. 
The magnitude 
of the job can be 
understood when 
you realize that 
from 60,000 to 80,- 
000 bills are be- 
ing considered in 
the 44 states that 
are holding ses- 
sions this year. 
The field services legal staff, con- 
sisting of Clive Bradford, Russell 
Parsons and Ruben A. Manko, 
analyzes some 15,000 of these that 
are pertinent to the auto industry, 
and mails out digests of 5,000. 
ae oa * 





Kari Richards 
eT 


HE bills are channelled into 

AMA by the Commerce Clear- 
ing House, Chicago. After AMA 
analyzes and digests the bills, 
about 100 progress reports are sent 
out each day to keep various seg- 
ments of the industry in touch with 
action which affects their business. 


This department can give you 
up-to-date reports on any state 


legislati 
industry, and up-to-the-minute 
reports on especially important 
legislation. 

Adding much to this service is 
the fact that legislative proposals 
are broken down by subjects so 
that the various executives of the 
auto companies get only the re- 
ports in which they are interested. 


The output of this department 
is such that to send all the re- 
ports to all the executives would 
soon swamp their desks, and thus 
the service would lose much of its 
force. 

Not a Lobbying Group 

Pointedly, the department pro- 
vides an alerting service to the 
industry so that it is informed of 
any proposals affecting its activi- 
ties. 


Here it should be noted that 
AMA is not a lobbying group nor 
a direct-action group. 


What follow-up action is 
taken by the rs who get 
the service an grass-roots 
nature, performed by those who 
live in the state involved and 
who have a direct interest in the 
welfare of the state. 


For instance, if a manufacturer 
were alerted to a bill which af- 
fected the interests of his’ dealers 
in a particular state, the dealers 
of that state would be advised so 
that they could take such action 
as they deemed necessary. 

Similarly, if the bill affected 
users of vehicles, user groups 
would be alerted to the implica- 
tions of the measure. 

* * 
(THE natural reaction of the typi- 
cal adult of our day, who usu- 
ally is a skeptic, would be to scoff 
on hearing that the auto industry 
acts in the public interest in these 
matters. 


He hasn’t the time nor the op- 
portunity to investigate for him- 
self, so he figures that in this con- 
fusing age it is safer to disbelieve 
than to believe. 


The of Richards in 
this respect is interesting. He is 
an ideali a “working 


st—perhaps 
idealist” is the more accurate 
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Keeping Tabs on 15,000 Legislative Bills 


Issuing Fast Reports on All Measures Affecting Autos Is Only Part 
Of Job Done by AM4’s Field Service Unit 


description. His undergraduate 
work was in languages. Then he 
took his law degree and studied 
international law, economics and 
di; 


plomacy. 

In 1919 he went to Europe as a 
missionary to do relief work and 
later took most of his degrees 
there. In the ’20s he spent five 
years with Packard in the West. 
For the six years previous to 1941 
he saw the seeds of hate bear their 
fruit of war when he was a Treas- 
ury representative working out of 
the U. S. Embassy at Paris. 

The Treasury transferred him in 
1941 to the Northwest section of 
the U. S., where he got into war 
financing, an experience which was 
to give him a broad grasp of some 
of the enormous problems facing 
the industry. 

Loaned to the ACWP 

In the spring of 1944 he went to 
Washington with the Automotive 
Council for War Production to help 
the auto industry with its recon- 
version programs, in which the 


TEXACO 


ERE’S an example of the kind of adver- 
} i tising that keeps car owners coming to 
Texaco Dealers—helps keep their cash 
registers ringing up sales. It’s the new 
Havoline Motor Oil campaign in full 
color, full pages, in leading magazines. 


Havoline is one of the fine petroleum 
products in the famous Texaco family. 
Since 1904 it has been a leader in better 
motor oils—with a huge, loyal following 
among car owners everywhere. 








Tune in: 


a S ee ae 
)%0 SWEET Music that makes 


TEXACO STAR THEATRE presents the Eddie Bracken show every Sunday night. 
METROPOLITAN OPERA broadcasts every Saturday afternoon. See newspapers for time and stations. 
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federal government was involved. 

Then, in the fall of 1944, he was 
offered his present job, which he 
considered with some misgivings 
at first. 

He explained to Alvan Macau- 
ley, chairman of the board of 
Packard and at the time head of 
AMA, that he had worked most of 
his life in jobs of public trust and 
thus might be a misfit in a job with 
AMA 


“Listen,” he quotes Macauley, 
“the auto industry learned a long 
time ago that anything we do 
must be done in the public inter- 
est, or it won’t last.” 

Some industry groups take the 





attitude that what is good for them | never left home as a public serv-;ies of the new legislation which 
is good for the public. Somewhere | ant. 6 eh involves their activities. 
along the line, the auto industry Tying into legislative 
got a better perspective. It found N a legislature ends its ses-| are basic studies that tao bate 


sion, AMA’s legislative experts! ment makes subjects par- 
write a summary of the session. . = < 
What is good for the public is | At the close of all legislatures, the; Going through a. typical study, 
good for the auto industry. experts assemble the material by| one finds at the front colored an 
Richards has learned that after | subjects. Then various executives|and charts giving a quick visual 
three years with AMA he has/|in the industry are sent summar- (Continued on Page 41, Col. 3) 


that the more accurate statement 
is: 
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Opening 
gun in the new 
sports campaign 
for Havoline. 
This March ad will 
go into more than 
13,000,000 
homes! 


—> 
——— 









DEALERS’ cash registers sing! 


Havoline advertising is just one of Tex- 
aco’s powerful campaigns, using two great 
radio shows, national magazines, farm 
journals, business magazines and many 
thousands of billboards. Plus all kinds of 
dealer sales aids. ; 













Add it all up—fine products and excel- 
lent service soundly advertised and you 
see why Texaco Dealers are busy dealers! 


THE TEXAS COMPANY 









Sky Chief and FERE-CHIEF casounes 


HAVOLINE and TEXACO MOTOR OILS + MARFAK 
CHASSIS LUBRICATION + REGISTERED REST ROOMS 
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ing long, troubtotres peemigmanes. 





WEAVER MODEL EC-116 high service 
stands, designed for use with Twin Post 
. These sturdy stands are sold in 
are 68 inches high with the 


ee 


NEW ONE-PIECE unit (chromium hub 
cap and white baked enamel wheel trim) 
to add beauty and style to cars. Autopart 
Mfg. Co., Chicago, announces ‘‘Trimwheel,’’ 
made of heavy gauge steel, is a one-piece 
chromium hubcap and white wheel trim 
with necessary parts for quick installation. 

* * * 


A NEW MARKING machine, completely 
without motor or attachments of any kind, 
and operating on the gravity feed prin- 
ao a on the market. Called the 
s¢ »’ it makes safety and parking 
lines at walking speed. Manufactured by 
H. C, Sweet Co., 3729 Fenkell Ave., Detroit. 
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NEW PRODUCTS 










‘“*WEATHER-PROOF”’ sun visor, made 
entirely of aluminum, is offered by Charles 
Distributing Corp., 2733 W. Wisconsin Ave., 
Milwaukee 8. No holes to drill, as it clamps 
onto drain. Paint to match car. Sold only 
through car dealers. . 

. 


AUTO TROUBLE light with completely 
enclosed bulb has been developed by the 
National Waterlift Co., Kalamazoo, Mich. 
Being marketed through automotive and 
hardware outlets, under the name ‘K- 
Lite.”’ 

NEW SHOWROOM DESK—Formica top. * * * 

Triple plated, steel tubing, wooden, three- 
drawer section with chrome hardware. 30 
by 40 inches. For closing room or custom- 
ers’ desk; for auto dealer showroom. Man- 
ufactured by Kay-Davis Co., 886 Gerard 
Ave., New York 52, N. Y. 

* * * 


BLACK MFG. Co., Baltimore, announces 
that it is now shipping to Biack Arrow 
jobbers its new underbody gun, to be 
known to the trade as the “‘Muff-Gun.’’ It 
is designed specifically for the application 
of all types of underbody materials. 

* + * 




















‘THE GIMMICK,’ developed by the 
Harley ©. Leney Co., Detroit. It is said 
to be the only tool that applies and re- 
nioves every known make and type of pas- 
senger car and truck-bus balance weight. 


<I EN> 





IT’S AN EASY JOB to inflate a tire 
with the Ford Emergency Tire and Fire 
Unit, which has been made available 
through Ford and Lincoln-Mercury dealers. 
The unit contains 10 ounces of carbon di- 
oxide under pressure, enough to put out an 
oll or gas fire, or to inflate three average 
size tires. Exhausted cylinders can be ex- 


changed for loaded ones. — 
* * * 





SIMPLICITY and ease of use, combined 
with speed and accuracy, are advantages 
claimed for the Manbee Gyro Dynamic 
Wheel Balancer, which is now available for 
delivery. Made by Manbee Equipment Co., 
3617 W. Madison St., Ohicago 24, Ml. 

* + - 


NEW TYPE of hose nozzle features a 
pistol grip, trigger release and automatic 
shutoff. HoseMaster features adjustable 
sprays controlled by the knurled nut at 
rear. Made by Mecho Products Corp., Helen 
and Ella Sts., MeKees Rocks, Pa. 







LIST 
PRICE $5 






The merits of VIXEN SPARK PLUG 
Its size, its 


BRADY cooling system cleaner requires 
an average of 45 minutes to flush from 
the cooling system all rust, dirt, sludge placed 
and all but the heaviest lime deposits. Com- into service; in many instances, two, three, 
pact and portable, it can be used on any six and as many as eighteen in single 
make or model of car, truck, bus or trac- 
tor. The unit circulates a special chemical 
solution, recently developed by Brady. 
Made by the Automotive Cooling System 
Cleaner division of Brady Air Controls, 


Munele, Ind. 





Ask Your Jobber, or Write 


EDMUND T. WUDEL 


6422 S. Central 
LOS ANGELES 1, CALIF. 





E-Z TRAILER HITOH presents new 
safety ideas in its construction. It cannot 
jar, bump or work loose during operation, 
yet it is instantly attached or released, it 
is claimed. Walter H. Schatz Industries, 28 
E. Jackson Bivd., Chicago 4, Tll., is the 
maker. 






“AS SIMPLE as plugging in a floor 
lamp’? is the way the use of the Home 
battery charger and the Moderate Rate 
battery charger is described by their man- 
ufacturer, 20th Century Products, Inc., 
Chicago, Ill, The larger, heavy-duty, Mod- 
erate Rate battery charger is for truck 
lines, filling stations and garages. 

* * * 























merchant 
chiefs 


More than half of America’s 
825,000 Elks own their own 
business. A good sign, indeed, 
that these men are just the 
customers you’re looking for 
if you sell a quality product. 


THE NEW, streamlined Graco Center 
Luber, a self-contained lubrication depart- 
ment, services two cars at a time. Cus- 
tomer appeal is stressed: Bank of five en- 
closed hose reels includes two chassis lube, 
two gear lube and one air. Rotating reel 
housings move freely to left or right, thus 
reducing hose wear. Control valves and 
nozzles on hoses are kept clean and out of 
the way in special compartments at either 
side of cabinet. Made by Gray Co., Inc., 
Graco Square, Minneapolis, 15 Minn. 
* . 7 


Util-A-Tool 
Templeton, Kenly & Co., Cicero, 
Til, maker of Simplex Jacks, has 
issued a new descriptive bulletin on 
the Util-A-Tool for tractor and 
automotive repair. Write 1020 S. 

Central Ave., Chicago 44. 





DESIGNED FOR optional use with all 
current types of Bendix-Westinghouse air 
compressors, the new oil bath air cleaner 
is said to offer many obvious advantages 
to the operator of air braked vehicles. Four 
inches long, three inches wide, and five 
inches high, this device features extremely 
simple construction, easy application, and 
almost negligible attention to keep it at 
peak performance, it is claimed. 





Wee & 





AQUALATOR, the automatic battery 
filler, is made by Embree Mfg. Co., Eliza- 
beth, N. J. It operates by thermo-expan- 
sion caused by radiated engine heat. It is 
not a siphon or gravity feed and works 
equally well either above or below battery 
level. Because it operates on this principle, 
Aqualator draws back any small excess of 
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At Southwest Show... 
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THE SOUTHWEST AUTOMOTIVE SHOW was held in two halls on the same level 
In Sam Houston Coliseum this year with over 6,650 attendance on the first day. Exhibi- 
tors totaling 285 took 600 booth spaces in the 160,000 square foot hall. 





PART OF ONE HALL at the Southwest Automotive Show, showing a manufacturer 
holding a meeting of his distributors in the booth in the morning before the show was 


open to the trade. 





Southwest Show Draws 


Exhibits of 283 Makers 


(Continued from Page 30) 


morning before the trade guests 
were allowed into the halls. The 
doors were opened to the trade 
visitors at 1 p. m. each day. Auto- 
Lite held a puppet show each 
evening as a takeoff on their 
Wednesday radio program. 

Al Swank was chairman of this 
year’s show board, while Frank K. 
Meyer was president of the show. 

Both are from Houston. Milton 
Cohen was show manager. 


No meetings were scheduled. by 
any of the national wholesaler or 
parts manufacturer associations as 


such. : 
Manufacturers exhibiting in this 


year’s Show were: 

A-2-Z Manufactures, Inc., Accurate Parts 
Mig. Co., Ace Drill Corp., Acme Air Appli- 
ance Co., Inc., Acme Clutch Products, 
Actus Corp., The, Ahlberg Bearing Co., 
Aircraft Standard Pts. Co., Airtex Auto- 
motive Div., Albertson & Co., Alemite Co., 
Allen Elec. & Equip. Co., American Auto- 
motive Devices Co., American Bosch Corp., 
American Clutch — ee ~ 

Wks., merican ydraulics, 
iy me Anchor Rubber 


Inc., Ammeco Tools, Inc., 
Products, Inc., Anderson Co., The, An- 
drews Mfg. Co., Arnold, Inc., S. M., Aro 


uip. Corp., The, Arrow Safety Device 
on Keectinied Producers, Inc., Atlas Press 
Co., Auto Compressor Co., Auto Special- 
ties Mfg. Co. 

Balcrank, Inc., Baldor Elec. Co., Barrett 
Equipment Co., Battery Supply Co., Inc., 
Baumgardner Corp., H. L., Bean Mfg. Co., 
John, Bear Mfg. Co., Belden Mfg. Co., Bell 

., The, Bennett-Feragen, Inc., Berg-Gib- 
son Mfg. Co., Better Monkey Grip Co., 
Bishman Mfg. Co., Black Mfg. Co., The, 
Black & Decker Mfg. Co., Blackhawk Mfg. 
Co., Blue Crown Spark Plug Co., Bonney 
Forge & Tool Wks., Brooks Mfg. Corp., 
Brunner Mfg. Co., Butler Engineering Co. 

Cal-Van Mch. Products, Inc., Cam Tool 
Co., Inc., Campbell Filter & Mfg. Co., Cart- 
er Carburetor Corp., Casite Corp., The 
Certi-Flex Fuel Lines, Champion Pneumatic 
Mch. Co., Champion Spark Plug Co., Chi- 
cago Pneumatic Tool Co., Chief Alinement 
Corp., Circo Products Corp., Clark Cable 
Corp., Clayton Mfg. Co., Clifton Mfg. Co., 
Commercial Credit Corp., Commercial Filt- 
ers Corp., Continental Battery Mfg. Co., 
Continental Piston Ring Co., Coronet Parts 


Mfg. Co., Inc., Crawford Mfg. Co., Inc., 
Crescent Co., Inc., The Crown Products 
Co., Curtis Pneumatic Mch. Div. 


Dake Engine Co., Dalton Foundries, Inc., 
The, Davis & Miller Sales, Dayton Rubber 
Mig. Co., Detroit Surfacing Mch. Co., De 
Vilbiss Co., The Diamond-U Products, Dill 
Mfg. Co., Doan Mfg. Corp., Dorman Prod- 
ucts, Inc., Double Seal Ring Co., Doyle 
Vacuum Cleaner Co., Drico Industrial 
Corp., Druge Bros. Mfg. Co., Dupli Color 
Products Co., Inc., Durkee-Atwood Co., 
Dutton-Lainson Co. 

Egan Mfg. Co., H. B., Eis Automotive 
Corp., The, Electric Auto-Lite Co., Electri¢ 
Heat Control Co., The Electro Products Co., 
Elgin Machine Works, Emerol Mfg. Co., 
Inc., Emesco Mfg. Co., Evans Reamer & 
Mch. Co., Everhot Products Co., Everman 
Products, Inc., Ewing Mfg. Co. 


F & B Mfg. Co., Federal-Mogul Service, 
Federated Metals Div., Flor-Dry Co., The 
Products Co., Fram Corp., Fulton Co., 

e. 


Gabriel Co., The, Gates Rubber Co., Gen- 
eral Elec. Co., Globe Hoist Co., Goodson 
Supply Co., Gray Co., Inc., Griffin Lamp 
Co., The Grote Mfg. Co., Inc., The, Guaran- 
teed Parts Co. 


H-C Product Co., Haines Products Co., 
Hall Mfg. Co., Hammett Elec. Mfg. Co., 
Hartman Corp. of Amer., The, Hein-Werner 
Motor Pts. Corp., Herbrand Cotp., The, 
Hinsdale Mfg. Co., Hinson Mig. Co., The, 
Hobb Swetnam Co., Inc., Hollingshead 
Corp., R. M., Holmes Co., Ernest Home- 
Stead Valve Mfg. Co., Hoof Products Co., 





Hove Engineering Co., Hydro-Borer Co., 
Hygrade Products Co., Inc: , 

Imperial Brass Mfg. Co.,-The, Independ- 
ent Pneumatic Tool Co., Industrial Tape 
Corp., Ingersoll-Rand Co., Inland Rubber 
Corp. 

Jambor Tool & Stamping Co., Johnson 
Bronze Co., Johnson Carburetor Co., Joyce- 
Gridland Co., The. 

K-D Lamp Div., K-D Mfg.’ Co., Kellogg 
Div., Kerkling & Co., Kirspel Industries, 


Inc. 

L & G Bearing Co., Lacey-Webber Co., 
Larkin Lectro Products Corp., Las-Stik Mfg. 
Co., The, Lee Co., K. O., Leece-Neville Co., 
Lempco Automotive, Inc., Lempco Prod- 
ucts, Inc., Lincoln Engineering Co., Linde 
Air Products, Lisle Corp., Livingston Alu- 
minum Fd'ry, C. M. 

McColpin-Christie Corp., Ltd., Malsbary 
Mfg. Co., Management & Research Inc., 
Manbee Equip. Co., Mandis Co., The Man- 
hattan Coil Corp., Marman Products Co., 
Inc., Marquette Mfg. Co., Inc., Master Mfg. 
Co., Master Craft Prod. Co., Merck & Co., 
Inc., Mercury Battery Charger Co., Mer- 
rill Engineering Lab., Micro-Linor Service 
Corp., Miley Co., Inc., L. J., Minne- 
sota Automotive, Inc., Minnesota Mining 
& Mfg. Co., Moguloid Co., of Amer., Mon- 
roe Auto Equip. Co., Montague Equip. Co., 
Moog Industries, Inc., Morgan-Whitley 
Sales Co., Murray Corp, 

National Brake Block Corp., National 
Machine Wks. Inc, New England Auto 
Prod. Corp., New York Air Brake Co., The, 
Niehoff & Co., C. E., Noera Mfg. Co. 

Oil-Dri Corp. of Amer. 

P & D Mfg. Co., Inc., P. O. B. Mfg. Co., 
, Packard Electric Co., Patent Special- 
ties Inc., Permafuse Corp., Permatex Co., 
Inc., Peterson Welding Lab., Petroleum Sol- 
vonts Corp., Phillips Mfg. Co., Plomb Tool 
Co., Polaroid Corp., Porter, Inc., H. K., 
Power Brake Parts Mfg. Co., Power-Pak 
Products, Inc., Practical Products Co., Pratt, 
Wm. E. Mfg. Co., Prest-O-Lite Batt. Co. Inc., 
Purolator Products Inc. 

Quick Charge, Inc. 

Radiator Specialty Co., Raybestos Div., 
Rein & Co., Inc., Chas., Resistoflex Corp., 
Rindshed-Mason Co., Robbins Tire & Rub- 
ber Co., Inc., Rust Master Chemical Co. 

S & D_ Engineering, Santay Corp., 
Schrader’s Son, A., Shaler Co., The Shur- 
hit Products Inc., Simond Saw & Steel Co., 
Simoniz Co., The Smith Welding ane. 
Co., Sorensen Mfg. Co., Inc., P., Southern 
Automotive Prod., Speaker Corp., J. W., 
Specialty Tool Co., Standard Motor Prod- 
ucts, Inc., Standard-Thomson Corp., Stand- 
ardizd Products Co., Star Machine & Tool 
Co., Sterling Tool Products Co., Stevens 
Walden, Inc., Storm-Vulean Mfg. Co., 
Stream-Line Tool Co., Sunnen Products Co., 
Supco Products Corp. 

Thermoid Co., Thexton Mfg. Co., Timken 
Roller Bearing Co., The Tobist-Arp Mfg. 
Co., Trico Products, Tumbler Lab., 
Tung-Sol Lamp Works, Inc., Tungsten Con- 
tact Mfg. Co., Inc., Turk Corp., C. K., Tur- 
ber Brass Works, Tyson Bearing Corp. 

U. S. Chemical Supply Co., U. 8S. Equip. 
Co., Unit Parts Co., United Motors Service 
Div., United States Asbestos Div., United 
States Elec. Mfg. Corp., Universal Lubri- 
cating Systems. 

Van Cleef Brothers, Inc., Van Dorn Elec 
Tool Co., Van Norman Co., Vitalic Batt. 
Co., Inc., Vulcan Prod. Co. 


Wagner Electric Corp., Walker Mfg. Co., 
Ward Products Corp., Warner-Patterson 
Co., Weatherhead Co., The Weaver Mig. 
Co., Webster Products Co., Weidenhoff, 
Inc., Jos., Wells Mfg. Corp., Western Batt. 
& Supply Co., Wherry Engineering Co., 
Whitaker Cable Corp., Wilco Products Inc., 
Willard Storage Battery Co., Wilson Mch. 
& Foundry, Wilton Tool Mfg. Co., Winona 
Tool Mfg. Co., Witco Chemical Co., Wix 
Accessories, Corp., Wood Co., Frank N. 

“"X" Laboratories, Inc. 

Zamax Mfg. Co., Zecol, Inc. 








Gary Motors 

Gary Motors Co., of-Lorain, O., 
has been granted a charter. Incor- 
porators are Frank Gary, Simon 
Gary and Hilda Gary. 


J’ t&., }. 











historical background. Then come 
the statutes listed by states, ad- 
ministrative rulings, decisions and 
regulations and finally court deci- 
sions if any are available. 

These studies are made available 
to interested groups like ATA, 
NADA and public officials as well 
as AMA members. 

A typical study is that on the 
regulations for displaying license 
plates. Since some states require 
one and some two and since ma- 
terials are short, this proves help- 
ful to the makers. Due to the short 
supply of brackets, if it is neces- 
sary to leave some off, it is better 
to leave off the front brackets for 
cars going into states requiring 
only the rear plate. 

Another basic study is that on 
sizes and weight restrictions for 
trucks, which shows that Indiana 
is now the bottleneck in this re- 
spect. 

Only a Service Group 

Since this is an article on AMA, 
there is the danger that some 
groups might get the impression 
that AMA is taking too much 
credit to itself. 

Richards is anxious that this 
not happen. He points out that 
AMA is only a service group; 
that the real work is done by 
others. 

For instance, the other day West 
Virginia erased the last barrier to 
double-deck car haulaways in the 


Keeping Tabs on 15,000 Legislative Bills 


Issuing Fast Reports on All Measures Affecting Autos Is Only Part 
Of Job Done by AM4’s Field Service Unit 


(Continued from Page 39) 


picture of the situation, with the,;U. S. The work of impressing on 


the legislature the unfairness of 
this barrier was done by the West 
Virginia auto dealers and the peo- 
ple who buy and use vehicles. In 
signing the repeal bill, the gover- 
nor used the pen of William Ran- 
dolph, manager of the Automobile 
Dealers Assn. of West Virginia. 
The state had been the bottleneck 
on deliveries to dealers in the 
Southeast. 
+ * + 

| fd THE field, the problems and 

interests of the auto makers can 
be divided into two classes: 
l Technical problems of interest 

only to a limited number of 
public officials or users, and the 
makers. These may be national, 
such as efforts of some states to 
get a system of a single number 
to identify cars in all the states. 
Or it may be a problem like pro- 
viding certificates of origin, which 
are required by only eight states. 
2 Broad public interest programs, 

such as highways, safety and 
taxation. In these matters, AMA 
works through all sorts of groups, 
like the Automotive Safety Foun- 
dation, highway user conferences, 
farm users, dealers, highway 
groups and others. 


On the matter of safety, for in- 
stance, Richards has very force- 
ful views. He points out that there 
are 130 million pedestrians and 82 
million vehicles. Safety is of vital 
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concern to everyone who walks or 
drives. 

To Richards, safety is compar- 
able to the job of winning a war. 

Referring to his experience in 
war financing, he says that some 
thought the problem was one for 
specialists, the security ‘houses. 

All Must Play Role 

Others pointed out it was every- 
body’s problem. Its scope must in- 
clude all forms of influences on 
thinking, the newspapers, radio, 
magazines, billboards, direct mail, 
industries, everyone. 

So it is with safety. It’s not a 
job only for specialists in safety. 
Richards believes the recommenda- 
tions of the President’s Safety 
Conference will give coherence to 
the whole, so that every group can 
play its full part. 

* + * 
| bas THE field, AMA’s job is to set 
up working relationships with 
other groups, and thus a few men 
can handle the work. Richards usu- 
ally has three assistants in the 
field, but at present has two: 

Tim Creedon working out of 
the Detroit office, 

Ed Riley working on the West 
Coast out of San Francisco. 

Richards himself spends a great 
deal of time in the field. He has 
addressed many dealer groups in 
the last year. 

The field men meet with others, 
learn their problems and assist 
wherever possible. 

















IT’S NEW! .... all aluminum 
‘Weather Proof’ Sun Visor 


SUN PROTECTION PLUS BEAUTY 


NO HOLES 
T0 
DRILL 





—SOLD ONLY TO CAR DEALERS— 


*““Weather-Proof’ Sun Visor Features 
BRASS BRACKETS CHROME PLATED 
Withstands all weather conditions. RUSTPROOF. 
Easy to install. NO HOLES TO DRILL. 

Made from Heavy Aircraft ALUMINUM. 
Comes unpainted. PAINT TO MATCH CAR. 


Won't Tear or Rip. 


e Adjustable to any angle. 


No. 50 Mercury ....... 
ee oo oda emer fae 1941-42-46 Nash .......... 
Studebaker .............-ccceceeceee +s AP41-42-46-47 

(With Split Windshield Only) 
Hudson 

No. 53 
CIN is he's Ga an Scie ad bdeOdak ene e be 1940-41-42-46 
INE Sic kas s eewees ... -1940-41-46 (Model LA) Pontiac ....... 
Oldsmobile ................... 1940-41-46 (Model 66) Oldsmobile .... 
GN ws cbs cP eumiawese a cdkweules bade 1940-41-42 Oldsmobile .... 
MN NO 25 6 dive eV USA TAG Tienes avieiae 1940-41-42-46 DE A kee ewe’ 
BOON yok bk ae Cap mbidoan neh asmtek ee cadae 1940-41-42-46 Cadillac ...... 
CR ooo. ks on Sadee Ki cade eae 1940-41-42-46 Packard ..,.... 
EI ix a ated eeu nercdl Chckbiere 1940-41-42-46 Kaiser, Frazer 


Conforms with contour of car, and when painted 
is the most beautiful’ Visor ever produced. 


4 Sizes Fit Most Cars 


NATIONAL DISTRIBUTORS 


CERO eee ee ee ee eee 


hak Sespi tt te: 1946 (Models 76, 78, 


PRICE SCHEDULE 


LIST PRICE 


$2995 


(Painted and Installed) 


CAR DEALER’S COST 
Lots of 6 to 48—$16.67 each Lots of 54—$15.75 each 


(Unpainted) 


Sold in Carton Lots Only—6 to a Carton—Wt. 438 Ibs. 
Terms—C.0.D. Immediate Delivery 


F.0.B. Milwaukee 


Ted aah oh eK, See 1940-41-42-46 

SM allay utah oe cence ae 1940-41-42-46 
No. 55 

SRE a ee ok 1946 
No. 56 


1942, 46 (Model LB) 
98) 


CHARLES DISTRIBUTING CORPORATION 


2788 W. WISCONSIN AVE. 


MILWAUKEE 8, WIS. 
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Profit Possibilities Shown 
’ Service 


For ‘Selling 





(Continued from Page 36) 


better than its manager and per- 
sonnel. 

“In the words of a national sales 
director, my feeling about selling 
service is clearly stated as follows: 

“Before you can sell as you 

once did, you must be ready to 
sell as you once were. I wish 
every dealer, while time still re- 
mains, would submit his busi- 
ness to an X-ray checkup to see 
if the germs of failure are lurk- 
ing within it. What are these 
germs which may some day kill 
your business? 

“"T would look for discourtesy 
both in myself and my employes. 
And stamp it out if it exists. I 
would honestly and ruthlessly ap- 
praise myself and my organization 
on the relations of my business 
with the public, and I would do 
everything I could to make that 
relationship the future insurance 
it should be. I would take a clear, 
cold-eyed look at my building and 
my physical equipment and try to 





see them in relation to service to 
the public. 

“‘T would work fast to weld an 
aggressive, professional sales team 
and I would play ball with the fac- 
tory on all training and re-indoc- 
trination programs which can 
soundly be applied to my business. 
And I would make sure that my 
hands were clean—that in no way 
was I cutting corners or squeezing 
the last drop of blood from a trans- 
action. I would substitute self-con- 
trol for decontrol.’ 

“In conclusion, then—how suc- 
cessful will we be in 1947? The 
answer lies in our attitudes and 
actions. We can only be as suc- 
cessful as we are courteous and 
faithful to our customers! 

“Now is the time to put our 
business houses in order! To really 
Sell Service Business!” 

* + * 

“Efficient Use of Service De- 

partment Space, Particularly 


Volume and Profits,” by Paul 
Skinner, Wichita, Kan.: 

“The problem confronting most 
dealers today is to try to maintain 
our high labor sales and Fixed 
Expense Absorption and still be 
able to do the amount of internal 
work necessary, such as condition- 
ing new cars and reconditioning 
used cars. To not let internal labor 
crowd out customer labor. 


“It would appear that three of 
the solutions to this problem are 
as follows: 

“First, to build a new building 
which, under present prices, would, 
in most cases raise a dealers fixed 
expenses considerably for many 
years to come. This may be the 
answer in some cases, but it is 
felt that this course should be 
pursued with caution. Most deal- 
ers who built buildings in the twen- 
ties at $3 per square foot had dif- 
ficulty paying for. those buildings 
in the thirties. There is certainly 
the possibility that many dealers 
may have difficulty in the fifties 
paying for buildings that cost from 
$7 to $8 per square foot today. 
Long term leases at higher rental 
may also be a severe burden in the 
fifties. 


“A second solution might be 


From Viewpoint of Increasing | the securing of additional build- 
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A RECENT VISITOR to the Hudson factory in Detroit was James A. Pell, vice- 
president of the Von Hamm-Young Co., Ltd., distributors in Honolulu. Pell said that 
his company, like many Hudson distributors abroad, has under construction a new, 
modern sales and service building. The building, which covers an area of 65,000 square 
feet, will be completely air conditioned. It includes a showroom of 120 by 60 feet, with 
salesmen’s offices on the first floor. A mezzanine section will contain offices for account- 
ing, executive and financial departments. Left to right: Pell, George H, Pratt, general 
sales manager, and Allen C. Germann, export manager. 


ings on short term leases, which 
is very very difficult. Where pos- 
sible, this does help take care of 
the immediate problem and still 








Licking the tough jobs is day-after-day routine 
for Snap-on tools. One enthusiastic user says, “In- 


stalling a motor mount, ordinarily a tough job, 


became a simple operation with a Snap-on Flex- 


ocket, extension and ratchet.” 


And so it goes all along the 
line. When you have a 
complete set of Snap- 
on wrenches... you're 


ready with the right 







tools . . . tools that have the strength, balance, 
feel, and fit to handle the tough jobs quickly, 


safely, and efficiently. 


You can buy Snap-on tools in sets... 


or one 


at a time through Snap-on’s nation- 
wide, direct-to-user tool service. 
Write for the new catalog of Snap- 
on tools. Do it today! 


SNAP-ON TOOLS CORPORATION 
8082-C 28th Ave. 


Kenosha, Wisconsin 





makes it possible for the dealer 
to reduce overhead in a shorter 
period of time. 

“There is a third possible solu- 
tion to this problem that might be 
worth consideration. Part of the 
answer might be the use of lots 
for the storage of cars. Lots se- 
cured close to the service depart- 
ment provide space to park cars 
to be worked on and cars com- 
pleted, thereby not using space in 
the building for storage. For the 
past eight years we have not used 
any space inside our building for 
parking cars, and it has proven 
very satisfactory and has increased 
productive space. 

For Productive Labor 

“Converting customer reception 
stalls into productive mechanical 
stalls is another way in which we 
might be able to make more effi- 
cient use of our present service 
department space. It is agreed 
that customer reception stalls are 
nice to have but rather expensive 
when one stops to consider how 
much those stalls would be worth 
if used for productive labor. 


“It is reasonable to assume 
that a mechanical stall should 
sell from $1,000 to $1,200 worth 
of parts and labor on which we 
should gross approximately $500 
per month. In 19438, we convert- 
ed all three of our reception stalls 
into productive stalls, hired one 
additional service salesman and 
increased our sales and gross 
the above amounts. 


“At the same time, our men gave 
better service, because they had 
to keep the traffic moving in the 
driveway. A tool room usually oc- 
cupies the space of one stall, but 
again, can we get by without a 
tool room and have another stall 
grossing $500 per month, or $6,000 
a year? This was accomplished by 
building smaller tool boards .and 
placing tools and equipment in 
groups close to the men who use 
them. 


Make Use of Space 

“Wash racks inside our main 
buildings usually cause bottlenecks, 
because of the necessity of getting 
cars in and out about every five 
minutes. Then, too, mechanics do 
not like to work next to a wash 
rack. 


Building a double wash rack 
on a lot close to the building 
enabled us to handle wash jobs 
easier and open up two more 
productive mechanical stalls in 
the building. 


“Therefore to acquire much need- 
ed additional space, it seems to 
me that we should first be sure 
that we are using our present space 
as efficiently as possible. That we 
have made an effort by remodel- 
ing our present buildings by re- 
arranging partitions or by putting 
in balconies for storage and doing 
everything necessary to increase 
to a maximum the number of pro- 
ductive stalls.” 


Century Corp. 


The Century Corp., Burlington, 
Vt., engaged in general automobile 
sales and service, has filed articles 
of incorporation, listing a stock 
issue of 470 shares of preferred 
stock at $100 a share par value 
and 300 shares of common stock 
at $10 a share par value. Incor- 
porators are David W. Landell, D. 
E. O’Brien and M. M. Sullivan. 
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Contract Issues Excluded . .. 


GM-UAW Wage Talks 
Reopen Next Week 


(Continued from Page 1) 


to attend the meeting as members 
of the six-man management group. 

Walter P. Reuther, president 
of the UAW-CIO, and George F. 
Addes, the union’s secretary- 
treasurer, will represent automo- 
tive workers on the labor section 
of the committee. 

Frank D. Eaman, chairman of 
the committee and former commis- 
sioner of Detroit police, said that 
the first few meetings will be open 
to the press and the public. Ses- 
sions will probably be closed when 
the committee “gets down to ac- 
tual work,” he added. 


The committee was named last 
month by Mayor Edward J. Jeff- 
ries jr., who charged it with the 
task of studying the causes of in- 
dustrial strife and recommending 
machinery aimed at reducing 
strikes and lockouts. , 


The success of the Toledo (O.) 
Labor-Management Citizens com- 
mittee inspired the Detroit Com- 
mon Council to advocate such 
action. The Toledo plan has 
proved signally effective in ex- 
posing the causes of labor fric- 
tion and thereby curtailing work 
stoppages through the active in- 
tervention of public representa- 
tives. 

Wage negotiations between la- 
bor and industry marked time, 
meanwhile, with the approach of 
the Congressional committee dead- 
lines for reporting labor bills to 
the floor. 

The Senate Labor committee is 
expected to wind up the hearing 
of testimony this week. Chairman 
Robert A. Taft, Ohio Republican, 


indicated that an omnibus measure | 


might be sent to the floor by 
March 20. 

Chairman Fred A. Hartley, of 
the House Labor committee, said 
that his group would wait until 
the Senate committee has acted 
before forwarding legislation to 
the floor. The House committee 
began hearings on proposed labor 
bills two weeks after the Senate 
committee. 

Pay-raise discussions between 
the Big Four tire manufacturers 
and the United Rubber Workers- 
CIO were resumed last week in 
Cleveland after it appeared that 
the talks had collapsed. The URW 
has demanded a wage increase of 
26 cents an hour, compared to the 
23%-cent demand made by the 
auto workers. 


Portal Bill Held Up 

The possibility of the speedy en- 
actment of a bill, wiping out the 
multi-billion-dollar portal pay suits, 
was temporarily stymied in the 
Senate last week. The upper cham- 
ber returned an anti-portal bill to 
committee for clarification of sev- 
eral definitions and practices af- 
fected. 

Earlier, the House approved by 
the vote of 345 to 56 a measure 
which would not only outlaw por- 
tal pay suits, but also restrict every 
type of pay claim under the min- 
imum wage laws. Southern Demo- 
crats joined the Republican ma- 
jority to give the bill the over- 
whelming vote of assent. 

The vote was believed to be 
the heaviest in 15 years in favor 
of any bill opposed by major 


Trailer Output 
Tops 70,000 to 
Double 1945 


WASHINGTON. — Truck-trailer 
production in 1946 totaled 76,234 
units, according to figures released 
last week by the Bureau of the 
Census. 

Of this total, it was stated, 70,619 
units were complete trailers and 
5,615 were chassis which were 
Shipped as such. This production 
Was more than twice the 1945 total. 

Shipments of 73,001 units for 





labor organizations. All efforts 

to soften the bill by amendments 
from the floor were defeated by 

majorities ranging from 2 to 1 
upward. 

Since the final bill expected from 
the Senate differs in some respects 
from the House measure, the legis- 
lation will probably, be referred to 
a joint conference committee. 
President Truman’s attitude to- 
wards the drive to quash portal 
pay suits has not yet been made 
known. 


What is regarded as a highly 
important meeting of the UAW- 
CIO’s international executive board 
will get underway next Monday 
in Louisville. The union officers 
are expected to discuss the exten- 
sion of the 1947 wage program to 
General Motors, Ford and the other 
automotive firms whose wage sit- 
uations have not been reopened. 

One of the chief hopes being 


seal eee etd 


ae 
U 


a 
‘ 


SS, 


ed ee 


—_——— 


seaaidhini bn adie aed 


AUTOMOTIVE NEWS, MARCH 10, 1947 





“Sure it’s a great idea—we provide the tools and constructive criti- 
cism and the customer does the dirty work—so far I ain’t made a 


nickle though!” 


placed in Detroit's labor explora- 
tory committee by the auto indus- 
try is that some method will be 
worked out for reducing strikes at 


the multitude of small supplier 


plants in and around the city. Spo- | it took 2 ads 


radic shutdowns of these plants, 


such as the recent one at the L. A.! Washington, Pa 
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SERVICE SECTION 


Young Spring & Wire Corp., have 
drastically retarded final-assembly 
efforts in many instances during 
the postwar period. 

Pay Bill Provisions 

The portal pay bill passed by the 
House would: 

1, Establish that no work was 
compensable except that normally 
paid for by the “custom or prac- 
tice” of an individual employer or 
that specifically provided for in 
collective bargaining contracts. 
Portal pay suits, claiming remun- 
eration for such activities as walk- 
ing to or from work or preparing 
for work, would thus be made null 
and void. 

2. Set a one-year of 
limitations on any xe for 
back pay. The vast majority of 
portal suits filed to date ask for 
pay dating back five years or 
more. 

3. Enable any employer sued un- 
der the minimum-wage or maxi- 
mum-hour laws to escape liability 
by proving that his violation re- 
sulted from an attempt “in good 
faith” to observe the laws or any 
court interpretations thereof. 








‘We finally nee these parts although 
seve: months apart. We 
believe in being persistent.’’—Parsons Auto 

ction Shop, 45 N. Franklin 8t., 
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Until recently, Jim never could get away from 
his paint shop for a little evening fishing. He 
worked long hours getting “‘spot repair’’ colors 
to match ... soothing disgruntled customers... 
doing many of his “‘touch-up”’ jobs over. 
Then he got wise to “‘Factory Packaged Colors!”’ 
From then on, color matching became easy— 
and sure! For Martin-Senour’s “‘Factory Pack- 
aged Colors” are scientifically mixed by color 
experts at the factory to the car makers’ original 
specs. Mixing time’s eliminated . . . jobs are : 
easier to handle—and get out on time! 
Here’s all you do—find your colors, by make 
and model, in Martin-Senour’s unique color cat- 
alog .. . phone your nearby NAPA Jobber . . . and 
get the colors you want—fast! For more fishing, 
and less work, remember “Factory Packaged 
Colors.”” The Martin-Senour Co., 2520 Quarry 
St., Chicago 8. 


Available Every- 
where—Call Your 
NAPA Jobber 


the year were valued at $151,400,- 
000. The peak month of the year 
was October, when 8,731 truck 
trailers were produced and 8,374 
trailers, valued at $18,000,000, were 
shipped. 
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voring to secure daily fishing information for Seattie’s tourists. 
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HOLBROOK MOTORS (Ford), Bend, Ore., has an idea which could be widely used 
throughout the United States and especially in tourist areas. It is a large 16 foot by 
foot map attached to the side of the building showing the surrounding territory and 
points of interest. The map has caused such widespread interest that it has 

to the dealership’s customers. Holbrook plans to feature 
the outskirts of town and is en- 
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SERVICE SECTION 


Against General Trend. . . 


Temporary Bulge Seen 


In Used-Car Prices 


(Continued from Page 1) 


north wait until spring before | town buyers found late ’46s and 


they buy,” Caldwell said. 

“Philadelphia is just one of 
those things I can’t explain.” 

J. M. Baker, sales manager for 
R. S. Evans Used Cars, estimated 
that 5,000 used cars are sold a 
month in Atlanta. 

Caldwell addressed the Atlanta 
Used Car Dealers Assn. 

February sales of used cars in 
Detroit totaled 4,202, compared 
with 3,662 in January and 4,189 a 
year ago, according to the Detroit 
Auto Dealers Assn. Used truck 
sales totaled 287 last month, com- 
pared with 536 in January and 259 
in February, 1946. March sales are 
expected to be considerably higher. 

Warren McClure, president of 
the Detroit Used Car Dealers Assn., 
said that dealers are paying $50 
to $75 more a car than they were 
three weeks ago. 

He added that some out-of- 





"47s a little too high and went 
home light. 

On the other hand, Wertz re- 
ported that Baker has moved about 
$100,000 worth of cars to Texas, 
Alabama and California buyers in 
the last week, and is finding the 
merchandise hard to replace. 

Only real cheap cars, those un- 
der $500, are moving slow, he said. 

* * ” 


Salem, Ore. 


SALEM, Ore.—Belief that keener 
competition will wipe out most of 
the evils of excessive financing 
charges by some used-car dealers 
was expressed by trade represen- 
tatives at a hearing conducted here 
by the financing affairs committee 
of the Oregon House of Represen- 
tatives on a bill designed to curb 
“padding ’ of conditional sales con- 
tracts. 

Paul George, of Portland, ap- 


STEP by STEP PLAN 


to get yourself MORE and MORE of that 20%! 


r isn’t just a lot of equip- 
ment, BEAR is an active step-by-step 
plan. Each step brings you more equip- 
ment paid for out of profits, as well as 
bringing you more and more of the big- 
gest single piece of business in this In- 
dustry! Yes! Out of every dollar now 
spent for repair service . . . 20c goes for 
services rendered by Bear equipment! 


The man who starts with, say, a 
Bear 195-82 WHEEL ALINEMENT 
SERVICE (A) and features it by tieing 
in locally with BEAR’S NATIONAL 
ADVERTISING soon finds it profitable 
to add the parts and equipment which 
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The More Bear Service You Render 


The More You Cash In 


YOU’RE IN the 


Wit 


On The Fact 


= 


When You Put Up Your Bear Sign 





converts it into a combination Bear alinement by 
wheel aliner and frame straightener! (B) 


a driveover test ... the 


Bear HEADLIGHT TESTER 


No. 555... etc... . etc. 


pearing for the Oregon State Used 
Car Dealers Assn., explained his 
group did not oppose the bill but 
believed it unnecessary. 

The proposed legislation would 
require all sellers under time con- 
tracts to furnish the buyer with 
a statement of price, interest rate, 
down payment and other factors 
in the agreement and to file their 
maximum interest rates with the 
state banking superintendent. 

* * * 


Worcester, Mass. 


William L. Papetti was elected 
president of the Used Cars Dealers 
Assn. last week. Other officers are 
Jeremieh F. Gallo, vice-president; 
John J. Canane, recording secre- 
tery; Harry E. Meservey, record- 
ing secretary; Emil G. Linder, 
treasurer. Directors are Gallo, 
James Stevens, Canane, Aaron 
Heitin, Eli A. Goldberg and Nathan 
Goldsmith. 


The 25 members present adopted 
a new code of ethics. 
* « + 


Detroit 

The Detroit Used Car Dealers 
Assn. expects to have its dealer 
auction ready for operation March 
26, according to Warren McClure, 
president. 

Lou Cohen, legal counsel for the 
Hamtramck Auto Dealers Assn. 
and a used-car buyer for R. C. 
Motors in Detroit, is leaving the 
auto business to become Detroit 
representative for the Frank Tea 
& Spice Co. 


Auction Prices 


Please note the dates given for 
each auction. 

In addition, it should be kept in 
mind that the prices are whole- 
sale for out-of-town buyers, and 
they will mark up the prices to 
allow for profit, but at the same 
time they are retail for the city 
in which the auction is held. 

As it is difficult to report the 
condition of the cars, allowance 
must be made in some cases. For 
instance, a car selling far under 
the usual price indicates poor 
condition. 






INDIANAPOLIS 
(Ken Schaefer) 
(Auctions held on Thursdays, 67 percent ri 
of 103 cars entered sold Feb. 20.) ’ 
BUICK ‘ 
"47 Rd. Master Conv. -.ccccersveresssesesseeres $3,350 ‘, 
Rd. Master Gonv. .... ssserssvee BpGOO ' 
Bid, NEGSRRE SOB, cicicsecttncqeseseessncins 2,970 
Beare 2 AG, scaiscstcndincatinrerersionlessdesonds 2,850 
Super 4 dr. .... .. 2,800 
Super 2 dr. .... .. 2,620 














‘46 Rd. Master Co 
Super Conv. .. 
Super Conv. ...... a 
Rik. BMorwter 4 GE. ccccccccssesessccecessessees 2,525 
Rd. Master 4 Ar. w.cccccssescerseneesesereree 2,310 
Rd. Master 4 Yr. cccssccsrocersercesssesseeee 2,280 
Super 4 dr. .. ' 

Special 2 dr 

4 dr. 






‘40 


‘37 
‘36 


‘41 


‘47 


‘46 


‘42 


‘Al 
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"AB Windsor 4 AL. cicccccssreseersereresenserrees $2,175 
‘42 Highlander Club Coupe ; 
"Al New Yorker 4 Ar. cicccccsscccsesseccseees 
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ons 
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‘4 


NEXT STEP. ..is to get the heavy 
truck business as well as to increase the 
number of jobs turned out per day by 
adding a Bear No. 900-83 FRAME 
STRAIGHTENER (C). Frame 
Straightening always turns up wheel 
straightening business ...so next step 
often is to add a Bear No. 320 WHEEL- 
HUB STRAIGHTENER (D). 


STEP BY STEP... the alert shop 
adds more and more business producing 
Bear equipment. The Bear ALINE- 
MENT GAUGE ... that cuts test 
time by making it possible to check 


OFTEN SHOPS START with the 
Bear DY-NAMIC BALANCER No. 
33 (E)...the Bear SHIMMY DE- 
TECTOR No. 35 (F) . . . then as busi- 
ness develops they add a Bear 330 
HEAVY DUTY DY-NAMIC BAL- 
ANCER (G) for truck tires... then 
go on step by step to add alinement 
gauges, racks, etc. 


THE IMPORTANT THING IS to 
take the FIRST STEP ...and GET 
STARTED. Write for catalog or see 
your Bear Jobber. Bear Mfg. Co. 
Dep’t. A-14 Rock Island, Ill. 


AR LAN N SL 








(Continued on Page 45, Col. 1) 


WRITE FOR DESCRIPTIVE FOLDER 


SPERBER MFG. CO. 3 
1815 Trombly Ave. 
DETROIT 11, MICH. 
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(Auction held on Tuesdays. Representa- 
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SoGatn . COMID: © tivsaicicecesscseseccsosinnesinl 
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Sedan Fleetline 
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Station Wagon dash a aadebinc 1,210 
PONTIA 


of ually. 


that every car buyer 
recognizes 
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DO, sxiinisthlipsatidetetinallisivinimetiiel $1,960 
BGR. ccocieceasiqancticdiqniivinnsembvnstorerecagen 1,160 
4 é: sotbe 960 
2 1D, sdovdiiensdiboshdintehonbiadnoeisacbceteevionates 920 
5 COOUID: icicetisemrnctervensortnececnses 1,050 
S FS. COU]  vebeccisresscePpesiveinecsorie 650 





pALADL 





NANANONSAS 










NANNAS 






PUSH-BUTTON STARTING IS USED ON j 
MANY OF THE FINEST CARS IN AMERICA 








ll 
Dodge 2-Ton Sleeper Cab 
Dodge %-Ton Pick Up .. 
Ford %-Ton Panel 6 Cyl. 
Ford 1%-Ton Cab and Cha: 
Studebaker %4-Ton Pick Up .. 
* * * 


HOLLYWOOD 


prices for sale Feb. 25.) 
BUICK 








CHEVR 
Fleetmaster 4 dr. 
Fleetline 4 dr. ..... 
CHOI? Mcissescigttien 
2 Coupe 







Push-button starting, with the Bendix Drive, is 
the most compact, trouble-free and inexpen- 
sive installation of this type on the market. 






Stylemaster 4 dr. ... 
Stylemaster 4 dr. ... 
Club Coupe .......... 
COIR esainaabiscatasdos 
Special Club Coupe 
PME. COD 'Scnileantontorass 









There is good reason why every “high priced” car manu- feet free to operate the clutch, brake or accelerator. 


facturer —and an increasing number in the low and And alert manufacturers appreciate that with the Bendix* 
medium priced field—have turned to push-button starting. Drive, push-button starting can be used at a considerable 
saving in cost due to the elimination of a great many pieces 







Discriminating car buyers appreciate the convenience and 

safety of a handy starter button within easy sight and reach of linkage. 

—eliminating the necessity of groping for hard-to-reach Thus Bendix Drive offers a “‘quality” feature at “produc- 

pedals. On hills, railroad grades or ramps where starting tion” costs. Let us show you how easy and inexpensive 

is vital and often difficult, push-button starting leaves both it is to add this outstanding sales feature to your car. 
*REG. U.S. PAT. OFF. 

















“Bendix Ori ECLIPSE MACHINE DIVISION of 


ELMIRA «© NEW YORK AVIATION CORPO 





io ee 


ee RR 


46 
Willys Sets Up 


Concern in Mexico 


TOLEDO.—The formation of a 
new corporation, Willys-Overland 
de Mexico, 8. A. which will handle 
Willys-Overland Motors sales dis- 
tribution in the neighboring re- 
public, was announced last week 
by Arthur J. Wieland, executive|vehicles, 0] 


sentlenhrealipncaanaRiaaeataeia tanae ede 
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vice-president of Willys-Overland 
rt Corp. 

Wieland said that Mark R. Dull 
jr., former company representative 
in Mexico, will be managing di- 
rector of the new organization. A 
group of prominent Mexican busi- 
nessmen are represented on the 
board of directors. The new com- 
pany eventually plans to assemble 
a complete line of Willys-Overland 
vehicles. 





Booklet Tells 
How to Repair 
NoSlip Clutch 


DETROIT.—The number of 
trucks equipped with locking 
type differentials to prevent the 
truck from getting bogged down 
or stuck on ice or in soft spots 
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SERVICE SECTION 


automobiles and farm implements. 
The corporation has 150 shares of 
no par value capital stock, and the 
incorporators are Beuford H. All- 


dredge, Blanche C. Alldredge and 
John Carson. 


Alldredge Tractor 
Articles of incorporation have 
been filed with the Indiana secre- 
tary of state by the Allidredge 
Tractor Sales, Inc., Greenfield, 


Ind., formed to deal in tractors, 





is steadily increasing. Every 
once in a while one of these 
trucks is brought into a deal- 
er’s service shop for brake ad- 
justment or wheel balance, and 
the mechanic doesn’t know what 
to do with a vehicle where both 
wheels turn when the clutch is 
let in and the engine is going. 

As most—if not all of the 
trucks now equipped with this 
type of differential—have a No- 
Slip differential made by the 
Detroit Automotive Products 
Corp., of Detroit, this company 
has published an operation and 
service manual available to any 
dealer writing in for it. 

Recently two different service 
shops worked on cars where a 
half-ton truck locking type dif- 
ferential had been installed. In 
each case the car jumped off the 
block when one wheel was 
jacked up, the engine started 
and the clutch let in. Fortunate- 
ly, in each case, no real dam- 
age resulted. 

Neither Detroit Automotive 
Products nor the company mak- 
ing the car advises making this 
conversion. In fact, they strong- 
ly advise against it as present 
differentials are made only for 
truck operation. But the conver- 
sion can be made and in these 
two instances it was made by 
some dealer. 

Dealers who must service these 
positive two-wheel drive vehicles 
should have this manual for 
guidance. Write Detroit Automo- 
tive Products Corp., 8701 Grin- 
nell Ave., Detroit 18, Mich. 
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ON EVERY CAR YOU SELL 


ohuson., TAPPETS 


By Manufacturers of Tappets Exclusively 


GIVE YOU.... 


: y SPECIALIZED DESIGN 
' VY SPECIALIZED PRODUCTION 
L SPECIALIZED SERVICE 


Se 





iting for Automobiles 


ADENS SOUND ‘i 
DEFIES RUST . 


w and tested product is now avail- 
ble to recognized dealers for improving 
performance of cars they sell and 

at the same time returning a substantial 
profit. 


ox-Rust Sound-Proof is a rubberized 
nderbody coating that deadens sound, 













The millions of JOHNSON Tappets in use 
today testify to the value of doing busi- 
ness with a concern whose business is 
tappets. By integrating years of engineer- 
ing experience and skilled craftsmanship 
with the production of tappets exclusively, 
JOHNSON has become recognized as a 
leading manufacturer of all types of pre- 
cision tappets. As a result of this spe- 
cialization, JOHNSON Tappets are of 
superior design and construction . . . built 
to improve engine performance, last long- 
er, and give better service. 














































JOHNSON engineers will give you the || Potter Heads Up vents rust, cushions car against abra- 
benefit of these advantages in discussing 7 sion and shocks from stones and cinders. | 
the tappet applications in your engines. Electric Assn. 7 stops rattles di flected b f Las 
DETROIT.—W. N. Potter, gen- P » aa te ene v mols- Lo 
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voor epee | the buyer. We help, too, with attractive liter- a 
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ath ) recently. 
v u os : Cc. L. Allen, 
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iad iain divection the. fas Artificial Leather, Plastic Fabrics Wer 
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OKLAHOMA CITY 
(A. L. Pollock) 
(Auction held on Wednesdays. Partial 

list of cars sold Feb. 26.) 


BUICK eeeeweeeeerees 
ensoreceseesonenesesbsovesnseccvcovebetqeessssed $2,640 






BUICK 
‘A? Super 4 dr. R & H 
‘46 Super 4 dr. R. & H. 
‘Al Special 4 dr. R. & He wen 
CHEVROLET 

‘47 Fleetmaster 4 dr. ... 
%-Ton Pick Up ........ 
Aerosedan R. . 
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Lawton, Boase 
Are Appointed 


ST. LOUIS.—Morgan B. Lawton 
has been appointed branch man- 
ager, Detroit sales office, by the 
Lincoln’ Engineering Co. of St. 
Louis, Mo., manufacturers of lu- 
bricating equipment. 


Lawton came to the United 
States from Ireland in 1928, joining 
the Lincoln organization in 1937. 
He was appointed special industrial 
representative for the firm in 1941, 
with headquarters in St. Louis. In 
1942, Lawton was commissioned 










when you sella 
car-sell a Fram — 
Oil Filter, too 7 


Make Initial Profit on 
Filter, Build Good Will 
and Steady Repeat 






M. B. Lawton John Boase 






into the Army Ordnance depart- 
ment on lubrication matters. He 
returned to the Lincoln company 
in 1945. 

John Boase has returned to his 
native Canada as Canadian di- 
vision manager of the company. 

Boase moved to Detroit in 1923 
where he specialized in automotive 
and industrial lubrication and join- 
ed the Lincoln organization in 
1940 as manager of their Detroit 
branch. 









Business on Cartridges 
















the oil, prevent unnecessary motor wear and save 













Obituaries ERE’S an easy way to increase your profit on 

new car sales . . . build plenty of repeat car- breakdowns, repairs, money. Motorists are mighty 
Dealer Martin Dies tridge business . .. and do your customers a good glad to get Fram’s protection . . . you get an extra 
In Richmond at 64 turn at the same time! On any car that is not filter profit on your new car sale . . . and you build a 

RICHMOND, Va.—Norborne : : ena . : " . " 

Wendell Martin, 64, vice-president equipped, install a Fram Oil & Motor Cleaner before profitable repeat business on genuine Fram replace- 
Rete td or aaa oe — it leaves your showroom. Just have your salesmen ment cartridges, too! Fram Corporation, Providence 
metal contracting firm — N. W. tell customers it’s your policy to install a Fram on 16, R. I. In Canada: J. C. Adams Co., 







Martin & Bros.—and a member of 

the board of directors of the South- 

ern Bank and Trust Co., died 

March 3 at a local hospital. He |i} 

organized the dealership in 1923. 
+ . * 





every car to remove dirt, dust, grit and carbon from Ltd., Toronto, Ontario. CD: 


FR AM oii & Motor Cleaner 


Cleans the Oit that Cleans the Motot 






J. N. Elie 
KLAMATH FALLS, Ore.—J. N. Elie, 
Nash dealer here, was killed in an auto 5 
accident on the coast highway. From 1923 | a 
to 1930 he was identified with the automo- 
tive industry in Portland, Ore. 


* * * 


Orval F. Hood 
INDIANAPOLIS.—Orval F. Hood, 53, 
manager of the White Motor Co., died at 
his home here. His widow and a son 
survive. 
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Car, Truck Output Estimates 


Feb. Truck Total Sets All- Time High .. . 


Week’s Outp 


ut Steady 


At 101,463 Units 


(Continued from Page 1) 


ket for this basic material in its 
“most chaotic” state in steel-mak- 
ing history. 

With ingot output last week at 
94.4 percent of capacity, and higher 
operating rates anticipated in the 
weeks to come, it is felt that scrap 
prices will go even higher before 
a reaction sets in. 

Northern foundries have been 
using a larger and larger percent- 
age of scrap for steel output be- 
cause of their inability to obtain 
pig iron, a large portion of which 
is being channeled to the South- 
ern foundries that turn out sup- 
plies for the housing programs. 

Steel sources also predict major 
price increases on such items as 
tin and zinc, also in a tight posi- 
tion as far as the law of supply 
and demand is concerned. 

the auto industry’s 


tion. 

But behind that opinion is a 
feeling which was clearly ex- 
pressed last week by John D. Gor- 
don, general manager of the Pro- 
gressive Welder Co., who declared: 
“When the present ‘we'll pay any- 


Colo. Gas Tax Will Rise 











OF MINE 


ee 


The universal popularity of the two Schrader 
“Seals” (Valve Core and Cap) is good evidence 
that they “make tires last longer.” Check your 
customers tires with a dependable Schrader 
Gauge. Install Schrader Cores and seal the valve 
mouths with air-tight Schrader Caps. 





THEY'RE OLD FRIENDS) RS i / BETTER HUSTLE... 
: rs THERE'S SOMETHING 
IM THIS DEAL FOR ME! 


thing’ market has been taken care 
of, we are going to have to pro- 
duce something which will fit the 
wage earner’s pocketbook.” 

General Motors last week turned 
out an estimated 28,654 passenger 
ears in the U. 8S. GM during Feb- 
ruary turned out 105,719 cars in 
its various U. S. divisions, accord- 
ing to final Automotive News fig- 
ures. 

Despite continued material short- 
ages, principally at Chevrolet and 
Buick, GM plants in March will 
likely register a substantial in- 
crease over the volume obtained 
in February. 

Ford Motor Co. in February 
turned out an actual total of 
59,004 cars, 5,574 less than in 
January. However, the decrease 
is reflected in the fewer work- 
ing days of February, as daily 
schedules were about the same 
in both periods. 

Chrysler Corp. during February 
built 58,892 cars in the U. S. The 
end of the month saw more pro- 
gressive schedules in effect at all 
Chrysler divisions. If the same 
schedules are maintained through- 
out the month, Chrysler should 
turn out about 70,000 passenger 
cars in March. 

Nash last week turned out an 
estimated 2,578 cars. In the pre- 
vious week, Nash built an actual 
total of 2,861 to end February with 
a total of 9,281. 

Hudson last week built approxi- 
mately 2,567 cars after ending Feb- 
ruary with an actual total of 10,- 
241, a slight drop from the 10,341 
produced in January. 

Kaiser-Frazer schedules continue 

to be seriously affected by an en- 
gine shortage. K-F output last 
week fell to an estimated 1,406 
cars after a total of 1,484 were 
registered the week before. 

Final tabulations show that the 
engine shortage held K-F output 
down to 3,630 Kaisers and 1,870 
Frazers in February. 

Studebaker produced 9,847 cars 
in February. Industrial gas short- 
ages caused Studebaker to end the 
month with a total lower than for 
the two previous months. 
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“Wow! Are We Popular!” 


Giving your customers this tire-saving Schrader 
Service, creates good will, and ups your profits. 

Schrader keeps your stocks of Schrader Prod- 
ucts on the move by continuously advertising to 
motorists. . . Order the Complete Schrader Line 
of fast turnover items today. 


Keep a Schrader Tire Gauge in Every Vehicle 


VALVE CORE 


ee 
A. SCHRADER’S SON, Division of Scovill Manufacturing Company, incorporated, BROOKLYN 17, N. Y. 


COME WITH ME BOYS 


By Automotive News 
PASSENGER CARS 


(U. 8S. PRODUCTION ONLY) 
Week Week 


ar 

GENERAL MOTORS... 28,654 
MR SOO cod S's oo 5,497 
ME boc 6 cesveces 1,112 
Chevrolet ............ 12,920 
Oldsmobile .......... 4,102 
IN obs bcc cicdess 5,023 
CHRYSLER .......... 16,276 
PE ie wceacwesees 1,441 
OSPR 4,302 
EE ae ash veure we 8,506 
civdvunb eens 2,027 

WOE Goa ksiets ace wae 15,127 
PEE Sain bbees) vese chk 11,901 
BU Also ke cc cued 6s 682 
sa 6c20.<0b.0 ba, 2,504 
CPE, vivciscscess 473 
SD Sdc'ds ob ¥dcs ues 2,567 
EE ry 5 4's 56.50 8 abe 716 
PRAZER ..........0055 690 
ES ais 5s av aves 664 0% 2,578 
PRCTEARD oiccccccsces 1,404 
STUDEBAKER ....... 2,546 
WET  Pepesavevcree 707 
Total Cars, U. S. .... 71,738 


+Station wagons. *Revised. 
+ * * 


COMMERCIAL CARS 
(U. 8. PRODUCTION ONLY) 


Week Week 
Ended Same Ended Final 
Mar. 8, Week Mar. 1, Feb. 
1947* 1946 1947* Total* 
CHEVROLET ......... 10,159 10,104 37,006 
ee iawn ols bp 64.0 Vi 6,042 joe's 6,008 24,518 
CSAS 3,301 1,540 3,327 18,101 
INTERNATIONAL 3,126 ae 83,216 11,162 
WEY Pisces vbeecis 1,791 1,606 1,822 6,282 
STUDEBAKER ....... 1,357 1,277 1,360 6,111 
ME DLA weasel b< 666s v 1,804 <ae0 1,932 7,255 
Ms a eéddacdés Civics 401 168 461 1,726 
WO) cdewuees cues ds 371 363 1,536 
PE aa ee-d b Ué.c wae es 349 101 429 1,728 
DIAMOND T .......... 367 107 375 1,230 
FEDERAL ............ 209 72 197 876 
EE 04s Wd bve« vce’ i 127 125 516 
MISCELLANEOUS $21 407 294 1,881 
Total Trucks, U. S... 29,725 5,273 30,014 118,418 86,942 244,422 
Total Cars, \ 
PRE a inte, hate ie b's soe, 101,468 21,188 108,813 379,202 212,397 834,589 
Cars, " 
Canada .............. 4,591 2,127 4,684 18,647 18,106 42,283 
rand Cars 
and Trucks, U. 8. 
and Canada ......... 106,054 23,315 108,497 397,849- 230,508 876,872 
Note: Combined U. 8. and Canada car and truck output in the com- 


Total Total 
Same Jan. 1 to Jan. 1 to 
Week Mar. 1, Feb. Mar.9, Mar. 8, 
1946 1947* Total* 1946* 1947* 
..». 980,588 105,719 ew vie 
wee 999 4,075 owe 9,750 
..-. 15,007 47,976 .... 102,060 
oie’ 4,068 15,787 .... 82,528 
wt a3 5,155 17,282 .-.- 86,462 
10,556 16,026 58,392 55,591 131,526 
1,216 1,448 5,115 7,641 12,577 
3,047 4,361 15,966 16,335 35,784 
4,473 8,124 30,344 22,401 65,929 
1,820 2,093 7,467 8,714 17,236 
-.+» 15,040 659,004 39,041 137,709 
ease 11,818 46,548 34,027 108,517 
owes 626 2,357 817 5,569 
ates 2,506 10,104 4,197 28,623 
psa 434 1,581 san 3,647 
1,624 2,637 10,241 8,727 28,122 
Sea 945 3,630 ‘3% 9,090 
ésa\s 539 1,870 sibre.e 4,957 
1,904 2,861 9,281 10,062 20,450 
aes 1,453 3,496 1,479 7,991 
1,831 2,666 9,847 10,555 22,727 
bias.< 610 2,223 ben's 5,465 
15,915 73,799 265,784 125,455 590,167 


parable week of 1941 was 122,813 units. 
*Revised. Miscellaneous includes Autocar, Divco, Marmon H., Brockway, 


Four-Wheel Drive, Sterling, etc. 
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YOU JUST GOTTA 
1 NEED YOU BADLY! 





Originators of the Comparative Air Loss System for Flat Tire Prevention 

















U. S. Postpones 
Sale of Bosch 
Stock to Public 


SPRINGFIELD, Mass.— Why 
there has been no sale to the pub- 
lic of the 535,000 shares of Ameri- 
can Bosch Corp. capital stock 
which was seized during the war 
by the federal government remains 
one of the postwar mysteries. More 
than a year ago it was announced 
by James E. Markham, then alien 
property custodian, that the sale 
a take place by the end of 


Recent word from Washington 
is that the Division of Alien Prop- 
erty of the Department of Justice 
has no information to give con- 
cerning when the stock will be 
placed on sale. It is believed that 
the division is trying to work out 
some plan which will allow the 
federal government to make Amer- 
ican Bosch patents available to the 
public and yet protect the interest 
of the minority stockholders. 


This Is Correct 








SERVICE SECTION 






Nash to Sponsor 
Plant Course for 


Insurance Men 


DETROIT. — Nash Motors will 
sponsor an intensive four-day fac- 
tory school for automobile insur- 
ance adjusters from various parts 
of the country. It will open March 
17 in Milwaukee. 

H. A. Lotz, Nash parts and ser- 
vice manager, said the school is 
“an outgrowth of evening courses 
on collision repairs which Nash has 
been holding throughout the coun- 
try for insurance adjusters and 
Nash dealers.” 

Men attending this school will be 
senior automobile insurance ad- 
justers, selected by their companies 
“for their ability to absorb tech- 


nical information on automobile 
construction and _ repairs,” Lotz 
said. 


Since Nash published its Techni- 
cal Handbook on Body Repairs last 
July, more than 2,500 copies have 
been mailed on request to insur- 
ance adjusters and companies, it 
was said. Additional. copies may 
be obtained by writing to the In- 
surance Department, Nash - Kelwi- 
nator Corp., 14250 Plymouth Road, 
Detroit 32, Mich. 





THIS TIMELY BOOKLET 


FR BB 


Here's a booklet that’s as timely as 
tomorrow—jam packed with proved 
ideas for promoting your Service De- 
partment. It contains methods, forms 
and materials necessary to make in- 
telligent customer follow-up pay you 
dividends in sales and profits. 

Get this booklet, or any of the 9 other 
R & R files containing information re- 
garding forms and materials on their 
vital subjects. You don’t even need to 
write a letter—just check off your 
wants on the list below, attach it to 
your letterhead, and mail to 


The Reynolds & Reynolds Company 
Dayton 7, Ohio 


Please send information on the 
subjects checked 


0 Selling Your Service De- 
partment 

CJ Service Dept. Operating 
Forms 


( General Office Forms 
[] Accounting Aids 


0 Paper Tools for Handling 
Car Sales 


(C Parts & Accessory Control 

( Credit and Collection Forms 
C) Dealer Stationery & Checks 
C) Payroll Systems and Forms 


(C) Factory Designed Account- 
ing Systems 


























lf 


By 
John O. Munn 


(Continued from Page 3) 


hopes and confidence. Barring 
labor strife, Buick production in 
1947 will be more than double 
that of 1946. 

“We have been able to in- 
crease our own service organiza- 
tion materially and sparts parts 
are more readily available. Our 
old salesmen are coming back 
on the job—not that we need 
them to dispose of new and used 
cars at present, but we are look- 
ing forward to the ‘long pull’ 
when we shall be knocking at 
your door again. 

“A good salesman serves a 
dual role ... he upholds the 
policies of his house by clean 
selling and he safeguards the 
interests of his customer after 
the car is delivered. He forms 
a strong link between dealer 
and customer in the building of 
goodwill and a good reputation. 

“In only three of the past 25 
years have we seen a seller’s 
market exist. During the other 
22 years we had to sell our prod- 
uct. Hard work and careful 
planning were required. 

“We believe that the same 
conditions will exist in the fu- 
ture and we are planning now 
to meet them. 

* 


Dealers | tell me 


Buick shall continue our an- 
nounced policy in the delivery 
of our new 1947 Buicks: 

“1—No buyer will be required 
to buy any accessories in addi- 
tion to those built into the car 
by the factory. 

“2—No buyer will be refused 
delivery because he doesn’t have 
a car to trade. 

“3—Tradeins will be appraised 
at a value fair to both buyer 
and seller. 

“4—Your new Buick will be 
financed at the lowest rate of 
interest. 

“S—Repair and maintenance 
charges in our shop will not be 
increased unless for some rea- 
son beyond our own control. 

“Our goal for 1947 is to con- 
tinuously build a good reputa- 
tion and to attain the goodwill 
of our community. Rest assured 
—the customer’s best interest 
will always be paramount. 

“POWELL-GARDNER 
Garrett Road and Walnut St. 
Upper Darby 
Boulevard 0300” 


Rahall Names Sands 


Rahall Motors, Inc. (Kaiser- 
Frazer), Charleston, W. Va., an- 
nounces the appointment of Ernest 
F. Sands as sales manager. 


“WE OF Powell - Gardner 












Neat from the customer's side! User has 
catalog data at correct reading angle 
with both hands free. Binding in 1-inch 
sections permits instant pick-out and 
replacement. Each section has its 
place, cannot slide. To change sheets, 
you handle only 1 section; section 
instantly removed and instantly 
replaced. Order additional sections - 
as your needs demand. 
















Save Time, Temper, Money! 


Do you use loose leaf data in buying, selling, speci- 
fying? Then you need EVER READY. Every cat- 
alog sheet is instantly available and in place. No 
delay, no annoyance, no chance to mislay any sheets 
or to miss related sheets and items. Each section 
holds one inch of punched sheets. Each section stays 
in place, yet is removed or replaced instantly. 
Remove any single section for page replacement 
without disturbing the balance of the whole set. 
EVER READY is lifetime built, handsome. Tens A. Open Section 8. Replace sheet, 
of thousands in use. Order yours today! close section C. Replace section 

ee ee ee 


ORDER TODAY! ALL SHIPMENTS EXPRESS 


Geneva Mfg. Co., 410 Stevens St., Geneva, lil. 
Gentlemen: Please ship me: 

---Ne, 12 EVER READY Holder. 15 in. wide, 
12% in. deep, 5% in. tilt. Sturdy steel, 
dork green boked enamel. Capacity, 12 sec- 
tions. With wings and 2: sections: $5.65 Eo. 

~.---Ne. 24, like No. 12. With wings ond 2 ddre 
sections. 29 in. wide, 124% in. deep. Capac- a , 
ity, 24 sections. $8.50 Eo. s 
...-Add'l Sections, $1.00 Ec. " é 
NOTE: Check Kalamozoo 4-post (1), Ring Binder 3-post 0 1 
a 


MONEY BACK GUARANTEE! 
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yj; 7 SIMPLE AS 
ABC 
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THE NEW AUTO VACU-MATIC SLO-LITE 


Endorsed by Safety Commissions and National Auto Clubs 
Greatest Safety Device since 4-wheel brakes. A necessity for every 
car, Beautiful appearance, efficient in operation. Easily installed on 
any car. Automatic Control guaranteed for one year. Matching com- 
Panion back-up lite. A permanent profit making product. See your 
Jobber or write 


SLO-LITE DISTRIBUTING CO. 
2149 W. WASHINGTON BLVD. LOS ANGELES 7, CALIF. 
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| Salesmen Told 
Patience Now 


Will Help Later 


LOS ANGELES .—Automobile 
and truck salesmen who hope to 
keep the goodwill and trust of cus- 
tomers and prospects in coming 
buyer’s markets should take the 
time and trouble during present 
days of temporary shortages to 
treat them with patience and con- 
sideration, Harry G. Moock, vice- 
president of Plymouth, said last 
week at the ninth Annual Sales- 
man’s Testimonial Breakfast meet- 
ing at the Ambassador Hotel here. 

The breakfast session was spon- 
sored by the Sales Executives Club 
of Los Angeles. Theme of the meet- 

“King Customer Rules 
Again.” 


Speaking “As One Salesman to 
Another,” Moock told the salesmen 
that “making it easy for people to 
buy your products, services or ideas 
is a fundamental that the success- 
ful and progressive understand. If 
not understood and practiced, suc- 
cess or progress becomes difficult, 
if not impossible.” 

“No sale is a good sale unless all 
profit by the transaction; the mak- 
er, the salesman and the consum- 
er,” he said. 

Moock pointed out that sales pro- 
duction goes hand in hand with 
production itself. “For,” he said, 
‘if you make a product or render 
a service and you cannot sell it at 
a profit then you were better off 
not to have made it in the first 
place. Selling is not a profession. 
It is an art and only the skilled 
and trained can succeed by work- 
ing at it. 

“It is a fallacy to believe that 
you can fail at most anything else 
and succeed at selling,” stated 
Moock. “Many have learned this 
truism the hard way by doubting 
it and failing.” 


Capital U. C. Assn. 
Elects Roper 


WASHINGTON. —E. A. Roper, 
president of the Roper Motor Co., 
was chosen to head the National 
Capital Used Car Dealers Assn. at 
the annual meeting here last week. 
Paul Livingston, of Livingston Mo- 
tors, was elected vice-president, 
and J. Dewey Rice, of Central Mo- 
tors, secretary-treasurer. C. B. 
Moore, of Moore Motor Co., retir- 
ing president, was elected to the 
board of directors along with Mor- 
ris Blum, of Washington Motor Co. 
These two, together with the new 
NCUCDA officers, will comprise the 
directorate of the association for 
the ensuing year. 

Praise for Automotive News was 
voiced by Moore in the course of 
his remarks during the evening. 
Moore said that Automotive News 
had done “a splendid job” in re- 
porting NUCDA activities. 


Racket Nipped 
Fleece Suspect Seized After 


CATA Warning 


CHICAGO.— Warning to mem- 
bers by the Chicago Automobile 
Trade Assn. that an ingenious 
racket was being worked upon mo- 
torists was followed last week by 
announcement that a suspect had 
been picked up by the police. 

Complaints, the CATA stated, 
had been made that a man victim- 
ized motorists by representing him- 
self as a former employe of each 
specified dealership, who was able 
to get difficult-to-obtain items, such 
as batteries, tires, and anti-freeze. 

The next step was to have the 
motorists drive the suspect to the 
front of the dealer’s establishment, 
separate the victim from money, 
instruct him to drive around to 
the rear, hop out and enter the 
salesroom. This was the last the 
motorist saw of either the rack- 
eteer or his own money. 


























OFFERED AS PART of Hudson’s cooperative advertising program for March, this 
ae a carry Hudson’s message for 3,000 distributors and dealers through- 
out . 

































THE FORTHCOMING billboard poster in Nash Motors’ human interest 
Howard Scott, famous cover illustrator. 






HERE’S 
series painted by 


1947 Line of Lubricators 
Announced by Aro 


BRYAN, O.—Incorporating many|ly available when needed. The 
innovations in exterior design and | necessity for maximum conveni- 
practical features of operation and/ence, in changing grease drums, 
use, the 1947 “Supreme” line of|has not been overlooked by Aro 
Aro cabinet and walltype lubrica-| engineers, it is pointed out. 
tors was shown to the Aro sales; {[ndirect illumination to accent 
organization at an international|¢he various services offered is 
sales conference here recently, un-| ayailable on cabinet models. On 
der the direction of A. C. Swygard, | wall-type models, an electric sign, 
manager, lube equipment, sales di-|having a traveling “belt,” carries 

sion. a sales message of up to 60 lette 

Featured in the new models is/is easily read as tae words cone 
the judicious application of “mod-| across the line of vision, and can 
ern” trend in design, as developed | pe incorporated as ordered. 
by Raymond Loewy Associates in| m4. aro sales conference lasted 
cooperation with Aro engineers. three days, during which many 

Although hoses, nozzles, meters, | important phases of postwar sell- 
funnels and pumping units are/ ing and distribution were discussed. 
fully concealed when not in use,/Titerature describing the “Su- 
they are instantly and convenient- preme” line of lubricators was dis- 
tributed, and actual production of 
the new models was observed dur- 
ing a tour of the greatly expanded 
Aro plant here. The conference 
closed with a banquet at Hotel 
Commodore Perry in Toledo. 


Auto-Lite to Build 
Plant in Hazelton 





































tric Auto-Lite Co, Toledo, O., 
agreeing to employ an estimated 
2,000 persons in a $3,700,000 plant 
at Hazelton, Pa., it was announced 
here last week by the Pennsylvania 
Department of Commerce. 

A building of 200,000 square feet 
will be erected by Hazelton inter- 
ests at an estimated cost of $1,- 
200,000 and leased for 10 years to 
the company, which will install 
$2,500,000 worth of equipment. 


HERE’S ONE of Aro’s new 1947 line—| Others are profiting from AN Want 
the ‘‘Supreme”’ lubricator. Ads, why not you? See inside backcover, 


1 Resolute Offers Low Cost J 
| Auto Finance Insurance Plan 
i 
3 





























Resolute’s intensive specialization offers maximum 
commissions and protection for independent finance 
companies and dealers financing their own time-sales. 


Resolute policies, certificates and other forms are spe- 
cifically designed for automobile finance insurance. 













Hein-Werner Announces 


Name Change, Stock Split 

WAUKESHA, Wis.—Hein-Wern- 
er Motor Parts Corp., automotive 
jack manufacturer, has announced 
a stock split and also the change 
of the company’s name to Hein- 
Werner Corp. The common stock 
is to be split at the rate of one 
share for each of the 140,000 out- 
standing shares to stockholders of 
record March 7. 


RESOLUTE FIRE INSURANCE CO. 
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DEALERSHIP FOR SALE ‘ USED CARS FOR SALE BUSES FOR SALE 


SIXTEEN 1936 model TC23R 23-p n 
twin coach buses—with or without 
All in good condition. Prices very 
sonable. Fletcher Motor Sales, Ine 
Jacksonville, Fila. 


TRUCKS WANTED 


FIFTY (50) Diamond T army cargoed 
model 970A, standard RXC H u 
motor, wheelbase 172”. Must be A- 
Bank Chevrolet Co., 735 Montgome: 
St., San Francisco 11, Calif. ' 


WANTED—Two used ice cream trucks fa 


vending. Dry ice refrigeration. Navel 
Motors, Rome, N. Y. 






























































DEALERSHIP—Midwestern town of over 
40,000 population, now handling Chrys- 
ler built products. 24,500 square feet of 
floor space, 350 car potential, new, com- 
plete up-to-date equipped shop and parts 
department, with super service station 
in conjunction, four year lease with 
option for renewal. For particulars, 
write Box 1630, c/o Automotive News, 
Detroit 26. 











We have on hand and can deliver as 
many clean 1939 to 1947 cars that you 
want anywhere in the United States. 


SAM GREENFIELD CO. 
6619 Euclid Ave. Phone HE. 0231 
Cleveland, Ohio 













ANTE POSITION WANTED 


GENERAL or sales manager for Genera: 
Motors or Chrysler distributor west of 
Mississippi. 25 years experience whole- 
sale and retail sales and service. Avail- 
able soon. Sober, industrious. Employed 
during entire war period as general man- 
ager Cadillac-Olds distributor. Box 1636, 
c/o Automotive News, Detroit 26. 





































MALE HELP 


WANTED 
PARTS MANAGER by Ford Deal- 
er—65 miles outside New York City 
in New England. Must have thor- 
















NEW CARS WANTED 
































CALIFORNIA dealer wants 1946 and 1947 * THE BIG DEALER * 


en 
























: ough knowledge of ordering and AUTOMOTIVE Kelley for. particulars at PR 1226, Kel AUCTION rR ae neal 
ovis exerines feet on | MANUFACTURERS ee Angeles, Calif. EVERY THURSDAY ton, 144” “wheelbase, cab-over-engit 


previous experience, present em- 


; 5%-day week. Your reply will be 
held in strict confidence. 


1400x20 tires, 20-ply, Gar Wood 
300-ft. cable %”, can work front or 
of chassis. Hausman Motor Comp 
— 6, Kentucky. Phone W 


Energetic parts and service specialist 
with creative imagination would fortify 
and increase your parts and accessories 
business under competitive conditions. 


KEN SCHAEFER CO., INC. 
915 N. Hlinois St. Indianapolis, Ind 
Also Every Monday in New Albany, Ind 


NEW CARS FOR SALE 


1947 PACKARD 7-passenger limousine. A 
new automobile. Black finish. Beautiful 





















































! Box 1459 Inquiries Invited by a Man of custom interior. Excellent for funeral or ‘RUCKS AND RAILERS—Many 

, c/o AUTOMOTIVE NEWS _ Eepasbense. transportation service. Will sell below including Mw ee ce ae a 

f list price. Eastern Motor Sales, 2605 E. short wheelbase, thou ~ 
Detroit 26 ee Washington St.. Indianapolis. Indiana. | SUCTION AUCTION AUCTION | Dodge ambulances, Dodge weapon 


riers and carryalls of various types 
capacities, Chevrolet 4x4 tractors, 1 
ton panels, and cargos, 4 or 6 ton aut 
ear tractors. Biederman and Reo 7- 
tractors, available Diamond T with 
frigerator van body. Studebaker 
tractors and dumps. International 
Studebaker 33 passenger buses. 
and Willys jeeps. Ford bomb 
trucks. Various types new and 


Phone CH. 7928. 


AUSTIN CARS 


Distributors of Austin cars would like 
dealers to have 1947 models. 


c/o Automotive News 


es Detroit 26, Mich. 


WANTED—General manager. Age 35 to 
40, ambitious, preferably with intention 
to make connection his life work and 
with desire to buy into the business. 

. Wholesale and retail experience required. 

i For such an applicant, an opportunity 

is open in a large midwestern city with 
a long established and highly successful 
* distributor with one hundred employes. 
Qualifying candidate can make a highly 
f lucrative and permanent job for him- 
self. Box 1616, c/o Automotive News, 
Detroit 26. 


BERVICE MANAGER—Packard agency in 
midwest city of 100,000. Excellent op- 
portunity for young man with some ex- 

P perience capable of managing a modern 
iF up-to-date shop. Top salary and per- 
* centage of gross labor sales. Write Box 
1617, c/o Automotive News, Detroit 26. 


{ SALES MANAGER—Wanted, capable, ag- 
gressive sales manager. Must be experi- 
enced in automobile retailing, both new 
and used cars. Prefer man under 45. 
Excellent salary and share of profits. 
Must furnish references. Have com- 
pletely modern automobile plant in Mid- 

: dlewestern city of 180,000 population. 

: Box 1631, c/o Automotive News, De- 

! troit 26. 


{ SALESMEN—Custom made seat covers to 


BUY YOUR CARS 
AT YOUR PRICES 













MANUFACTURER’S REPRESENTATIVE 














A PROFIT LINE— 
35% AND MORE 












by Ed Hough (formerly with R. 8S. 


Evan), in Philadelphia, Pa. 3900 
North Broad St. You can buy one 
or two hundred cars. All makes 
and all models. Shipping arrange- 
ments made on request. Sales held 





Brookside Motor Sales 


Distributors in Ohio 

3157 W. 25th 806 Engineering Bldg. 
CLEVELAND, OHIO 
Write for Appointment 





























1942 DODGE telephone maintenance u 
with pole setting equipment Gar W. 
winch, York Hoover body, 95 h.p. mot 
10,680 miles, All trays leveling 
good buy, $2,750. City Motor Co., 
folk, Va. 

FIFTY (50) Jeeps, 42 and 43 models, 
condition. Southern Motor Co., Inc., 
Harrisburg Blvd., Preston 0459, Ho 
ton, Texas. 

FIFTY (50) new and used GMC trucks, 
43 and 45 models, 6x6 cargo. South 
Motor Co., Inc., 3509 Harrisburg E 
Phone Preston 0459, Houston, T 


1947 NEW CHEVROLET 11%-ton ch 
with flat face cowls. 160-inch wheelb 
Dual wheels and tires. Several a 
at discount. Chicago area. Box 1628, 
Automotive News, Detroit 26. i 












Pian. Give references. 


Reflex Spark Plug Co. 


10904 Madison Ave. Cleveland, Ohio 

















USED CARS WANTED 


WANTED—1947 Buick super convertible 
and 1947 Cadillac 62 sedanet or sedan. 
Price no object. Anderson Automobile 
Co., Peoria, Illinois. 


SEVEN PASSENGERS, limousines. large 
fives; cars must be clean. Prices 





























ED HOUGH 
Automobiles Auctioneers 
CASH FOR YOUR CAR 


BONDED BONDED BONDED 


' DEALERS WANTED 






































DEALERS WANTED 


To Sell 
COMET MOTOR SCOOTERS 
Comet Pickup and Delivery Vehicles 














































; IMMED) ELIVER '42 Plymouths, 4-doo 
sions. "All. territories open. ast. sales ” ona WANTED condition, "Replaced ‘by. 46's, and removed | "Oso ‘oat, “racks meteret “supped 
Write Box 1627, c/o Automotive News, from active service past 60 . $425 “as seaa.” Sélven, “and “ae 
| Detroit 26. SHORE MOTORS, INC. 100 wet EAS, Caulpped with four ‘new tires | quipment. One truck also equipped: 
i ASSISTANT SERVICE manager and trou- Distributors for io U le South Wind heater for heating fue! 
ain 22480 Lake Shore Bivd. sed Cars — Ca ail 
York’ Oldsmobile oy vakes shee EUOLID, OHIO se New sins er CAB ata Tires cmeshent. gg uasters. 
modern equipment, desires a capable Each Month naninanene te 1156 Broadway, Denver 3, Colo. 












and experienced assistant service man- Main 4264. 


ager. Good salary plus group insurance, 
paid sick leaves and paid vacations. 5- 
5 day week. Good opportunity for ad- 
; vancement. State previous experience in 
full detail first letter. Houston Motors, 
Inc., 270 Lafayette St., New York 12, 
New York. 

ANA , progressive 
factory located small town central New 
York State. Manufacturers automotive 
ignition replacement parts and plastics. 
Desires office manager, preferably ac- 
countant or experienced bookkeeper, ex- 
perienced in factory costs, accounting 
procedures, handling office personnel, 
etc. Write stating age, marital status, 
education, experience, salary desired. 
Box 1633, c/o Automotive News, De- 
troit 26. 


AUTOMOBILE MECHANICS—A large au- 
tomobile manufacturer needs men ex- 
perienced in automobile service opera- 
tions for traveling jobs in several dis- 
tricts. Good salary and splendid oppor- 
tunity for advancement. Write Box 1634, 
c/o Automotive News, Detroit 26, giving 
details of experience and personal qual- 
ifications. 


AGCOUNTANT-BOOKKEEPERS. A large 





DEALERSHIP WANTED 


DEALERSHIP WANTED—Preferably in 
the South. Will pay cash for dealership 
with 500 to 1,000 new car potential. 
Will purchase complete inventory. Will 
assume lease or buy building. Replies 
will be kept strictly confidential. Box 
1618, c/o Automotive News, Detroit 26. 


GENERAL MOTORS or Chrysler Corp. 
Dealership wanted. Prefer Detroit or 
vicinity but will consider any good lo- 
cation. Interested buying going business 
outright or will work out partnership 
agreement. Box 1632, c/o Automotive 
News, Detroit 26. 


DEALERSHIP FOR SALE—Located in 
Southern California, 12 miles from Los 
Angeles. City of 25,000. Has show room, 
parts department and first class up-to- 
date service department, well equipped, 
plus lubrication department. 7,000 square 
feet. 350 unit contract of cars. Good 
four year lease. Price $30,000. Box 1614, 
c/o Automotive News, Detroit 26. 


COMPLETELY ESTABLISHED automo- 















BUSES WANTED 














the Mississippi. 


Write or wire giving list of cars and 
prices wanted and our buyer will call. 


Medley Motor Co. 


453 E. MeDaniel Springfield, Mo. 








PANEL TRU 


1942 Dodge, %-ton, Army Sw 
121” W.B.—9.00x16 Tires 


Body Dimensions—97” Long, 
High, 62%” Wide 















WANTED 
1,000 New Buses 


Ford, Chevrolet, Dodge, 
G.M.C. or International 























WANTED! 


100 USED CARS 
PHONE - WRITE - WIRE 


DAVIS 
4721 Chestnut St. Philadelphia 39, Pa. 
ALlegheny 4-0534 


These trucks have been recon- 
ditioned, seats, glass, me 
work all gone over, and they 
are ready for immediate serv- 
ice. { 








Chassis 












28 to 36 Passenger 















. 


. ae I. Ae 


USED CARS FOR SALE 
dase tenseinasethbasnghencieiiaininbtitianianansiniaasie 
1941 LINCOLN CUSTOM, eight passenger 




















Queen City Chevrolet 






ee 









bile, truck and farm machinery dealer- limousine, dark blue original paint, five . 
" automobile manufacturer needs men thor-| shi “In. the great southwest lend of| Wirestone’ siz-ply white’ sidewall ‘tires, Contact Immediately 6th & Sycamore Parkway 
oughly qualified to install bookkeeping sunshine. Large attractive salesroom. one owner, 49,000 mileage. Excellent e Cincinnati, Ohio 
systems with dealers. Traveling Jobs| wei equipped shop and service depart-| mechanical condition. Deluxe equipment By Wire or Phone 


open in several districts. Good beginning 
salary and opportunity for advancement 
in sales organization. Write Box 1635, 
c/o Automotive News, Detroit 26, giving 
details of experience and personal qual- 
ifications. 


POSITION WANTED 
AGGOUNTANT or manager. Veteran, col- 


lege graduate, married, experienced in 
all phases automobile business. Anxious 
for permanent position in Southwest with 
aggressive dealership or as factory rep- 
resentative. Willing to travel. Best ref- 
erences. Write to Box 1626, c/o Auto- 
motive News, Detroit 26. . 


with radio, heater, lighters, hydraulic 
lifts for all windows, etc. Spotless up- 
holstering. Will sell this fine car at our 
cost. Saffle Car Co., 901 E. Central, 
Albuquerque, New Mexico. 


WHOLESALE 


Large Selection of Clean, Late 
Model Cars 


McDermott Motor Sales 


ment, yard and warehouse on railroad 
siding. Can spot three rail cars at one 
time. Major automobile, truck, farm 
machinery franchises. Good stock of 
parts and accessories, Will sell or lease 
property. Buyer must have manufac- 
turer approval and necessary finances. 
Inventory 25 to 30 thousand. Reason for 
selling—age of owner. We welcome the 
most rigid investigation. If you are an 
automobile or farm machinery man, full 
of pep with necessary finances, OLD 
MAN OPPORTUNITY IS KNOCKING. 
Box 1637, c/o Automotive News, De- 
troit 26. 














° TRUCK EQUIPMENT WANTED 


“pational model K-6 cab. ahule 3a 

national mode -5 cab. Shultz 

Dutch O’Neal Motors, Inc. | sales, P. 0. Box No. 806, Tiffin, On 
WANTED—New or used 40 to 46 

206 W. Third truck cabs. Write or wire Russell 

N. Little Rock, Arkansas 


Route 9, Kansas City, Mo. 
Phone 4-8225 
















LY! hl e”.lClUc fl ee 
























USED OR NEW Dodge cab to fit 19 
Army -ton. City Auto Parts & 
Oberlin Rd., Elyria, Ohio. 


TRUCK EQUIPMENT FOR SALI 
FOR SALE—Five 1946 Ford school 
chassis 194” wheel base. Immediate 


livery. Shaffer Motors, Inc., 113 
St., 8S. E., Massillon, Ohio. (Ph 






eg eee ES er. 
















Sasi ndeatiseneneniatenheinmenedin aeommnatiniacecmanteen! 
BUSES FOR SALE 


FOR SALE—One 1 bak: 
bus. One 1000 season aebater schoo! | S TGNACE BODY CO._will Tarn 
coach. One 1940 GMC 60-passenger| ‘YPes Of dump bodies and hoists for) 
school bus. One 1937 Ford metropolitan | ™&kes of trucks. Immediate dell 
bus. Two 1936 Garwood buses. These Contact Frank Poulos, St. Ignace Be 
buses are in good condition. Adrian City | _C°-, 7 8. State St., St. Ignace, Micky 
Bus Line, 2980 Treat Road, Adrian, | IMMEDIATE DELIVERY—1947 M 
Michigan. Herrington Ford conversion, snow 

or dump chassis. Box 1620, c/o 

motive News, Detroit 26. 


ALL STEEL PICKUP BOX 
i-ren. $76.00 plus tax, FOB Waukes 
4-Ton, $95.00 plus tax, FOB W: 
1-Ton, $114.00 plus tax, FOB W: 
1-Ton suitable for Dodge Power W. 
Sprayed Any Standard Color—$5.00. 


NATIONAL TRUCK 


EQUIPMENT CO. 
Phone 3363 Waukesha, 


























Ss > * 















100 CARS 
Wholesale Only 


DOC GREINER 


Madison at Seventeenth 
Adams 6397 
TOLEDO, OHIO 
Ne Letters. Call Doc or Swan. 






































via Air Mail 


A New Service for Our Readers 
In the United States, Mexico, Cuba, Ete. 


With the new 5-cent-per-ounce airmail rate, Automotive 
News is now able to fill oft-repeated requests for faster 
delivery. A new airmail delivery service should bring copies 
to readers one to three days earlier, depending on distance 
from Detroit. Subscribers are asked to pay only for the 
additional postage. 


3 Month Trial $5, Six Months $10, One Year $20 


ee 

FORD TRANSIT BUSES, 1942-1945, side 
exit doors, choice of 28, immediate de- 
livery. Ten 1942 Reos, 37 adult passen- 
ger 1942 Ford, Chevrolet, Pontiac 12- 
Passenger sedan buses, all with deluxe 
leather seats. 1943-1945 yellow coach 
cruisers, 33-37 passenger. Photos avail- 
able. McLaughlin Bus & Equipment Co. 
1224 N. Main S8t., Providence, R. I 


























AUTO BUYERS—Best wholesale deal at 
LEO ADLER, INC., DeSoto-Plymouth, 
3000 Fenkell, 7 blocks east of Livernois, 
Detroit, Mich. UN. 3-7400. 






1941 7-PASSENGER Cadillac sedan series 
75, black body finish, heater and radio. 
Priced to sell. Maberry Motor Co., Vic- 
toria, Texas. 











Coaches for Sale 


10—1945 Fixible, 29 pass. Buick power. 
2—1942 Fixible, 29 pass. Buick power. 
8—-1944 Aerocoach 37 pass. 

5—1942 Aerocoach 27 pass. 

3—1945 Pony Cruiser 25 pass. 















~ PARTS WANTED 
WHAT HAVE YOU to sell in automél 
and truck parts? We may be the 
ae you are looking for. Write to us. 
deer Soe ba oP eee. Auto Salvage, Box 628, Salina, 
2—1942 Pontiac 15 pass. stretchout. LEFT FENDERS and door, ‘46 Ply 
2—1939 Fitzjohn Faleon 29 pass. convertible coupe. C. Loomis, Bainb 
2—1938 Beaver 25 pass. City type. New York. al 
2—10943 Ford Transit 27 pass. WANTED—-Hood and grill for 1937 3 
Many Others All Priced to Sell 14%-ton truck. B. F. Harris, Griffin, 


BRICKERT OIL CO. PARTS FOR SALE 


FARMVILLE, VA. NEW FORD—194” bus chassis @ 
Phone 283 for immediate delivery. Write Box # 
c/o Automotive News, Detroit 26. — | 







AUTO AUCTION 
Every Thursday, 12 Noon 
Dealers Only 































Sale Fee $5 Phone R-731 














(Extra, Over and Above the Regular Subscription Rates of 
$6 a Year or $10 for Two Years) 





Hometown Sales & Service. 







Enjoy Your Copy of Automotive News Faster. Subscribe 
To the New Airmail Delivery Service 
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CLASSIFIED WANT ADS 














rience, present em- 
rate of pay expected for 
5%-day week. Your reply will be 
held in strict confidence. 


Box 1458 
e/e AUTOMOTIVE NEWS 


WANTED.General manager. Age 35 to 
40. ambitious, preferably with intention 
te make connection his life work and 
with desire to buy into the business. 
Wholesale and retail experience required. 

such an applicant, an opportunity 

a large midwestern city with 
established and highly successful 
with one hundred employes. 
candidate can make a highly 
and permanent job for him- 

Box 1616. c/o Automotive News, 

26 

SERVICE MANAGER—Packard agency in 

eity of 100,000. Excellent op- 
for young man with some ex- 

pertence capable of managing a modern 
shop. Top salary and per- 
gross labor sales. Write Box 

1617. c/o Automotive News, Detroit 26. 


—Wanted, capable, ag- 
gressive sales manager. Must be experi- 
automobile retailing, both new 

ears. Prefer man under 45. 
Excellent salary and share of profits. 
Must furnish references. Have com- 
pletely modern automobile plant in Mid- 
@lewestern city of 150,000 population. 
Box 1631, c/o Automotive News, De- 
trott 26. oa 
SALESMEN Gustom made seat covers to 
be carried as side line. Good commis- 
stems. All territories open. Fast sales. 
Write Box 1627. c/o Automotive News, 
Detroit 26 
ABBISTANT SERVICE manager and trou- 
Bie shooter wanted. Metropolitan New 
York Oldsmobile dealer, large volume, 
modern equipment. desires a capable 
experienced assistant service man- 
ager. Good salary plus group insurance, 
sick leaves and paid vacations. 5- 
day week. Good opportunity for ad- 
* State previous experience in 
fret letter. Houston Motors, 
Lafayette St.. New York 12, 


ue 


5 
% 
G 


i 


if 
ii 


ANA —mall, progressive 
factory located small town central New 
York State. Manufacturers automotive 
ignition replacement parts and plastics. 
Desires office manager, preferably ac- 
countant or experienced bookkeeper. ex- 
pertenced im factory costs, accounting 
procedures, handling office personnel, 
wi stating age, marital status, 

salary desired. 


experience. 
1633. c/o Automotive News, De- 


Be 
AUTOMOBILE MECHANICS—A large au- 
manufacturer needs men eXx- 
in automobile service opera- 
for traveling jobs in several dis- 
Good salary and splendid oppor- 
for advancement. Write Box 1634. 
utomotive News, Detroit 26, giving 
of experience and persona! qual- 


itt? 


tity 


Jo A 


: 


) 


ANT-BOOKKEEPERS. A iarge 
automobile manufacturer needs men thor- 
oughly qualified to instali bookkeeping 
systems with dealers. Traveling jobs 
im several districts. Good beginning 
and opportunity for advancement 
im sales organization. Write Box 1635. 
c/o Automotive News, Detroit 26, giving 
details of experience and persona! qual- 
ifcations = ha 


POSITION WANTED 


or manager. Veteran, col- 
experienced in 


FH 


Detroit 26. 


motive News 








A New Service for Our Readers 
In the United States, Mexico, Cuba, Ete. 


With the new 5-cent-per-ounce airmail rate, Automotive 
News is now able to fill oft-repeated requests for faster 
delivery. A new airmail delivery service should bring copies 
to readers one to three days earlier, depending on distance 
from Detroit. Subscribers are asked to pay only for the 


additional postage. 





(Extra, Over and Above the Regular Subscription Rates of 
$6 a Year or $10 for Two Years) 


Enjoy Your Copy of Automotive News Faster. Subscribe 
Te the New Airmail Delivery Service 


3 Month Trial $5. Six Months $10, One Year $20 


DEALERSHIP FOR SALE 


DEALERSHIP—Midwestern town of over 
40,000 population, now handling Chrys- 
ler built products. 24,500 square feet of 
floor space, 350 car potential, new, com- 
plete up-to-date equipped shop and parts 
department, with super service station 




































__ POSITION WANTED 
GENERAL or sales manager for Generai 


Motors or Chrysler distributor west of in conjunction, four year lease with 
Mississippi. 25 years experience whole- option for renewal. For particulars, 
sale and retail sales and service. Avail- write Box 1630, c/o Automotive News, 
able soon. Sober, industrious. Employed Detroit 26. . 


during entire war period as general man- 
ager Cadillac-Olds distributor. Box 1636, 
c/o Automotive News, Detroit 26. 


AUTOMOTIVE 
MANUFACTURERS 


NEW CARS WANTED 








CALIFORNIA dealer wants 1946 and 1947 
model cars. Telephone or write Buster 
Kelley for particulars at PR 1225, Kel- 
ley Kar Co., 1225 South Figueroa St., 
Los Angeles, Calif. 


NEW CARS FOR SALE 


1947 PACKARD 7-passenger limousine. A 
new automobile. Black finish. Beautiful 
Excellent for funeral or 


business under competitive conditions. 


Inquiries Invited by a Man of custom interior. 
Experience. transportation service. Will sell below 
list price. Eastern Motor Sales, 2605 E. 
BOX 1629 Washington St., Indianapolis, Indiana. 
c/o Automotive News Phone CH. 7928. 
Detroit 26, Mich. 








AUSTIN CARS 


Distributors of Austin cars 
dealers to have 1947 models. 





would like 


A PROFIT LINE— 
35% AND MORE 


Sales agents to seli the new improved Brookside Motor Sales 
Distributors in Ohio 

3157 W. 25th 806 Engineering Bldg. 
CLEVELAND, OHIO 


Write for Appointment 


Handle right along with your other lines. 
Write today for the Reflex Special Profits 
Plan. Give references. 


Reflex Spark Plug Co. 


10904 Madison Ave. Cleveland, Ohio USED CARS WANTED 





and 1947 Cadillac 62 sedanet or sedan. 
Price no object. Anderson Automobile 
Co., Peoria, Illinois. 


SEVEN PASSENGERS, 





DEALERS WANTED 











limousines. 


large 


DEALERS WANT ED reasonable. MCCLINTOCK » CADILEAG. 
COMET MOTOR SCOOTERS ee 


Comet Pickup and Delivery Vehicles 
IMMEDIATE DELIVERY 
Write or Wire 


SHORE MOTORS, INC. 
Distributors for Ohio 
Lake Shore Bivd. 
EUCLID, OHIO 


WANTED 
100 
Used Cars — New Cars 
Each Month 


We will pay top prices for low mileage 
clean cars at your door, anywhere east of 
the Mississippi. 





DEALERSHIP WANTED 


DEALERSHIP WANTED—Preferably in 
the South. Will pay cash for dealership 
with 500 to 1,000 new car potential. 





Will purchase complete inventory. Will Write or wire giving list of cars and 
assume lease or buy building. Replies | prices wanted and our 

will be kept strictly confidential. Box bayer will call. 
1618, ¢/o Automotive News, Detroit 26. 


Medley Motor Co. 


GENERAL MOTORS or Chrysler Corp. 453 E. McDaniel Sp: id 


Dealership wanted. Prefer Detroit or 
vicinity but will consider any good lo- 
cation. Interested buying going business 
outright or will work out partnership 
agreement. Box 1632, c/o Automotive 
News, Detroit 26. 


DEALERSHIP FOR SALE 


Mo. 








WANTED! 


100 USED CARS 


—_— PHONE - WRITE - WIRE 
DEALERSHIP FOR SALE—Located in 
Southern California, 12 miles from Los DAVIS 


Angeles. City of 25,000. Has show room, 
parts department and first class up-to- 
date service department, well equipped, 
plus lubrication department. 7,000 square 
feet. 350 unit contract of cars. Good 
four year lease. Price $30,000. Box 1614, 
c/o Automotive News, Detroit 26. 


COMPLETELY ESTABLISHED automo- 


4721 Chestnut St. Philadelphia 39, Pa. 
ALlegheny 4-0534 








USED CARS FOR SALE 


Se eessasssuspsinennssnensstesssnsssnsnse 
1941 LINCOLN CUSTOM, eight passenger 
limousine, dark blue original paint, five 


bile, truck and farm machinery dealer- 
ship. In the great southwest land of Firestone six-ply white sidewall tires, 
sunshine. Large attractive salesroom. one owner, 49,000 mileage. Excellent 


mechanical condition. Deluxe equipment 
with radio, heater, lighters, hydraulic 
lifts for all windows, etc. Spotless up- 
holstering. Will sell this fine car at our 
cost. Saffle Car Co., 901 E. Central, 
Albuquerque, New Mexico. 


WHOLESALE 


Large Selection of Clean, Late 
Model Cars 


McDermott Motor Sales 


Well equipped shop and service depart- 
ment, yard and warehouse on railroad 
siding. Can spot three rail cars at one 
time. Major automobile, truck, farm 
machinery franchises. Good stock of 
parts and accessories. Will sell or lease 
property. Buyer must have manufac- 
turer approval and necessary finances. 
Inventory 25 to 30 thousand. Reason for 
selling—age of owner. We welcome the 
most rigid investigation. If you are an 
automobile or farm machinery man, full 
of pep with necessary finances, OLD 
MAN OPPORTUNITY IS KNOCKING. 








ive News, De- 
aa 6535 Carnegie Henderson 6380-81 
CLEVELAND 
SSS 


100 CARS 
Wholesale Only 


DOC GREINER 


Madison at Seventeenth 
Adams 6397 
TOLEDO, OHIO 


ews 
via Air Mail 





AUTO BUYERS—Best wholesale deal at 


LEO ADLER, INC., DeSoto-Plymouth, 
3000 Fenkell, 7 blocks east of Livernois, 
Detroit, Mich. UN. 3-7400. 





1941 7-PASSENGER Cadillac sedan series 
75, black body finish, heater and radio. 
Priced to sell. Maberry Motor Co., Vic- 
toria, Texas. 





AUTO AUCTION 


Every Thursday, 12 Noon 
Dealers Only 


Sale Fee $5 Phone R-731 


Hometown Sales & Service. 


Inc. 
3. B. LEATHERS, Manager 
American Legion Grounds 
Oxford Highway Durham, N. C. 






























WANTED—1947 Buick super convertible 





USED CARS FOR SALE 





We have on hand 
many clean 1939 to 1947 cars that you 
want anywhere in the United States. 


SAM GREENFIELD CO. 
6619 Euclid Ave. Phone HE. 0231 
Cleveland, Ohio 








* THE BIG DEALER * 
AUCTION 
EVERY THURSDAY 


KEN SCHAEFER CO., INC. 
915 N. Mlinois St. Indianapolis, Ind 
Also Every Monday in New Albany, Ind 








AUCTION AUCTION AUCTION 


BUY YOUR CARS 
AT YOUR PRICES 


A new type wholesale auction of 
automobiles is now being operated 
by Ed Hough (formerly with R. S. 
Evan), in Philadelphia, Pa. 3900 
North Broad St. You can buy one 
or two hundred cars. All makes 
and all models. Shipping arrange- 
ments made on request. Sales held 
every Tuesday and Friday at 12 
noon, all dealers cordially invited. 


ED HOUGH 
Automobiles Auctioneers 
CASH FOR YOUR CAR 


BONDED BONDED BONDED 





"42 Plymouths, 4-door sedans in running 
condition. Replaced by 46’s and removed 
from active service past 60 days. $425 ‘‘as 
is.’ $475 equipped with four new tires 
and tubes. 


YELLOW CAB COMPANY 
508 E. Preston St. 
Baltimore 2, Maryland 








BUSES WANTED 











WANTED 
1,000 New Buses 


Ford, Chevrolet, Dodge, 
G.M.C. or International 
Chassis 


28 to 36 Passenger 





Contact Immediately 
By Wire or Phone 





Dutch O’Neal Motors, Inc. 
206 W. Third 


N. Little Rock, Arkansas 
Phone 4-8225 








BUSES FOR SALE 








FOR SALE—One 1946 Studebaker school 
bus. One 1946 Sparton remanufactured 
coach. One 1940 GMC 60-passenger 
school bus. One 1937 Ford metropolitan 
bus. Two 1936 Garwood buses. These 
buses are in good condition. Adrian City 
Bus Line, 2980 Treat Road, Adrian, 
Michigan. 





FORD TRANSIT BUSES, 1942-1945, side 
exit doors, choice of 28, immediate de- 
livery. Ten 1942 Reos, 37 adult passen- 
ger 1942 Ford, Chevrolet, Pontiac 12- 
passenger sedan buses, all with deluxe 
leather seats. 1943-1945 yellow coach 
cruisers, 33-37 passenger. Photos avail- 
able. McLaughlin Bus & Equipment Co., 
1224 N. Main St., Providence, R. I. 





Coaches for Sale 


10—1945 Fixible, 29 pass. Buick power. 
2—1942 Fixible, 29 pass. Buick power. 
8—1944 Aerocoach 37 pass. 
5—1942 Aerocoach 27 pass. 
3—1945 Pony Cruiser 25 pass. 
1—1942 Superior 37 pass. pusher. 
3—1941 Yellow PG 25 pass. 
2—1942 Pontiac 15 pass. stretchout. 
2—1939 Fitzjohn Falcon 29 pass. 
2—1938 Beaver 25 pass. City type. 
2—1943 Ford Transit 27 pass. 

Many Others All Priced to Sell 


BRICKERT OIL CO. 


FARMVILLE, VA. 
Phone 283 

















BUSES FOR SALE 


SIXTEEN 1936 model TC23R 23-passenger 
twin coach buses—with or without tires. 
All in good condition. Prices very rea- 
sonable. Fletcher Motor Sales, Inc., 
Jacksonville, Fla. 


TRUCKS WANTED 


FIFTY (50) Diamond T army cargoes, 
model 970A, standard RXC Hercules 
motor, wheelbase 172”. Must be A-1. 
Bank Chevrolet Co., 735 Montgomery 
St., San Francisco 11, Calif. 


WANTED—Two used ice cream trucks for 
vending. Dry ice refrigeration. Navelli 
Motors, Rome, N. Y. 


TRUCKS FOR SALE 
ONE NEW F.W.D. 4x4 model SU 5 to 6- 


ton, 144” wheelbase, cab-over-engine, 
1400x20 tires, 20-ply, Gar Wood winch, 
300-ft. cable 4%”, can work front or rear 
of chassis. Hausman Motor Company, 
— 6, Kentucky. Phone Wabash 
187. 


TRUCKS AND TRAILERS—Many types 
including 6x6 GMC, 6x4 GMC, long and 
short wheelbase, with or without winch, 
Dodge ambulances, Dodge weapon car- 
riers and carryalls of various types and 
capacities, Chevrolet 4x4 tractors, 1% 
ton panels, and cargos, 4 or 6 ton auto- 

















tractors, available Diamond T with re- 
frigerator van body. Studebaker 6x4 
tractors and dumps. International and 
Studebaker 33 passenger buses. Ford 
and Willys jeeps. Ford bomb service 
trucks. Various types new and used 
trailers, all priced to sell. 
tact Mr. Becker or Mr. c/o 
Becker Motors, Inc., Indianapolis, In- 
diana. Phone: LI. 4389. 


1942 DODGE telephone maintenance truck 
with pole setting equipment Gar Wood 
winch. York Hoover body, 95 h.p. motor, 
10,680 miles. All trays leveling jacks, 
good buy, $2,750. City Motor Co., Nor- 
folk, Va. 

FIFTY (50) Jeeps, 42 and 43 models, good 
condition. Southern Motor Co., Inc., 3509 
Harrisburg Blvd., Preston 0459, Hous- 
ton, Texas. 


FIFTY (50) new and used GMC trucks, 42, 


43 and 45 models, 6x6 cargo. Southern 
Motor Co., Inc., 3509 Harrisburg Blvd., 
Phone Preston 0459, Houston, Texas. 


1947 NEW CHEVROLET 114-ton chassis 
with flat face cowls. 160-inch wheelbase. 
Dual wheels and tires. Several available 
at discount. Chicago area. Box 1628, c/o 
Automotive News, Detroit 26. 


TWO 1942 GMC 6x6 trucks equipped with 
660 gal. tanks, metered pumps, hose 
reels, valves, and considerable other 
equipment. One truck also equipped with 
South Wind heater for heating fuel oil. 
Both like new, used only 10,000 miles. 


Tires excellent. Marcus Motors, Inc., 
1156 Broadway, Denver 3, Colo. Phone 
Main 4264. 





PANEL TRUCKS 


1942 Dodge, %-ton, Army Surplus 
121” W.B.—9.00x16 Tires 


Body Dimensions—97” Long, 
High, 62%” Wide 


These trucks have been recon- 
ditioned, seats, glass, metal 
work all gone over, and they 
are ready for immediate serv- 
ice. 


55” 


Queen City Chevrolet Co. 
6th & Sycamore Parkway 48380 
Cincinnati, Ohio 





TRUCK EQUIPMENT WANTED 

WANTED TO BUY—New or used Inter- 
national model K-5 cab. Shultz Motor 
Sales, P. O. Box No. 806, Tiffin, Ohio. 

WANTED—New or used 40 to 46 Ford 
truck cabs. Write or wire Russell Adee, 
Route 9, Kansas City, Mo. 

USED OR NEW Dodge cab to fit 1942 
Army 1,4-ton. City Auto Parts & Sales, 
Oberlin Rd., Elyria, Ohio. 


TRUCK EQUIPMENT FOR SALE 


FOR SALE—Five 1946 Ford school bus 
chassis 194” wheel base. Immediate de- 
livery. Shaffer Motors, Inc., 113 First 
8t., 8S. E., Massillon, Ohio. (Phone 
2-1545). 

ST. IGNACE BODY Co. will furnish all 
types of dump bodies and hoists for all 
makes of trucks. Immediate delivery. 
Contact Frank Poulos, St. Ignace Body 
Co., 7 8. State St., St. Ignace, Mich. 

IMMEDIATE DELIVERY—1947 Marmon- 
Herrington Ford conversion, snow plow 
or dump chassis. Box 1620, c/o Auto- 
motive News, Detroit 26. 


ALL STEEL PICKUP BOXES 
9-Ton, $76.00 plus tax, FOB Waukesha 
4,-Ton, 





$95.00 plus tax, FOB Waukesha 
1-Ton, $114.00 plus tax, FOB Waukesha 
1-Ton suitable for Dodge Power Wagon 
Sprayed Any Standard Color—$5.00. 


NATIONAL TRUCK 


EQUIPMENT Co. 
Phone 3363 Waukesha, Wisc. 


PARTS WANTED 


WHAT HAVE YOU to sell in automobile 
and truck parts? We may be the buyer 
you are looking for. Write to us, Fuller 
Auto Salvage, Box 628, Salina, Kan. 

LEFT FENDERS and door, '46 Plymouth 
convertible coupe. C. Loomis, Bainbridge, 
New York. 

WANTED—Hood and grill for 1937 Ford 
114-ton truck. B. F. Harris, Griffin, Ga. 


PARTS FOR SALE 
NEW FORD-—194” bus chassis available 


for immediate delivery. Write Box 1609, 
c/o Automotive News, Detroit 26 
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- PARTS FOR SALE 


WE WHOLESALE 
PONTIAC PARTS 


argce stock of scarce items. Regular dis- 
punts to all dealers. Give us a trial. Satis- 
action guaranteed. 


CHRIST CHRISTEN PONTIAC CO. 
(71 Natural Bridge St. Louis 20, Mo. 
EV 5000 








TOPAR PARTS!! 
‘“‘“HARD-TO-GET” NEW! 
3770 (GDZ4801D) Generator, $27.50 net. 


3715 (VRP4001A) Voltage Regulator, 
$6.65 net. PARTS FOR SALE PARTS FOR SALE 
an Deeeens on Eien Te WHITE MOTORS for immediate shi 
pment. 
a 2 Seer ee 386 cu. inch, 5%” stroke, 4” bore dual GENUINE FORD GRILLS 


945953 L. Door Remote Control 
891437 Oil Seal, Outer 
677223 Water Outlet Elbow 


carburetor—Carter, 12 volt electrical sys- | 01A-8207A—LH Grill, 1940 Pass. 
tem—Delco Remy, develops 142% h.p. Std.; 1940-41 Comml. ........... $5.60 
at 1,200 r.p.m. Engine complete with | 01A-8206A—RH Grill, 1940 Pass. 


wore waar — - starter, generator, distributor, clutch, Std.; 1940-41 Comml. ........... $5.60 
‘ Rad water pump, and oil pump. These units | 01A-8242A—Center Grill, 1940 Pass. 
Ply (ed Janae a ideal for stationary power plants and are Std.; 1940-41 Comml. .......... .$3.05 
e , . easily adapted to irrigation ——— Lots | 11A-8206—1941 Pass. Chrome ......$11.00 
pped of 20, $550; lots of 100, $500 f.o.b. Ama- Less 30% Discount 
series or Year Maemey Bask rillo, Tex. JEEP ENGINES, 63 h.p. 4- Write, Wire or Telephone 
= - cyl. 3%” bore Carter carburetion. Auto- ED MAHER 


system, engine complete 
carburetor, generator, wa- 
fuel pump, clutch 
Lots of 10, 


lite electrical 
with starter, 
ter pump, oil pump, 
plate and pressure plate. 
$159 f.o.b. Amarillo, Tex. 
SAFETY LANE, INC., 731 N. Fillmore 
St., Amarillo, Texas. 


Authorized Ford Parts Distributor 
Dallas, Texas 


Blanshild Motor Co. 


1311 Kinsman Rd. Cleveland, Ohio 








left front tandems, part numbers 1797605 
and 1797606. Wholesale or retail. Luther 
A. Smith Auto Parts Co., P. O. Box 
1004, Jackson, Miss. Phone 2-1218. 


FORD PARTS | 
We Wholesale PO NTIAC 


| Parts Wholesaler 


Immediate Delivery | 
Fast Midwest deliveries. 


- 
Write or Wire large stock on hand. Prompt, 
We Ship Anywhere Snr auccem theme, We 8 bust. 


ular discount items. We want your busi- 
e 
Discount to All Garages 
7 


ness. We can help you. 
| THOMS PONTIAC CO. 
J. B. COTE, INC. 
26 Years a Ford Dealer 


Phone Forest 8992 
5225 Delmar Blvd. 
30 Weodward Ave. MAdison 6750 
DETROIT 2, MICH. 


)VERHEAD UP 41.2% IN *46 


In these days of expansion, increasing costs and expenses, dealers should employ 
jsblased counsel to help them in their future planning and control of their operations, 
spenses and profits. 

Also, every business, regardless of how much money it is making on present volume, 
“3 some weak spots or hidden losses, that go unnoticed for some time and prove very 

tly to dealers. 

We have over 300 guide figures to use in checking a dealer’s business. Send us your 
atest statement of operations and expenses for a complete checkup. It will be kept in 

strictest of confidence and returned to you with our analysis. 

We guarantee to point out to you o total savings in excess of the ecet of thic 











brand new in original cartons. Lots of 
ten or more 90 cents each. Will trade 
excellent BT-13 Vultee or PT-19 Fair- 
child airplane for new car or buy car. 
Allen W. Loether, 220 Madison Ave., 
Wichita 7, Kansas. 


SHOP EQUIPMENT FOR SALE 


WHEEL BALANCER for sale. Bear Dy- 
Namic, purchased new in 1946. Motor 
completely overhauled. Russell Motor Co., 
Inc., Junction City, Kan. Phone 655. 


FOR SALE—1 used Bendix Cowdrey 4- 
wheel brake tester, ramp back-off type, 
6-inch single faced dials, % HP motors, 
model No. 112000, with 2 front Robin- 
son air jacks. For $150. Lawder Bros., 
Inc., 6900 Vincennes Ave., Chicago 21, 
Illinois. 





























24 Lyons parts display tables in excel- 
lent condition. Plenty glass and tab hold- 
ers. $100 for three, $800 for all. 


Karri-Kleiner in good condition, $175. 


BALISE MOTOR SALES 
603 Columbus Ave. 
Springfield, Mass. 








ATTENTION 
KAISER-FRAZER DEALERS 


Brand New Factory Approved 
Kaiser-Frazer Neon Sign 


— Substantial Discount — 


BERNIE HEIMAN MOTOR CORP. 
115 No. Perry St. Johnstown, N. Y. 


Zomplete Unbiased Analysis of a Dealer’s Business 
Statement—$25.00 


J. B. VAN TASSEL ASSOCIATES 


AUTOMOTIVE DEALER BUSINESS CONSULTANTS 


38 Penobscot Bldg. Phone: RAndolph 5500 Detroit 26, Mich. 
EXPERT UNBIASED ANALYTICAL SERVICE FOR AUTOMOBILE DEALERS 
(Reference: Automotive News, Detroit) 





FOR SALE—One Sunnen model K crank- 
shaft grinder for lathe use. Good condi- 
tion. Ready for use. Priced right. A. L. 
Parsons & Son, Inc., Central Bridge, 
nw. F. 


FOR SALE—15 feet S2A Kaiser-Frazer 
perpendicular electric product sign. Also 
large medalion service sign. Save money 
on these signs! Still in crates—unused. 
Redwood Motors, Inc., 481 E. 185th St., 
Euclid, Ohio. 


FOR SALE—Complete Bee-Line Frame 
machine, passenger to 214-ton trucks. 
Priced right. Wire or write GERALD 
HOCKING, Olney, Illinois. 


FOR SALE—2 Joyce electrically operated 

bus and truck lifts. Full hydraulic. 
Model 210 Bes. One in original crate— 
net price, $875. The other used one 
month, net price, $750. F.O.B. Provi- 
dence, R. I. Box 1624, c/o Automotive 
News, Detroit 26. 








OOK LOOK LOOK 


Attention New Car Dealers 
Attention Used Car Dealers 
Attention Finance Co.’s 


We have a large wholesale and retail turnover of new and used 
ars, and we need about 150. 


We will buy any amount of new or used cars, pickups or panels. 


FOR SALE—Circo Chief degreaser com- 
Send list and bottom price you will sell for. plete with wire baskets. 230 volts, 30 
cycles. Used one month, like new. Net 
KELLER MOTORS price, F.O.B. Providence, R. I., $375. 
Box 1625, c/o Automotive News, De- 
0) WEST ALAMEDA DENVER 9, COLO. | troit 26. 


ROLLER FLOOR JACKS — 10 TON. 
Walker or Weaver for cars and trucks. 
Brand new. $139.00. Battery chargers, 
slow, wall or bench, takes 6, 3 cell bat- 
teries $23.50. GRAND RIVER CHEV- 
ROLET COMPANY, 5100 Grand River 
Ave., Detroit 8, Michigan. 


STEEL BINS 


60 Used Steel Parts Bins In Good 
Condition, Available for Immediate 
Delivery 


John Roehrich 


450 River Drive Garfield, 





NEW 12 FOOT OPEN CARGO TRUCK BODIES 


With Tarpaulin Sides and Bows 
Packed Two to a Box 


$80.00 Each 
In Lots of Two or More 
F.O.B. Detroit, Mich., or Springfield, ILL. 


Measurement 80” Wide 144” Long Runners 
34” Outside 2914” Side, Weight per Box 3850 Lbs. 


E. M. GREGORY 
88 GRATIOT AVE. 





N. Jd. 








AUTO EQUIPMENT FOR SALE 





GENEVA 2200 
DETROIT, MICH. 


TOW PILOT—$17.50 
(Dealers) 
Improved 1947 Model 
RED ARROW BARS—$33.82 


Complete with Guide Cables 








CHRYSLER DEALERS! 
We have oil filter cartridges for the 1946 and 1947 Chrysler. 


Replaces Mopar No. 1123387—Western Filter Pack No. 1830 


$1.05 Net — up to 48 
-98 Net — up to 120 


.85 Net — 120 or more 
Check your stock. Ask your parts manager. Immediate delivery. 


First line filters. Very scarce. Guaranteed. 


BLAUSHILD MOTOR CO. 
1 Kinsman Road Cleveland 20, Ohio 


Tow Bar Sales Company 
FACTORY DISTRIBUTORS 
100 S. Clinton St. Chicago 6, Til 





1947 RED ARROW tow bar. Bumper to 
bumper type plus cable controlled steer- 
ing. Dealers net $37.50 f.0o.b. Detroit. 
Claude’s Tow Bar Sales, 8951 Michigan, 
Detroit 10, Mich. 





CLASSIFIED WANT AD DEPARTMENT 








— 
AMARILLO | NEW 6x6 GMC axle shafts for right and 


FRAM OIL FILTERS PB&% Army surplus, 

















1215 N. Meridian 


per 





ACCESSORIES FOR SALE 


AUTOMOBILE DEALERS—Hawley-Condit 
presents two new rear seat radio speak- 
ers for 1947. The Jeweltone 8” speaker— 
list price $21.75 and the Mellotone 6” 
speaker, list price $18.75. Adaptable to 
all car radios. Write today for dealer 
net and quantity lot prices to Hawley- 
Condit, Box 288, Venice, California. 


OFFICE EQUIPMENT FOR SALE 


POSTING MACHINE—Electric, like 
Remington-Dalton, with three 





new. 














trays. Lock type on casters. Do you 
really want a bargain? RIGGS MOTOR 
co., INC., 710 W. Broadway, Louis- 
od ville, Ky. 
MISCELLANEOUS 
AMBULANCES FOR SALE 

AMBULANCES — 1939 Pontiac, $1,600.|°NGINE | REBUILDING — Crankshaft 
1936 Cadillac, $950. 1941 Packard Hen-| Stinding and _ metallizing. : 
Hughes Motor Co., Inc., 800 Commerce 

ney, $3,000. Several others, all fully St.. L hb Virgini 

equipped. Photos available. McLaughlin no SPRCROUES, omm. 





Bus & Equipment Co., 1224 N. Main 


St, Providence, R. I 
TIRES FOR SALE 


sD 

TRUCK TIRES at reduced prices. Follow- 
ing sizes: FIRESTONE, 1200-24, 14 ply; 
1000-22, 12 ply; 1100-24, 12 ply; 1100-22, 
12 ply; 900-20, 12 ply, and 825-20, 10 
ply. Also all above sizes in Penn Tires. 
Plenty of tubes. Write for details. One- 
onta Sales Co., Oneonta, N. Y. 

reese 


TRAILERS FOR SALE 


SD USE omens 

40 CITY DELIVERY type van trailers, 
16’, 18’, 20’ long. Excellent condition, 
$550. 5 shovel trailers. Semi and four 
wheelers. Fifteen 35 tons, $1,750. One 
3,000 gallon milk tank on used highway 
trailer, $2,500. Two 1,000-gallon acid 
tanks on International K-8 truck, $4,250. 
Berman Sales Co., Pennsburg, Pa. Phone 
Pennsburg 521. 








CHAINS 
for 
Towing 
Binding 
Logging 
4%” x 16’ with 2 Grab Hooks, 


high tensile S.A.E. 1085 steel. 
Inquire about quantity prices. 


SE 

AUTOMOBILE TRAILERS, 33 feet and 
35 feet models. Will haul most makes of 
automobiles. W. R. Ramsey, P. O. Box 
34, West Toledo, Ohio. 


ACCESSORIES FOR SALE 


————— 


AUTO SEAT COVERS—At the lowest 
price for the greatest value we are in- 7 
troducing to you'the best Custom Made 
and Universal cover on the market. Con- 
structed by expert craftsmen; made from 
the finest of materials. Reflecting out- 
standing quality and beauty. For Cus- 
tom Tailored Covers, we specialize in 
FIBRE, SAILCLOTH, PLASTIC. For 
Universal covers we have a_ splendid 
assortment in Fibre. These covers come 
in beautifully assorted colors and are 
lavishly trimmed with harmonizing 
leatherette. All makes and models. 
Prompt delivery. Price list and catalog 
available. Best Cover Co., 1947 Broad- 
way, New York 23, N. Y. TR. 3-2948. 








GRAND RIVER CHEVROLET 
COMPANY 
5100 Grand River Avenue 
Detroit 8, Michigan 











READ THIS AND SAVE MONEY 
BRAND NEW 


ALEMITE LUBRICATION EQUIPMENT 
NEVER USED 


1—No. 7241-D Alemite Reel-type center stand, 6 reels of 4 No. 300762 gear 
wheels with 4 No. 6613 motors and 1 No. 700765 air reel and 1 No. 700766 


water reel. Catalog Page No. BO. ce cccvcccvccccsccccccscvccccccescccscc ccc GOOD 
—— entice Olt Bar—7 Spigots with 7 No. 6817 Motors. Catalog Page 

No. + ULES CL OLEY G0 CHES EKER CO ELAN ES GD OR ACNS 400d bbb0 44.06.50 dee baba eeeee " 
7—No. 7710 Oil Pumps for above bar air operated complete with No. 6938G er 

Hose. @ $190.00. Catalog Page No. 47. ...........cccceccsccucscececesecese 1330.00 
2—No. 6512 Overhead swivel each complete with 20 foot No. 6445 Phase and 

check valve and No. 301295 hose hooks. @ $67.00. Catalog Pages No. 

E.G OE Aka ch ako 500s 60 cia Lee bbe asaa ak thbe ose te tad baad oe ouaeadanakt 134.00 


3—No. 7230 Portable DeLuxe Waste Oil Drain @ $42.00. Catalog Page No. 9.. 126.00 
1—No. 7702B Chassis Grease Pump for above Swivels. 400 pound unit, com- 


ee Se Sy EE ED in ony 06 556.55 05.06.00 6 606.046 oniskebee-es 6 hecue ada 9 ne 
4—No,. 7702F Gear Grease Pumps for above center stand, 400 pound unit com- 
plete with No. 6938G hose. @ $209.00 .............cccecececcccccscccceces 936.00 
2—No. G300029 Adjustable Air Regulators @ $9.00. Catalog Page No. 56..... 18.00 
PRICES F.O.B. OKLAHOMA CITY 
These Prices Are About 15% Under Present Rates. 
All in Original Crates. 
PHONE OR WRITE 
WALTER E. ALLEN 
CHRYSLER-PLYMOUTH DISTRIBUTOR 
13TH & HARVEY OKLAHOMA CITY, OKLA. 7-2501 








1| STUDEBAKER 
ATTENTION! 32 


OUR PRICE — $1.20 F.O.B. CLEVELAND 
RETAIL PRICE — $1.95 


MEEHAN MOTORS 
Authorized Studebaker Dealer 
10421 LORAIN AVENUE 
CLEVELAND, OHIO 


OR. 9000 OR. 5849 








The Original INDIANAPOLIS ....... . 
USED CAR AUCTION 
run swe EVERY WEDNESDAY 


SALE STARTS PROMPTLY AT 12 NOON 
PLENTY OF CARS — PLENTY OF BUYERS 
CHARLIE JOHN 


STUART & RAMP INC. 


“PAT” PATTERSON, 
AUCTIONEER 


Riley 8781] 


















eyrol FLUID DRIVE 


helps make satisfied owners 


| Chrysler dealers always have something to sell that Chrysler’s pioneer engineering—first in the field with 
| puts them ahead of competition. the developments that matter—has made Chrysler. 

| Take Chrysler’s gyrol Fluid Drive and improved the car most owners want to buy again. 

-hydraulically operated transmission. They make for And that’s the best assurance a dealer can have of 

delightfully easy driving . . . smooth, responsive continued success. 

power, long engine life... and satisfied customers. 



























CHRYSLER DEALERS GET THE GOOD THINGS FIRST! 






When customers talk like this 
your future is assured: 


“My last car was a Chrysler. My present car is a “46” Chrysler, and 
I hope my next car will also be a Chrysler. In other words, I like a 
Chrysler.” —F. A. S., Chicago 


“TI find the new Chrysler very economical to drive. Good gas mileage 
and very comfortable riding. In comparing the new cars on the market, 


Chrysler is far ahead of all.” —A. E. M., Pittsburgh 
“IT think Chrysler is the greatest automobile built, with probably 
no exception.” —H. E. S., Detroit 


“Our Chrysler is a fine car. I drive it with confidence. From the first 
day that I bought a Chrysler—some time in October, 1939—I. just 
have the feeling that I have the right car. I haven’t looked around 
to try something else.” —M. H. T., Baltimore 
















“About 3 months ago I received my first Chrysler. It’s superb. We 
are thrilled with its beauty and amazed with its performance.” 
—R. H. S., Milwaukee 


“We are enjoying our new Chrysler so very much. We are very proud 
to be owners of a 1946 Chrysler. The body and interior are so very 
beautiful. Everywhere we go people comment on our Chrysler.” 
—E. T. C., Los Angeles 


CHRYSLER 


DIVISION OF 
CHRYSLER CORPORATION 
















